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Business Development 
Drive In N. Y. State 
Meets With Success 


Over 1,500 Agents and Company 
Men Have Attended Series of 
Regional Gatherings 


AGENCY SERVICE STRESSED 


Strong Security Behind Stock Fire 
and Casualty Contracts Also 
Emphasized 








Local agents’ intense interest in busi- 
ness building and protection of stock 
fire and casualty insurance business is 
evidenced by the turnout of well over 
1,500 agents and company representatives 
at a series of regional meetings conduct- 
ed in various parts of New York State 
by the New York State Association of 
Local Agents during the last few months. 
Five gatherings are being held this week, 
all well attended; about 225 persons 
were present at a Rochester meeting 
last week and prior to that there were 
cight other district mectings in various 
cities and towns in central and western 
New York. This is the most extensive 
regional gathering program ever staged 
by the organized agents of New York 
State and the large and enthusiastic 
audiences reflect the determination of 
producers to meet competitive problems 
successfully. 


Nation-wide Cooperation 


Realizing that the low-cost insurance 
offered by non-stock, and generally non- 
agency, fire and casualty insurers has 
an appeal to a large section of buyers 
who are either trying to economize on 
Imsurance costs or lack a full compre- 
hension of the fundamental value of local 
agency service, agents of this state are 
lending their full support to this busi- 
ness building program. Working with 
the agents’ association are fieldmen’s or- 
ganizations in various parts of the state, 
the Business Development Office and nu- 
merous company executives. This whole 
general campaign is not confined to New 
York State by any means, In many 
other parts of the country aroused agents 
are getting together in similar fashion 
‘o educate the public better on stock 
ire and casualty coverage and behind 
the producers stands the National Board 
of Fire Underwriters and other company 
organizations with newly developed pub- 
Ic relations campaigns, 

_ Starting between four and five o’clock 
in the afternoon so as to give each agent 
@chance to complete a day’s work first, 


(Continued on Page 46) 
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Good News That Pays 


Among the best leads are congratulatory letters ad- 
dressed by a Home Office official to an insured who has 
completed his premium payments or whose Endowment 
has matured. When delivered by the underwriter there is 
a sales opportunity which is .acking when mailed direct. 

Among several approaches, after the prospect has read 
the letter, the Father and Son is unusually productive. 
It may run something like t!is:— 


“Don’t you wish your Father had taken out a policy 
for you when you were a young boy?” Virtually always 
ihe answer is, “Yes.” And then it is suggested what a fine 
thing he would be doing if,—with his policy paid for,— 
he were to insure his boy’s life—that, of course, he would 
have to care for the premium for a few years, and then 
the son would be gratefully glad to carry on. Always 
emphasized should be the Father’s control of the policy 
until he gives it to his son,—and that is often the deciding 
factor. 


If a single sum maturing Endowment, circumstances 
will suggest what would be the most effective plan for 
applying the money to an income use. 


The bearer of good news is always welcome! 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. Kincsiey, President 


Independence Square PHILADELPHIA 























Public Needs To Be 
Better Informed, Says 
National Council 


National Association Suggests Com- 
panies Set Up a Public Rela- 
‘tions Agency 


ACT AT RICHMOND MEETING 


See Savings Bank Plan as Threat 
to American Agency System, 
Says Resolution 


Calling the further expansion of sav- 
ings bank life insurance a_ distinct 
threat to the American Agency System 
and its possible spread a challenge to the 
qualifications of the life insurance agent 
to render a needed, proficient and ac- 
ceptable service to the American peo- 
ple, O. Sam Cummings, president of the 
National Association Life Underwriters, 
led the way to the adoption of a resolu- 
tion at the mid-year meeting of the 
National Council in Richmond which 
asks the life insurance companies for a 
central public relations agency to present 
to the public correct facts about the in- 
stitution of life insurance and its agency 
forces. “The spread of the savings bank 
life insurance,” Mr. Cummings said, “is 
a challenge to underwriters and com- 
panies alike to make the public conscious 
of the exclusive service the qualified un- 
derwriter is prepared to render.” Major 
Roger B. Hull, managing director of the 
National Association, also endorsed such 
a public relations agency in his report 
to the national officers. The resolution 
in full is this: 


Text of Resolution 

“Be is resolved, that the members of 
the board of trustees of the National 
Association of Life Underwriters express 
to the presidents of all legal : 
insurance companies in th i 
States, their considered belief chat, in 
line with the obligation to policy owners, 
there is a vital need for some public 
relations agency, operating throughout 
the year, made effective by the com- 
panies, for the purpose of bringing to 
the public generally a more complete 
understanding of the fundamental social 
and economic, human and moral, services 
rendered by the institution of legal re- 
serve life insurance and its agency 
forces, to the nation. 

“Be it further resolved, that this board 
pledges its fullest cooperation in any 
such undertaking, and 

“Be it further resolved, that a copy of 
this resolution be sent to the presidents 
of all such companies.” 


Committee on Agents’ Compensation 


In his report also President Cum- 
mings openly declared that the most 
serious field problem existing in the life 
insurance business is the method of com- 
pensating life insurance agents. Ac- 
cordingly he has appointed a committee 

(Continued on Page 17) 
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NEW YORK LIFE INSURANCE COMPANY 


A Mutual Company Founded April 12, 1845 . . . Incorporated in the State of New York . . . 51 Madison Avenue, New York, N. Y. 


THOMAS A. BUCKNER, Chairman of the Board ALFRED L. AIKEN, President 
A BRIEF DIGEST OF THE 93rd ANNUAL STATEMENT, DECEMBER 3\ist, 1937 


During the year 1937 the Com- Insurance in force, $6,770,000,000, 




















pany paid to policyholders and 
beneficiaries $191,000,000, bring- 
ing the total of such payments 


for the past ten years to over two 


a gain of $109,000,000. . . Included 
in liabilities is a Special Invest- 
ment Reserve of $40,000,000, 
and a Reserve of $39,900,000 
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billion dollars... New insurance for dividends to policyholders in 


issued, $477,000,000, an increase 
of $26,000,000 over 1936... 


1938 . . . Surplus for general con- 
tingencies, $124,000,000. 

















ASSETS LIABILITIES 

Cash on Hand, or in Bank.................. $64,231,858.43 Insurance and Annuity Reserve............. $2,063,058,950.00 

United States Government, direct, or fully Present Value of Future Instalment Pay- 
NEUEN. ci a cdcwdaccnbawe neste x 512,300,999.54 OO RS err ree ene eee er 112,255,214.65 
State, County and Municipal Bonds........ 254,845,789.65 Dividends Left with the Company at Interest 107,197,578.67 
III. a -aiurnldigeielmararak Saud aoraaems 59,771,724.10 Other Policy Lisbilitios. . ...... 6... ccscccccss 14,915,390.91 
Railroad, Public Utility, Industrial and other Premiums, Interest and Rents Prepaid. ..... 11,072,545.41 
I ach seneennunsennasnncscianteredonns 576, 384,360.82 Miscellaneous Liabilities..................44 2,850,269.51 
Preferred and Guaranteed Stocks........... $1,644,201.00 Special Investment Reserve .............+00: 40,000,000.00 
Real Estate Owned (Including Home Office). . .. . . 140,089,034.62 iene AE IR. 6g nk mcr ee cnkeediecidensnns 4,972,037.23 

First Mortgage Loans on Real Estate (Including ; : oe mn 
$2,265,334.31 foreclosed liens subject to redemption) 414,284,562.41 pg Ab an — ; — ™ heiseiestl 39,989,051.00 

I oa > vane Mee ReSEGE Samsara een 355,265,818.60 Surplus funds reserved for general con- 
ee SR CLETECCT TE EE CC ET OT rar 61,581,887.19 SE, 6 oe cccauycuw si anabwevaterseees 124,039,178.98 
TOTAL . $2,520,350,216.36 Ws ot cocendasnancnmens $2,520,350,216.36 


As prescribed by the State of New York, bonds eligible for amortization are carried at their amortized values. Other bonds and guaranteed and preferred stocks are carried 
at market values as furnished by the National Association of Insurance Commissioners. $36,984,088.90 of securities, included above, are deposited as required by law. 


BOARD OF DIRECTORS 


JAMES G. HARBORD 
Chairman of the Board, 
Radio Corporation of America 


NICHOLAS MURRAY BUTLER CHARLES D. HILLES 


Presi a sit 
eared. Geneon amnenenyy Resident Manager for New York State, 
Employers’ Liability Assurance Corp. 


HALE HOLDEN 
Chairman, Southern Pasity Go. 
HERBERT HOOVER 
Former President of the United States J. BARSTOW SMULL 


PERCY H. JOHNSTON Vice-President, 
Chairman of the Board, J. H. Winchester & Co., Inc. 


Chemical Bank & Trust Co. 


WILLARD V. KING 
Retired Banker 


GERRISH H. MILLIKEN 
President, 
Deering, Milliken & Co. 


THOMAS A. BUCKNER 


Chairman of the Board 


ALFRED L. AIKEN 
President 

JAMES ROWLAND ANGELL 
Educational Counsellor of 
National Broadcasting Company 


NATHANIEL F. AYER wy wie 
Treasurer, Cabot Mfg. Co. (Textiles) CHARLES A. CANNON 


sieaaditiatean Presid ‘ Mills " 

ARTHUR A. BALLANTINE eeiiaed, Commas SEs: Op 
Lawyer, Root, Clark, Buckner & 
Ballantine 


CORNELIUS N. BLISS 


Retired Financier 


HENRY BRUERE 


President, Bowery Savings Bank 


MORTIMER N. BUCKNER 
Chairman of the Board, 
The New York Trust Co. 


EDWARD L. RYERSON, Jr. 
Vice-Chairman, 
Inland Steel Company 


ALFRED E. SMITH 


President, 
Empire State, Inc. 


GEORGE B. CORTELYOU 
Former Secretary of the 
Treasury of the United States 


WILLIAM H. DANFORTH 
Chairman of the Board, 
Ralston-Purina Co. 


ROBERT E. DOWLING 
President, City Investing Co. 


PERCY S. STRAUS 
President, 
R. H. Macy & Co., Inc. 














Vers, 
bein, 
Kaut 
by tl 
Hoy 


Th 





, 1938 














March 18, 1938 





7 TIE EASTERN 
UNDERWR ITER Pa 







AeA 


—}- 






4. GVA CABS AED 


=e 





IE 
+ 











U.S. Breaks Up Fake Disability Rin 


Policyholders Fed Digitalis to Affect Electrocardiograms; 
Careful Preparation of Evidence for Trial by U.S. Attorney 
Lamar Hardy and Assistants 


\ racket which has cost life insurance 
companies hundreds of thousands of dol- 
lars through the payment of false and 
fraudulent disability claims collected 
through the machinations of a ring com- 
posed of lawyers, doctors, insurance 
avents and chasers has been stopped in 
Greater New York by the United States 
Government. After the defendants were 
on trial for several weeks United States 
Attorney Lamar Hardy and his assist- 
ants have obtained convictions under the 
first of a series of indictments. 

These frauds have been going on over 
a period of years and the United States 
\ttorney’s office would not be surprised 
if similar rackets are being operated in 
a number of cities. The cases are also 
of importance as it is the first time that 
the Federal Government has prosecuted 
a disability fraud case. The success of 
the United States Attorney’s office in 
these cases will point the way for simi- 
lar action elsewhere. 

The Sentences 

The amount of work done by the Gov- 
ernment in prosecuting the disability 
racket—and the care and thoroughness 
employed in getting the evidence which 
has made successful prosecution possible 
—has been tremendous. Washington co- 
operated with Mr. Hardy’s office and he 
gave the trial his personal attention, 
having been at the court room every day. 

The first of the trials started on Jan- 
uary 6, 1938, and ended March 7 when 
Federal Judge Robert P. Patterson sen- 
tenced to prison Joseph J. Weiss, at- 
torney, and Martin Gross, Bronx 
“chaser”, for three vears; and two phv- 
sicians, Dr. Maximilian Goldstein, who 
was head of the cardiac division of the 
Sydenham Hospital, and Dr. George 
Krupp, former operator of’ the Tremont 
Sanitarium in the Bronx, were sentenced 
fora year and a day each. Two other 
members of the ring who testified for 
the Government received suspended sen- 
tences. Weiss was accused by the U. S. 
\ttorney of being the “master mind” of 
the rine. The court continued all de- 
fendants in bail pending appeal. 


The Prosecutors 
_ United States Attorney Lamar Hardy 


is one of New York City’s most dis- 
tinguished lawyers. A Mississippi man. 
he came to this city and was admitted 
to the bar here in 1904. For two years 
(1918-1920) he was corporation counsel 
. Greater New York. He considers the 
isability racket a large scale fraud per- 
hetrated upon the general public rather 
than merely upon a group of insurance 
cmpanics. For one thing, the large 
lumber of fraudulent losses which are 
paid naturally reflect in dividends which 
polieyh lders get on their policies and 
‘lso in cost of their insurance. Because 
ot the frauds the dividends are smaller 
and the cost of insurance is greater. 

he \ssistant United States attorneys 
; “ing on the disability fraud cases are 
hn F. Dailey, Jr., chief Assistant U. S 
Attorney; Gregory F. Noonan, chief of 
Ge criminal division; Irving R. Kauf- 
Wek Robert L. Werner and Maxwell S. 

night. 

The text series of cases will be the 
trial of Elias and Joseph Garrow, law- 
‘ets, and brothers. That case is now 


hein 
ene repared by Messrs. Noonan. 
— and McKnight and will be tried 
v then 

ow Situation Came to Government’s 
The a __ Attention 

le disability fraud situation was first 


| Prosecutors of “Digitalis Gang” 








Seated: U. S. Attorney Lamar Hardy; Standing, |. to r.: John F. Dailey, Jr., 
Maxwell S. McKnight, Robert L. Werner, Irving R. Kaufman, Gregory F. Noonan. 


brought to the attention of United 
States Attorney Hardy in the Fall of 
1936 when a group of insurance men, 
accompanied by the company lawyers, 
visited him. They told Mr. Hardy that 
an investigation had been under way for 
some time and they felt that the situa- 
tion presented a clear violation of the 
Federal statute. Mr. Hardy informed 
the insurance men and lawyers that he 
would take the matter under advisement ; 
regarded the matter so important that he 
went to Washington and submitted the 
facts to the Department of Justice. 
Washington agreed with him. 

Realizing the magnitude of the fraud 
perpetrated, Mr, Hardy felt that the 
usual methods of prosecution would not 
be available because a public investiga- 
tion would result in the clever attorneys 
and doctors running to cover. So he 
directed an undercover investigation 
which proceeded in absolute secrecy for 
seven months. He attributes the mainte- 
nance of such an undercover investiga- 
tion without a leak during so long a 
period of time to the modern scientific 
devices for crime detection. Results soon 
justified these unusual precautions and 
it became necessary for him to augment 
the personnel of those handling the in- 
vestigation by additions from his staff. 

Irving R. Kaufman, later aided by 
Roger V. N. Powelson, Assistant United 
States Attorneys, were engaged solely in 
the investigation during the preliminary 
period. Working with them were Chief 
Post Office Inspector James J. Doran, 
in charge of the New York area, and 
Post Office Inspector Frank Shea. As 
the investigation progressed it became 
»pparent that additional assistance would 
be required from the office because of 
the developments of the investigation 


and it became necessary for Chief As- 
sistant John F. Dailey, Jr., and Gregory 
F, Noonan, assistant in charge of the 
criminal division, to lend their services 
to the investigation. Robert Werner, 
assistant United States Attorney, also 
has been engaged in this work. 

Mr. Hardy further stated that his of- 
fice had received the full and complete 
cooperation of Police Commissioner Val- 
entine and members of the Police De- 
partment, among those who aided being 
Chief Inspector John A. Lyons, Inspec- 
tor Francis Kear, Captain Bernard Dowd 
and Inspector Daniel Curtayne. 

How Racket Was Operated 

In describing the manner in which 
the racket was operated United States 
Attorney Hardy said that persons carry- 
ing life insurance with disability clauses 
attached to their policies would be 
sought by chasers of a ring, taken to 
lawyers and then to doctors where they 
would be taught to simulate severe phy- 
sical ailments showing that they were 
totally disabled. The lawyers and doc- 
tors of the ring would coach the claim- 
ant as to the symptoms of his ailment 
which the claimant was to feign when 
he was examined by the insurance com- 
pany’s doctor. In some cases the claim- 
ant would be sent to a hospital. To af- 
fect the electrocardiogram he would be 
given heart stimulants; would subject 
his body to undue physical exercise, such 
as running around the block and up 
and down stairs just prior to his exami- 
nation by the insurance company’s doc- 
tor. In that way the company’s doctor 
frequently was misled into making a 
finding that the claimant was physically 
disabled and his claim would be ap- 
proved. When a claimant was sent to 
a hospital there was spread on the rec- 


ords of the institution his prior history 
of disability, and the insurance company 
would be confronted with such a record 
which was wholly fictitious. 

Arrests were made on May 18, 1937, by 
fifteen Post Office Inspectors and thirty 
two New York City detectives simultane 
ously at fifteen different places through 
out the city. Those arrested were im 
mediately brought to Manhattan Polic« 
Headquarters where they were photo- 
graphed and fingerprinted. Later on the 
defendants were brought to the United 
States Attorney’s office, where they were 
questioned at length by Mr. Hardy and 
his assistants. 


The Doping of Human Beings 


The examinations disclosed that human 
beings have been doped like race horses 
These human horses are carefully 
groomed and trained by lawyers, doctors, 
chasers and agents. With astoundiny 
medical skill these prospective claimants 
are taught to simulate every evidence of 
the disease which has been selected for 
them by their trainers. Heart diseas« 
is the most commonly selected, although 
trainers can coach policyholders in the 
preparation of claims based upon othet 
ailments and diseases. By the admin- 
istration of drugs the heart specialists 
employed by the ring produce a tempo- 
rary heart condition which can _ with- 
stand most legitimate tests. Even the 
electrocardiograph, a device well known 
to science for testing heart conditions, 
frequently is of no value in detecting the 
fraud. The “trainers,” including the 
lawyers, doctors and chasers, give the 
insured a thorough coaching in the 
symptoms of the chosen disease to be 
simulated by the client. The bogus case 
history is manufactured, showing appro- 
priate heart attacks for a long period of 
time. Doctors of the ring who have not 
even examined the insured, readily cer- 
tify to the fictitious case history. Prepa- 
rations are frequently made for a feigned 
heart attack to occur at a specified hour. 
The ring’s heart specialist orders a 
wheelchair to be ready at the hospital 
where the claimant is sent. As soon as 
he arrives at the hospital his fictitious 
case history is spread upon the hospital 
records. He is taught to simulate heart 
attacks during his stay at the hospital 
while his doctor, furnished by the ring, 
keeps feeding him with drugs capable 
of deceiving even the clectrocardiac ma 
chine. The claimant must eventually 
submit to a medical examination by th 
insurance company physician. 


Strenuous Exercise 


The preparation for this last step of 
the fraud consists of strenuous excercise 
carefully planned by his trainers and 
fixers. The claimant is instructed to 
walk for miles and in some of the cases 
the evidence indicates that claimants 
were compelled to walk from Manhai- 
tan to Brooklyn and return. In others 
he is compelled to climb ten or fifteen 
flights of stairs just prior to examination 
by the company’s physician. With his 
hospital record and with the excessive 
exercise he finally presents himself to 
the company’s doctor for examination 
and the result under those circumstances, 
is that the company’s physician certifies 
as to the disability of the claimant. But 
if by any chance the company’s physician 
is suspicious of the claimant’s condition 
and his claim for disability is rejected, 


(Continued on Page 58) 
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Insurance and Trust 
Funds Best Security 


PEOPLE SEEKING LEADERSHIP 
Speaker at Seen. Council Deplores 
Lack of Education in Economics; 
Problems Same Everywhere 


5 ston 
pre- 


meeting of the 

& Trust Council, 
sided over by Irving L. Shaw, vice- 
president Granite Trust Co., Quincy, fea- 
tured an address by Christian "C. Luhnow, 
editor of Trust Companies, a fiduciaries’ 
inagazine published in New York. Mr. 
Luhnow presented the problems facing 
fiduciaries and their clients, stressing the 


The March 
Life Insurance 


“fervid search for trustworthy leader- 
ship” of the people. In his address, “Im- 
proving Our Financial Architecture,” 


Mr. Luhnow said in part: 

“The lack of education in even the 
simplest natural laws of economics is 
pitifully evident. The people want higher 
wages and lower prices, less work and 
more wealth; less thrift but more se- 
curity. The nation is security conscious 
and the life insurance and trust fields 
are the two strongest forces for carry- 
ing out this all important objective. 

“You in Boston have done far more 
than you realize by creating under the 
name of the Life Insurance and Trust 
Council, this new and useful public ser- 
vice. When you scratch the surface of 
any city you find the same fundamental 
characteristics and human needs. The 
only sound solution is primary considera- 
tion of the clients’ best interests with 
the life underwriter, attorney and trust 
officer regarded by the public as the fi- 
nancial architects of American homes. 

People Not Informed 

“There are still too many people who 
do not realize the trust department as- 
sets are kept separate and apart from 
banking assets and could not be at- 
tached for bank liabilities. Life insur- 
ance and trust companies have been mis- 
called ‘competitors for the public’s in- 
vestment dollar,’ for one is the stabilizer 
of the other. Actuarial risk is not com- 
patible with pure investment. 

“Members of these councils are in the 
quality business; the public takes such 
integrity for granted and the exception 
makes news. What we both have to 
fear are the incompetent representatives 
in our own ranks. Trust men gave great 


stimulus to the use of life insurance 
for taxes, debts and general cleanup 
funds and studies have shown a re- 


markably lower percentage of insurance 
lapsation when under trust agreements 
drawn by the insured’s own attorney. 
The institution which prospers today is 
the one which has the goodwill of the 
general public. 
Mortality of Estates 

“Life insurance companies could not 
get along without life mortality tables; 
trust institutions could probably get 
along much better if they had estate 
mortality tables. The most extensive 
competition for today’s savings dollar 
would appear to come from the political 
bodies. We have seen so much of or- 
ganization for special privilege that it 
is difficult for the public to distinguish 


their corporate friends from their cne 
mies. Not in restraint of trade but in 
conservation of rewards, this combina- 
tion, with over $25,000,000.000 of life 


insurance assets and over $35,000,000,000 
of trust department assets. constitutes 
the democratically chosen financial rep- 
resentatives of the majority of American 
citizens, and a group chosen on that 
soundest of ‘all platforms, superior ser- 
vice, not promise. We have heard the 
verdict of the American people. They 
want security and in the perfection and 


coordination of technique for using the 
$80,000,000,000 reservoir of trust. life in- 
surance and savings bank assets lies 


your greatest opportunity.” 


KNIGHT “AGENCY'S WRITINGS 


The Charles B. Knight Agency, Inc. 
New York, general agent, Union Central 
Life, report February paid business 
$1,202,751 compared with $1,468,950 in 
February, 1937. 


Carman A. Naylor Named 


° ’ 
Actuary, Canadian Ass’n 

G. W. Geddes, president of the Cana- 
dian Life Insurance Officers Association, 
announces the appointment of Carman 
A. Naylor as secretary and actuary of 
the association. 

Mr. Naylor graduated from the Uni- 
versity of Toronto in 1933, winning the 
gold medal in the mathematics and 
physics course. He is an associate of 
the Actuarial Society of America and 
the American Institute of Actuaries and 
has passed one-half of the fellowship 
examinations in both actuarial bodies. 
Since graduation Mr. Naylor has been 
connected with the actuarial department 
of the London Life. He succeeds 
Leonard H. McVity, whose resignation 
becomes effective April z 





STRESSES AGENT’S TASK 


J. F. Johns Speaking at Lansing Empha- 
sizes Responsibility in Selling 
Life Insurance 

Responsibility of an agent to his com- 
munity was the point emphasized by J. 
F, Johns, superintendent of agencies, Re- 
liance Life of Pittsburgh, in an address 
a short time ago before the Lansing 

Life Underwriters Association. 


It is up to the life underwriter, Mr 
Johns said, to apprise his community of 
the often unsuspected utility of life in- 
surance in its widely varied phases in 
meeting both known and unknown fu 
ture demands of the individual. Too 
many laymen, he said, think of life in- 
surance in only its simplest terms, the 
provision of a lump sum in cash to tide 
over a widow at the death of her hus- 
band. The underwriter’s job, he empha- 
sized, is to educate the public to the 
fact that there are few contingencies in 
life that mz iy not be met much more 
easily through adequate insurance pro- 
Vision, 


Plans for Baltimore 
Life Congress Made 


SAITTA EXECUTIVE CHAIRMAN 


Complete Personnel Being Mobilized 
For Handling Twentieth Annual 
Affair Opening May 6 








of the committees arrang- 
ing for the twentieth annual life insur- 
ance congress to be held in Baltimore 
May 6 has been announced. The execu- 
tive committee is made up of Walter 
H. Saitta, chairman; Thomas W. Har- 
rison, Jr., and Vernon W. Holleman, as- 
sociate chairmen; Clayton Demarest and 
the chairmen of the various committees. 
The other committees are as follows, the 
first named person being the chairman 

Speakers—Ernest J. Clark. Jr.. L. H. 
Choate, Thomas L. Crowley, H. S. Dulin, 
S. F. Gammon, R. Roy Hale. Russell L. 
Law, John S. Murphy, F. A. Savage, Jr., 
Graham Wilson. 

Registration—J. Wistar Huey, R. S. 
Armstrong, William E. Bauer, Herbert 
C. Brown, Laurence W. Brown, Lewis 
:¥ Crosby, Ralph S. Goldheim. F. W. 
Harvey, A. H. Jackman, J. Carroll Johns, 
H. D. Kraft, Howard F. Kreis, Paul 
Kruger, Morris Meyer, Fillmore R. 
Miller, Maynard C. Nicholl, John 
O’Brien, F. Furnival Peard, Frank 2 
Rubenstein, Charles H. Tiemeyer. 

Entertainment — F. Bowie Addison, 
John W. Boynton, J. A. DeForce, R. P. 
Freeman, N. Herbert Long, J. E. Mc- 
Combs, O. M. Niner. 

Finance—Isaac S. George, O. D. Heise, 
F. Gibbs LaMotte, T. J. Mohan, bs E. 
Ryan, W. S. Stone, ITI, Herbert M. Tay- 
lor, J. R. Toth. 

Publicity—Warren K. Magruder, T. W. 
Cook, J. Vernon Hinton, R. Shelk. 


Personnel 


Transportation—Frederick J. Sendel- 
bach, J. Lawrence Bevans, George A. 
Donoghue, G. H, Edmonds, R. S. Gris- 


A. Hungerford LaMotte, J. New- 


wold, 














One of a series— 
Giving facts about 


the Fidelity. 


story. 








FOR ASKING 


A contract gets its worth from the in- |] 
stitution behind it. 
you contract as a buyer or as a seller. 
Upon the record of its faithfulness to 
its contracts rests the reputation of any 
company. 


are recognized by insurance buyers and 
insurance sellers in thirty-seven states. 


It has $362,885,947 insurance in force — |] 
and $117,806,124 of assets—large enough 
to be impressive 
close to its field. 
pany Back of the Contract,” 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot. President 


a 


That is true whether 








Fidelity’s favorable reputation has 
been gained by nearly sixty years of 
fair dealing. 


The value of its contracts 





small enough to be 
Its booklet, “The Com- 
tells its 























Make this Office your 
Surplus Line Agency— 


; Me son 


AGENCY 





PEnnsylvania 6-6605* 


BERKSHIRE LIFE 


Insurance Co. of Pittsfield, Mass. 
87 Years of Service” 














ton Seitz, P. D. Sleeper, M. H. Wilner. 
Printing R. 
a G. T. Black, James P. Graham, 


a, A. —— Philip H. Lang, H. 
sizadiceon, . H. Riggles, D. T. Scott. 





Clasen Succeeds Hickey 
As Washington Gen. Agt. 


The John Hancock has announced ap- 
pointment of Hans O. Clasen as general 
agent at Seattle for the State of Wash- 
ington. Mr. Clasen succeeds Yates Hick- 
ey, who is retiring from active manage- 
ment of the Seattle agency in order to 
give more time to personal production. 
He will remain with the agency as as- 
sociate general agent. 

Mr. Clasen is a native of Minnesota 
and was connected with the St. Pau! 
agency of the John Hancock for about 
ten years prior to his appointment a 
year ago as agency assistant at the home 
office, in which position he was concerned 
primarily with training in the field. 





MANHATTAN LIFE GAINS 





Large Increase in New Business Last 
Year Shown in President’s Report 
to Policyholders 
In his message to policyholders ac- 
companying the Manhattan Life’s state- 
ment President Thomas E. Lovejoy 
points out that new paid business last 
year was the largest since 1930. New 
1937 business amounted to $11,092,497, an 
increase of 82% over 1936. The mott- 
gage account decreased $248,067. At the 
close of 1937 less than 3% of mortgages 
were in arrears for either interest or 
taxes. The company is now nearly 10 

years old. 

In the annual statement admitted as- 
sets are shown as $19,823,282. After cal- 
culation of all reserve, statutory, con- 
tingency and other, there remained un- 
assigned funds of $206,808. 





GUTHMANN CHICAGO SPEAKER 


Professor Harry G. Guthmann, North- 
western University School of Commerce, 
will be the guest speaker at the mect- 
ing of the Chicago Association of Life 
Underwriters March 23. He will talk ol 
“Investment Trends and Life Insurance.” 


Professor Guthmann is lecturer 
finance at Northwestern. He also 's 
lecturer for the investment section 0 


the Chartered Life Underwriter classes 


in Chicago. 





INDIANAPOLIS LECTURE COURSE 


The Indianapolis chapter of Chartered 


Life Underwriters is conducting a series 
of talks before Professor Ivan B. Sny- 
der’s class of advanced underwritins 
course students at Indiana University 
The talks are under the auspices 9! Guy 
E. Morrison, vice-president of th. loca 
chapter and representative for the North- 
western Mutual Life. The first of the 
series was given February 10 by Dat 
W. Flickinger, general agent Johi Han- 


cock Mutual. 
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Insurance and Trust 
Council for Chicago 


ORGANIZATION WELL STARTED 


Frederick Bruchholz of Local Associa- 
tion Presides at Initial Meeting 
Held March 9 








Fiity-five charter members form the 
nucleus of the new Chicago Life Insur- 
ance and Trust Council, organized un- 
der auspices of the Chicago Association 
of Life Underwriters, March 9. Frederick 
Bruchholz, chairman of the executive 
committee of the association, presided. 

Lynn Lloyd, vice-president of Harris 
Trust & Savings Bank, declared the 
new council would enable underwriters 
and trust officers to cooperate in solving 
many common problems. Samuel Marsh 
of the First National Bank cited evi- 
dence of a cooperative spirit between 
trust men and underwriters in recent 
meetings. He said the council should 
prove valuable to both groups. 

Other speakers were Philip B. Hobbs, 
Equitable Society; Joe C. Caperton, 
State Mutual; A. S. Ingersoll, Mutual 
Zenefit, and O. R. Carter, New York 
Life. 

A constitution and by-laws commit- 
tee was named, including Mr. Lloyd; 
Mr. Marsh; Harve Page, Northern 
Trust; Gerard S. Brown, Penn Mutual; 
James Slack, Continental Assurance; 
Ernest Johnson, Connecticut General, 
and E. W. Hughes, Massachusetts Mu- 
tual. The nominating committee in- 
cludes Lester Forbes, Guardian Life; 
Ernest Johnson, Connecticut General, 
and Don Cameron, Continental-TIllinois 
Bank & Trust. 





State Mutual Opens Third 
Agency in Pa. at Harrisburg 


The State Mutual Life established a 
third general agency in Pennsylvania 
this week with the appointment of Paul 
C. Snyder as general agent for central 
Pennsylvania with headquarters at Har- 
risburg. 

Mr, Snyder has for the past five years 
been general agent for the Connecticut 
Mutual in Harrisburg and is thoroughly 
familiar with the territory as he was 
also raised and educated in that city. He 
has been a successful personal producer 
as well as manager averaging more than 
a quarter of a million dollars annual 
production for the past eleven years. 





CANADA LIFE APPOINTMENTS 


P. J. Harwood Named Cashier of New 
York City Branch Office; H. A. 
Bailey Transferred 
The Canada Life has announced the 
appointment of P. J. Harwood as cashier 
of its New York City branch. Previ- 
ously Mr. Harwood was branch secre- 
tary of the New Brunswick organization 

for four years. 

The post he vacates will be filled by 
H. A. Bailey, who assumes the title of 
acting branch secretary. Mr. Bailey has 
had wide experience in many depart- 
ments of the company’s head office. 








LINCOLN NATIONAL MEETINGS 
An increase of 19% in number of 
agents already qualified for the Lincoln 
National Life 1938 conventions, over the 
number qualified at this time last year, 
has been reported by A. L. Dern, vice- 
President and director of agencies. Com- 
pany agents from the western states will 
sivene this year at San Diego, June 
22, 23, and 24. Eastern representatives 
“y m . at Mackinac Island, July 13, 
» and 15, 





PRUDENTIAL DIRECTOR DIES 


Edward Kirkpatrick Mills, president 
Morristown Trust Co. and former Morris 
Yow Common Pleas judge, died in 
Morris; wn, N. J., March 10, age 63. 
i was a director of the Prudential and 
the Federal Reserve Bank in New York. 
































“EVERY MAN A BRICK” 


You recall Lycurgus, king of Sparta, who 
was asked why his country had no defensive 
walls, and replied: 


“There are the walls of 


Sparta—and every man a 
brick.” 


And he pointed to his army. 


The adequately - insured 
family provider, who defends 
his dependents against their 
arch-enemy—poverty—is just 
as much a brick. 


He finds life insurance a 
formidable ally. 





EDWARD D. DUFFIELD, President Home Office, NEWARK, N. J. 



































Korb Chosen Genera 
Agent at Harrisburg 


WITH CONNECTICUT MUTUAL 





Has Been in Pittsburgh Agency for Fif- 
teen Years, Part of That Time 
With Robert N. Waddell 





Nelson R. Korb, for fifteen years with 
the Pittsburgh agency of the Connecti- 
cut Mutual, has been named genera! 
agent at Harrisburg, succeeding Paul C. 
Snyder. Mr, Korb has served Robert 





NELSON R. KORB 


N. Waddell, general agent, Pittsburgh, 
as assistant general agent since 1936 
and as agency supervisor from 1934 to 
1936. The unit he took over in 1934 
at that time had four producers, writing 
about $400,000. At the end of 1936 his 
unit was composed of thirteen men pro- 
ducing over $2,000,000. He is the fifth 
member of the Pittsburgh agency to be 
advanced to an agency executive posi- 
tion during the past few years. 

Mr. Korb is a native of Pennsylvania 
and a graduate of Penn State, where he 
was active in athletics and served as 
coach for several years. Since leaving 
Penn State he has maintained his in- 


terest in athletics, having done a con- 
siderable amount of officiating at foot- 
ball games. In 1937 he was president of 
the Western Pennsylvania Football Off- 
cials Association. 





SALVATION ARMY DRIVE 





Leroy A. Lincoln, Julian Lucas And 
Others Among Chairmen; Dinner 
At Hotel Pierre March 22 
Robert E. Strawbridge, Jr., chairman 
of the 1938 Citizens Appeal for the Sal- 
vation Army, announces that five com- 
mittees representing insurance groups 
have been organized in a campaign to 
raise a fund of $600,000 for the Salvation 
Army in New York. The following have 

been enlisted as chairmen: 

Leroy A. Lincoln, Metropolitan Life, 
life insurance companies; John J. Tur- 
more, Provident Mutual Life, insurance 
agencies; George F. Pearson, casualtv 
and surety; Julian Lucas, fire and ma- 
rine, and John Morrell, insurance agents 
and brokers. The last two are with 
Davis, Dorland & Co, 

A dinner at the Hotel Pierre Tues- 
day evening, March 22, in which the in- 
surance groups will participate, will b: 
one of the opening events in the Citi- 
zens Appeal, 





CRAPPER MADE MANAGER 
M. G. Crapper has been appointed 
manager of the Toronto Central agency, 
National Life of Canada. 
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O. Sam Cummings Stresses Public 
Relations, Agents’ Compensation 


President of National Association of Life Underwriters in 
Report to Mid-Year Meeting at Richmond Reviews 
Activities and Objectives 


\ctivities and actions of the National 
\ssociation of Life Underwriters follow- 

« the objectives set up at the begin- 

ne of his administration were outlined 
and reviewed by President O. Sam Cum- 

ings in his report to the mid-year 

ecting of the National Council held in 
Richmond, Va., last weck. Two points 
President Cummings stressed in par- 
particular: The need for a_ central 
iwency for the dissemination of correct 
information concerning legal reserve life 
insurance, its uses and its field repre- 
sentation—a need which was called to 
the attention of life insurance company 
presidents by a resolution adopted at the 
Richmond meeting—and the problem of 
agent’s compensation—a subject which 
Mr, Cummings discussed before the an- 
nual meetings of both the American Life 
Convention and the Association of Life 
Insurance Presidents. The underwriters 
association now has a committee at work 
studying the problem of compensation 
of agents. 

The report dealt with many activities 
of the association, the coordinating and 
improving of its functions, its growth 
along quality lines in keeping with prin- 
ciples included in the Agency Practices 
\creement. Mr. Cummings paid_trib- 
ute to Vice-President Holgar J. John- 
son, members of the various committees 
and to Roger B. Hull, Maxwell L. Hoff- 
man and Wilfrid E. Jones, members of 
the headquarters staff. On the two broad 
topics, public relations and compensation 
of agents, President Cummings had this 
to say, in part: ; 

“In my opinion there is a continuous 
need for the dissemination of correct 
information concerning the nature, scope 
and importance of the work of life in- 
surance agents. If there ever was a 
time when we should, in my opinion, 
stress the responsibility and opportunity 
for cooperation between our organiza- 
tion and the companies, this is the 
time. ‘ 

“We have been confronted during this 
administration with a distinct threat to 
the American Agency System in the 
further expansion of savings bank life 
insurance. We have, of course, been 
vigilant to represent the interests of 
both policy owners and agents. The 
spread of savings bank life insurance, 
regardless of what other demands it may 
make upon our services, is a challenge 
to examine our qualifications to render a 
needed, proficient and acceptable service 
to the American people; a challenge to 
underwriters and companies alike to 
make the public conscious of the ex- 
clusive service the qualified underwriter 
is prepared to render, 

“The remarkable success of life insur- 
ance companies in this country is due in 
no small part to the American Agency 
System. If we are prepared to render 
and are rendering a needed service, our 
best defense against encroachment of 

vvernmental schemes and the entry of 
other lines of business into the life in- 
surance field—such as savings banks—if 
defense be needed, is widespread dis- 
semination of correct information con- 
cerning the functions of the life insur- 
ance agent and the manner in which 
the qualified agent is prepared to dis- 
charge his responsibilities in service to 
his clients 

“To those who are alarmed, who 
would have us believe that because of 
these new ventures in the field of life 
insurance the American Agency System 
will collapse around our ears, I have only 
to say that in my considered opinion, 
potentially serious as the threat may be, 
with proper vigilance and activity on 
our part, with needed support by the 
companies we represent, and the sup- 


port of thousands of our policy owners 
who properly evaluate legal reserve life 
insurance as providcd by our companies 
and who decry the encroachments of 
government into the ficld of business, 
the public will itself effectively discrimi- 
nate between the services we are pre- 
pared to render and the plan offered 
by state subsidized insurance schemes. 
Asks for Bureau of Information 

“One thing has impressed me strong- 
ly as I have reviewed the efforts to 
furnish adequate protection to the pub- 
lic, to the life insurance companies and 
to life underwriters in any savings bank 
life insurance plan adopted in New York 
State: That is the great need for a cen- 
tral agency for the dissemination of cor- 
rect information concerning legal re- 
serve life insurance, its use and its field 
representation. 

“Kindly note that I am not talking 
about institutional advertising, much as 
I have always felt that a year-round 
program of such a nature would be de- 
sirable. What I have reference to is 
some central agency—established either 
in some existing organization main- 
tained with company membership and 
financial support or, if necessary, a new 
agency financed by the companies. Such 
an agency would not only prepare and 
release information to newspapers and 
periodicals but might well provide speak- 
ers representing the institution of legal 
reserve life insurance to appear before 


various organizations throughout the 
country. It might also have one or more 
men and women—trained, experienced, 








THE LIFE UNDERWRITER 
ON A CAREER BASIS 


O. SAM CUMMINGS 


effective public speakers—who would be 
constantly traveling, filling engagements 
arranged with many different types of 
organizations willing to present a speak- 
er representing not a single company or 
a single organization related to this 
business, but representing the entire in- 
stitution. 

“In a day when even the departments 
of the Federal Government maintain 
numerous bureaus for broadcasting in- 
formation, it is highly desirable that 
an institution that directly affects the 
lives of 64,000,000 United States citizens 
should have a central agency for dis- 
semination of facts concerning the na- 
ture and plan of legal reserve life in- 
surance; concerning the life insurance 
companies, which are not great wealthy 
corporations, but aggregations of in- 
dividuals who have pooled their interests 
in the most remarkable cooperative busi- 
ness enterprise of our day; concerning 
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state regulation of the life insuranee 
companies and the taxes upon them: 
concerning the human needs satisfied by 
legal reserve life insurance; concerning 
the contribution made by life insurance 
to agriculture, industry, commerce, and 
to Federal, state and municipal govern. 
ment, as well as to policy owners and 
their beneficiaries; concerning the use. 
ful service performed by life insurance 
agents and many other things to» ny. 
merous to mention.” 
Compensation of Agents 

_ About the method of compensating life 
insurance agents, President Cummings 
had this to say: “I have already men- 
tioned the Agency Practices Agreement 
and now I turn to the only distinctly 
new project of this administration, ]} 
has been my definite conviction ever 
since entering the life insurance busj- 
ness sixteen years ago that our most 
serious field problem existed in the 
method of compensating life insurance 
agents. On one hand we are seeking to 
raise the standards of life underwriting 
and the selection of better qualified per. 
sons for life insurance selling and are 
trying to improve field conditions by 
such devices as the Agency Practices 
Agreement, whereas on the other hand 
the average life underwriter hardly 
makes a decent living in this business, 
The depression brought this problem 
definitely to a head. Not only did the 
depression adversely affect the income 
of present agents but it has made it in- 
creasingly difficult for companies and 
agencies to recruit new agents. Depres- 
sion conditions also led certain com- 
panies to adopt policy forms and com- 
mission schedules that have the effect 
of reducing the income of agents. 

“At the very foundations of our field 
problem lies, in my opinion, the prob- 
lem of agents’ compensation. Not a 
single company executive with whom | 
have conferred in confidence in the last 
five years has failed to agree with me 
that something must be done to alter our 
plan of compensation sufficiently to give 
our average agent a decent living income 
or all of the efforts we put forth to im- 
prove field conditions will go for naught. 
Not a single general agent or manager 
with whom I have conferred in conf- 
dence in the same period of time has 
failed to agree that some change seems 
necessary. 

Has Appointed Committee 

“Instead of dropping this problem in 
the laps of the companies with some 
specific proposals, I deem it absolutely 
essential that we engage in diligent re- 
search and carefully study the data as- 
sembled before we make any definite 
recommendations. In naming a commit- 
tee to direct this research, study the 
data and prepare recommeridations, be- 
cause of the character of this new pro- 
ect I felt it wise to assume the chairman- 
ship personally. I named to serve on the 
committee representing the board, Hol- 
gar J. Johnson and Ernest W. Owet. 
From the managers’ section executive 
committee I named Frank Summers, 
Philip B. Hobbs and Sidney Wertimer 
The committee has already held one 
meeting with Managing Director Hull 10 
attendance. The necessary research has 
been started and will continue. Because 
of the nature of the project it is entirely 
possible that no report of any sort wil 
be forthcoming during the present aé- 
ministration.” 

Mr. Cummings stated that he is hope 
ful the Life Agency Officers Association 
will accept the suggestion to appoint 4 
similar committee of their organization 
to conduct research, study the data they 
assemble and formulate recommendations 
on this vitally important subject. If 
such action is taken,” he said, “our com 
mittee will hold itself in readiness © 
meet with them jointly if they invite 
to do so.” 


JONES WITH RELIANCE LIFE — 

Iliff Jones, who for two years has bee! 
one of the leading producers of the Ho! 
ear J. Johnson agency of the Penn Mu- 
tual in Pittsburgh, is now with Grego? 
& Appel, Inc., Indianapolis, where ™ 
will serve as manager of the. “+ 
formed life department representing ™ 
Reliance Life. 




















“< Peceral Reserve Bank in New York. | National Life of Canada. 
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be GAINS FOR THE YEAR 


yroblem in 


vith = Insurance in force of the Phoenix Mutual reached an all-time 
act od peak in 1937. The gain of $34,000,000 compared favorably 
c re ka with $20,635,000 in 1956 and $6, 253,000 in 1935. 

5 commit The $64,327,000 of ew insurance paid for 1 was the largest 
study = volumie,since 1930. It was a gain of 20% over the amount for 
pony’ 1936 anda a gain of 38% over | 1936. 

—_— Renewal * premium income, amounting to $20,156,000, was 
eg the largest i in the 87-year history of 4 the \Conipany. New 


W. Owen. premium income totaled $2, 664,000 = an increase of 18%. 


executive : 

Summers Insurance terminated by lapse and surrender was only 4.2% 
: ree of the total in force at the beginning of the year. This record 
nag in surpassed the low ratio of 4.7% in 1936 and the 6.2% of 1935. 
search has 

; Because The above summary of tne Company’s steady growth 
is entirely once? more “shows the effectiveness of its unique agency 
y sort wil plan. “Such i progress is a tribute to the ability of its full time 
resent ad- sales organization, especially trained for counselor service. 
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Home Life Holding 
Spirited Meetings 


PUTTING RIGHT MEN TO WORK 





Advertising on a Consistent Testimonial 
Basis Claimed Substantial Aid to 
Life Insurance 
The first of two conferences of gen- 
eral agents from Eastern territory of the 
Home Life, New York, took place this 
week in Atlantic City. W. P. Worthing- 
ton, superintendent of agencies, set forth 
the principles of attracting the right type 
of man to the life insurance business. He 
that to 
agency a general agent must have the 
right man doing the right thing in the 
right way. It is important, said Mr. 
Worthington, that the qualifications of 
the right man be established in personal 
interviews The qualifications 
which he deemed necessary are: Fun- 
damental enjoyment of the work of life 
underwriting; ambition and a need for 
money; desire for security in the fu- 
ture; exacting attitude toward type of 
business; background, experience and 
personality conducive to success; adapt- 
ability to training and amenability to 
supervision; preparedness to grow with 
company and to take advantage of the 

pportunities offered. 


emphasized have a_ successful 


seven 


Use of Testimonial 

During the conference it was said that 
life insurance can profit by the example 
of national advertising in keying the 
greater part of its advertising to a con- 
sistent testimonial theme, General agents 
reported that the job of selling was con- 
servatively estimated to be 25% easier 
through the use of testimonials in direct 
selling interviews, and the agencies which 
had been concentrating on their use re- 
port a decided increase in business. The 
belief was expressed that unsolicited tes- 
timonials from clients who have benefited 
from the service of planned estates en- 
courage interest, build prestige and make 
interviews more productive. The use of 
testimonials, both in selling and recruit- 
ing interviews, is part of the campaign 
of Home Life to expand through attract- 
ing the right men to the life insurance 
business. 

This was the second of a series of 
regional conferences. The first confer- 
ence was held for mid-western general 
agents in St. Louis. 





Dawson New York Chairman 


High School Essay Event 


C. Preston Dawson, general agent, 
New England Mutual Life, has been ap- 
pointed Greater New York chairman for 
the national hich school essay contest 
by the New York City Life Underwrit- 
ers’ Association. The contest is a fore- 
runner to the Annual Message of Life 
Insurance, May 9 to 14. 

Winning entries from each area will 
be submitted to a national board of 
judges consisting of B. C. Forbes, editor 
Forbes Magazine; Merle Thorpe, editor 
Nation’s Business; Katharine Fisher, di- 
rector of Good Housckeeping Institute; 
Maurice R. Robinson, editor Scholastic 
Magazine, and O. Sam Cummings, presi- 
dent, National Association of Life Un- 
derwriters. Contest awards will range 
from a cash prize of $250 for first place 
down to $25. 





GIVING HIGH SCHOOL COURSE 
Life Insurance os. Deabcsslns Subject 
Handled By Vocational Guidance 
Division, Oklahoma City 


A course in “Life Insurance as a Pro- 
fession” will be conducted by the voca- 
tional guidance division of the Roosevelt 
Tunior High School as Oklahoma City, 
under the personal direction of Miss 
Lillie D. Hanshaw. The movement will 
be launched by Miss Pearle Easley, spe- 
cial agent Massachusetts Mutual, with 
a discussion of the general subject. 
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U. S. Agencies Win Manufacturers Life Trophies 


PETER C. BURNS 


The Manufacturers Life of Toronto 
offers two trophies for annual competition 
among its seventy agencies throughout the 
world and for the first time both have 
been won by United States branches. A. 
Kinch, agency superintendent for the 
United States, announces that the “Presi- 
dent’s Trophy” for greatest agency de- 
velopment was won for the second time 
by the Saginaw agency under Peter C. 
Burns, manager, this also being the first 
time a branch has won this award two 





WALTER GALLAGHER 


years in succession. Mr. Burns is a past 
president of the Saginaw Life Underwrit- 
ers Association and a director of the Mich- 
igan State Association. 

Winner of the “cash collection trophy” 
for having paid for the largest percentage 
of its issued business last year was Walter 
Gallagher, manager at Philadelphia, who 
opened the Philadelphia territory for the 
Manufacturers Life in 1934. In its first 
full year in 1935 this agency achieved 
sixth rank in paid production. 








Back of him also stands a record of stability and fair 
dealing—a record of sound protection and liberal 
treatment. The Mutual Benefit has always been | 
more liberal than any insurance law required. Of | 


| its own volition the Mutual Benefit pioneered the 


| possible all new benefits to old policies, making 


them in effect as modern as the newest. 


The Mutual Benefit | 


INSURANCE COMPANY | 
Newark, New Jersey | 
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Back of the Mutual Benefit man stands a home 
office with a proved ability to cooperate in the draft- 


ing of even minute details of an individual life plan. 


Principle of Retroaction, which extends so far as 


1845 
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Life Underwriters Her a ; 
Celebrate Annivers: ry 


HOLD 52ND ANNUAL BANQUET 





Peter M. Fraser, Past President of \\. Y. 
City Association, Shares in Affai: 
on His Birthday 





The fifty-second annual banquet and 
dance of the Life Underwriters’ (\sso- 
ciation of New York City was held 
March 10 in the grand ballroom of the 
Hotel Pennsylvania. Approximately 45 
life underwriters, clients and friends at- 
tended. 

The banquet coincided with the birth- 
day of Peter M. Fraser. who on March 
10, 1918, founded the Fraser agency of 
the Connecticut Mutual and who is nowy 
a vice-president of that company. He 
was president of the New York City As- 
sociation in 1928-29. : 

Basil S. Collins, assistant vice-president 
of the Old Colony Trust Co. of Boston, 
was the principal speaker. His subject, 
the A, B, C of Personal Life Insurance 
Trusts, was of particular interest to those 
members who have been seeking closer 
coordination between the trust compan- 
ies and the life underwriters. Mr. Col- 
lins holds the degree of Chartered Life 
Underwriter, the first person ever to 
receive such a degree who was not ac- 
tually engaged in the life insurance busi- 
ness. Mr. Collins’ talk was reported in 
large part in last weck’s The Eastern 
Underwriter. 

Following Mr. Collins’ address, John 
Mulholland, one of the country’s leading 
magicians, performed a number of his 
more famous tricks. 





Clark Succeeding Lateer 
As General Agent, Peoria 


James M. Clark will become general 
agent at Peoria, Ill., for the John Han- 
cock April 1. He will succeed William 
M. Lateer, who will resign as general 
agent but will remain with the agency 
as a personal producer. Mr. Clark has 
been a supervisor at the William M 
Houze general agency of the John Han- 
cock and during the past three years 
has built a million dollar unit in the 
territory outside Chicago. Mr. Clark is 
also a substantial personal producer 





ILLINOIS BANKERS PROGRESS 





Company Closes Year With No Claims 
Due and Unpaid and Reports Ample 
Policyholders’ Surplus 

Illinois Bankers Life presents a state- 
ment for 1937 showing admitted assets 
of $33,230,378. Besides the statutory and 
other reserves there is one for taxes 
payable in 1938 amounting to $271.075 and 
a contingency reserve of $200,000. The 
capital stock is $200,000 and surplus on 
policyholders’ account $1,001,204. The 
company has on deposit with the State 
of Tllinois $4,216,078. Last vear it naid 
to policyholders and beneficiaries $2.594.- 
732 and it has in force $123,635,293. Wil- 
liam H. Woods is president. 





RECALLS BLIZZARD OF 1888 

Among those to contribute to news- 
paper feature stories this weck about the 
blizzard of 1888 which happened just 
fifty years ago was John A. Meagher of 
Brooklyn. He savs: “I worked in the 
Mutual Life Building at Nassau and Lib- 
erty Streets.” 


40 YEARS IN JOHN HANCOCK 

Henrv R. Laing, claim adinster, Tersey 
City, N. J.. office. Tohn Haneock. has 
completed forty vears of continuous s°r- 
vice with the comnanyv. He has held his 
present position since 1920. 





LIFE INSURANCE on 
RENEWALS eouitasie 24si5 


RENEWAL PURCHASE CO. 
Room 2312 70 Pine St., New York 
Telephone WHitehall 4-315! 
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CAPITAL STOCK $15,000,000 
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ASSETS 


CASH ON HAND AND IN BANKS 

REAL ESTATE (INCLUDING HOME OFFICE BUILDING) 

MORTGAGE LOANS 

*BONDS AND STOCKS 

LOANS SECURED BY POLICIES OF THIS COMPANY 

PREMIUMS IN COURSE OF COLLECTION AND DEFERRED 
PREMIUMS 

INTEREST DUE AND ACCRUED 

MISCELLANEOUS ASSETS 


TOTAL ADMITTED ASSETS 


LIABILITIES 


RESERVE UNDER POLICY CONTRACTS 

PREMIUM RESERVE, ACCIDENT AND LIABILITY DEPARTMENT 

RESERVE FOR CLAIMS AWAITING PROOF AND NOT YET DUE 

RESERVE FOR LIABILITY AND WORKMEN’S COMPENSATION 
CLAIMS 

RESERVE FOR DIVIDENDS PAYABLE TO POLICYHOLDERS 

PREMIUMS PAID IN ADVANCE AND OTHER LIABILITIES TO 
POLICYHOLDERS 

TOTAL LIABILITY UNDER POLICY CONTRACTS 

RESERVE FOR TAXES NOT YET DUE 

MISCELLANEOUS LIABILITIES 

CONTINGENCY RESERVE 

TOTAL LIABILITIES 

SURPLUS TO POLICYHOLDERS: 
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CAPITAL $15,000,000.00 
SuRPLUS 18,326,606.86 
Tora 
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88th Annual Statement, December 31, 1937 


$ 18,386,784.18 
38,011,810.67 
59,484,524.91 
367 860,593.65 
70,284,678.52 


16,757,263.98 
6,433,405.66 
53,269.29 


$577,272,330.86 





$491,449,250.55 
6,655,795.09 
11,116,615.44 


12,532,000.03 
6,902,742.66 


6,693,493.15 


$535,349,896.92 
3,568,308.90 
3,027,518.18 
2,000,000.00 


$543,945,724.00 


__33,326,606.86 


$577,272,330.86 


* Bonds not in default ave ccvvied at amortized values; bonds in default and stocks ave carried 
at market values except stocks of affiliated companies which ave carried at their own book value. 


AETNA LIFE INSURANCE COMPANY 


MORGAN B. BRAINARD, PRESIDENT . . . HARTFORD, CONNECTICUT 
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IDEAS that CLICK | 
By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 24 
It is not the possession of great wealth 
that makes for contentment but the cer- 
tainty of a little. 
That is a sentence which I gained from 
Daniel E. Mason, educational director for 


the Equitable Life Assurance Society. Mr. 
Mason’s sales talk is based on logic. He 


I'm leaving first of the month, sir. My 
retirement income plan’s matured 
says: “Most people are more concerned 
with the pleasures of today than they are 
with the necessities of tomorrow.” He 
makes it his job to point out those neces- 
sities. Showing various ways of meeting 
the problems, he stresses the advantage of 
life insurance in that it offers not only a 
method of accumulating money but  pro- 

vides money management as well. 

The only income a man has in his old 
age is what he has sent on ahead. That is 
a logical reason for buying life insurance. 
Emotional reasons are added on top of 
that to motivate the close. 

Instructing men in the science and art 
of selling, Mr. Mason demonstrates that 
“when you know what to do, how to do it 
and why you do it that way, you have the 
tools to complete the job.” Briefly, the 
sales talk Mr. Mason uses is something 
like this: 

Mr. Prospect, there are just two ways 
of making money: people at work and 
money at work. Right now your income 
is a result of you at work. But when 
you are not here or when you are too old 
to work, your income will have to come 
from that other source. That necessitates 
then that you accumulate money; cither 
some one must give it to you or you will 
have to save it yourself. Assuming that 
you can set aside only a little at a time, 
what are the ways available for you to do 
that job? Speaking broadly there are four: 
savings banks, investment plans, building 
and loan, life insurance. 

\fter reviewing the experience and com- 
paring the relative advantages of the four 
plans, Mr. Mason makes this point: Of 
the four plans life insurance is the only 
one which furnishes money management 
after the money has been accumulated. He 
savs to his prospect : 

We have already agreed that the life in- 
surance company can do a better job of 
investing your money than you as an in- 
dividual. Let the life insurance company 
take that responsibility and all you have 
to do in your old age is endorse the 
checks. It is not the possession of great 
wealth that makes for contentment, Mr. 
Prospect, but the certainty of a little. 









Systematic Savings With a Calemeter 


Zell Products Corp., 536 Broadway, 
New York, has taken much of the punch 
out of alibis of procrastinating insurance 
prospects by introduction of its Cale- 
meter Bank. As the name implies it is 
a calendar and a measurer or recorder. 
The calendar part is self-explanatory 
and the meter designation simply means 
that until one puts into a slot a speci- 
fied coin the date will not change on 
the calendar. Therefore with this device 
it costs one money to keep up to date 

but that’s so in anything. The only 
difference is that it really isn’t costing 
the owner of the Calemeter anything be- 
cause he’s saving the money systematic- 
ally and regularly and what he saves 
goes into life insurance, or an income 
or an estate, and he’s proving to him- 
self that what he told the life insurance 
salesman—that he couldn’t get the money 
together to pay premiums—was just a 
lot of bunk. 


For four years now these calemeters 


have been in use by life insurance pro- 
ducers in many parts of the country. 
They find that the device results in 
more interviews, more contacts and more 
sales. Putting small sums of money in 
the calemeter becomes a daily habit, as 
much so as shaving. The Zell people 
supplement their device with a_com- 
plete Calemeter Selling Program. It fea- 
tures the new Estater, a booklet of sales 
talks “Showing the Prospect How,” ac- 
companied by enthusiasm producing lit- 
erature and a direct mail plan that has 
proved itself to be a business puller. 
The plan in general has been found use- 
ful in putting new men into production 
much earlier than is usually the case, 
besides helping the older men to pro- 
duce more with less effort. Zell issucs 
a booklet of facsimile letters from pro- 
ducers in nationally known life insur- 
ance companies attesting to the benefit 
they and their associates have derived 
from the distribution among prospects 
of this little desk ornament and utility. 





J. L. KELLY GENERAL AGENT 

The Ohio State Life has announced 
appointment of John L. Kelly as general 
agent in St. Louis and vicinity. He has 
been in life insurance fifteen years. The 
Pittsburgh agency of the company is 
putting on a special campaign in honor 
of Dr. C. E. Schilling, vice-president and 
medical director. 


FOGARTY SUCCEEDS McCASLIN 

Frank J. McCaslin, manager Kansas 
City branch Occidental Life, has re- 
signed to engage in personal production 
for that company. Following his resig- 
nation the branch office was consolidated 
with the Guaranty Life general agency, 
with John J. Fogarty, Guaranty general 
agent, as branch manager. 
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@ NOT FOR BANKERS 
@ NOT FOR POLICYHOLDERS 
@ NOT FOR HOME OFFICE OFFICIALS 


No one pays much attention to the cold 
numerical figures appearing in a life insur- 
ance company’s financial statement. Conse- 
quently in presenting this new type of state- 
ment American United Life is not telling 
“ that nearly 50% of the Company’s invested 
assets are in government and municipal 
bonds, or that it ranked among the ficst 
10% in size of all life companies in the 
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SURPLUS nomenal gain . sorority Gecosetion | United States—but instead, is showing sig- 
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______—s img an agency all his own, operating directly 

eT ke | under the supervision of the home office, 

American United Life hes consiowatly carmen | witha contract thatis universally recognized 

HIGH = om ie ‘invested assets of any life. | as one of the best and most liberal ever of- 
INVESTMENT 3 oe company. This figure was 4.46 per fered in the life insurance business, : 

EARNINGS cent for 1937. ae American United Life is now opening 

= — new agencies, independent of those in larger 

_____— cities, in many small towns and medium 

” . | sized cities. If you're interested in a busi- 

LARGE American United Life's admitted assets "| ness furure—don't delay longer getting the 

GAININ |{ creased to $47,731,231.42. A gain of 4.29 per facts. Simply mail the coupon below. 
ADMITTED cent in only one year. Pee ices 
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AMERICAN UNITED LIFE INSURANCE CO., 

Dept. EU-338, Indianapolis, Ind. 
Gentlemen: Please send me without obligation complete facts about your Inde- 
pendent agency contract and what it offers. 


INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
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Company Officers At 
Kruh Agency Party 


——__ 


AGENCY STAFF IS ENLARGED 


A. I. Covell Appointed Supervisor: Sam 
DuBoff Heads Estate Department; 
Anzel Continues as Associate 


Adolph A. Rydgren, president of th 
Continental American Life; D. E. Jones, 
vice-president and secretary of the com. 
pany, and Ralph E. Halstead, supervisor 
of agencies, led the group of compan 
representatives who attended the house- 
warming party of the Robert Kruh agen. 
cy in the Lincoln Building at 60 Eas 
Forty-second Street, New York City, on 
last Saturday afternoon. Among friends 
and policyholders of the agency who at- 
tended the affair were several well known 
in the entertainment world, 

In the Kruh agency organization Jules 
Anzel is associate general agent. Abra- 
ham I. Covell has just been appointed 
supervisor. Mr. Covell is a Chartered 
Life Underwriter with several years’ ex- 
perience in the business. Director of es. 
tates and trusts in the agency is Sam 
DuBoff, who is president of the Yoman 
Group of the Grand Street Boys Asso- 
ciation. The president of that associa- 
tion, Judge Jonah J. Goldstein, was 
among the guests at the housewarming. 

The agency at present stands 64% 
ahead of its own 1937 production record 
and anticipates the necd of the new 
quarters which are considerably larger. 
Less than two years ago this office moved 
into quarters at 1350 Broadway which 
were substantially larger than its previ- 
ous space. The new quarters include an 
agency room, cashicr’s counter and five 
private offices. 

“Bob” Kruh is a graduate of the New 
York University Schood of Commerce 
and former manager in Brooklyn for 
Continental American. 


Five Critical Points Of 
A Profitable Business 


The Los Angeles Association of Life 
Underwriters had as speaker at its meet- 
ing March 8 Floyd W. Forker, manager 
of sales promotion for the Pacific Mutual 
Life, who talked on profitable prospect- 
ing. He said that while many studies 
have been made in an effort to deter- 
mine the factors entering into increasing 
the salesman’s profit, none has been es- 
tablished as entirely conclusive. It is 
becoming apparent that consideration 
should be given to what might be called 
the critical points of profitable business. 
Some of them are these: 

1. Application frequency must result 
in the minimum of thirty sales a year 
These sales should be evenly spaced 
Over fifty sales seem to be necessary 
for more than $250,000 in business 
2. Less than one-third of the sales should 
be $1,000 policies. 3. Less than  one- 
third of the policies should be on a quar- 
terly basis, 4. Settlement options should 
be used on practically all cases. 5. The 
most profitable prospect source is re 
ferred names from policyholders. Man 
companies are studying this problem an! 
these conclusions are based on_ business 
representing possibly $1,000,000,000 i 
force. 








JOHN HANCOCK CONTEST ON 


Floyd H. Chase Office in Albany, N. Y. 
Conducting Drive That Will 
Run Until May 14 

Three members of the Floyd H. Chas’ 
general agency, John Hancock \lutual 
Life, at Albany, N. Y., will be given 4 
trip to the home office, according to the 
rules of a contest now in full swing # 
that agency. The contest opened March 
6 and will run until May 14. Prizes w! 
be awarded to the man writing the late 
est volume of paid for business, but, w!! 
not less than three applications for @ 
total amount of $25,000; the man writ 
the largest number of paid for applic 
tions over a minimum of ten applice 
tions, and the man producing the lat 
est total annual premiums over $600. 
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Q. Is it necessary for you to call in the 


serviees of an ‘‘insurance consultant’’ P 


A. No. An experienced Equitable agent 
is well able to advise you on a life insurance 


program best fitted to your needs. 
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Q. Is there such a thing as life insurance 
for Christmas or birthday gifts ? 


A. Yes. Through a Life Income settlement 
you can arrange to have an Equitable check 
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The Equitable welcomes questions concerning 
life insurance. Your note to ‘‘The Equitable 
Counselor’’ at 393 Seventh Ave., New York, 
N. Y., will receive prompt attention by mail. 
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No Rush Into Life 
Insurance By Banks 


WAIT “OVER-COUNTER” DEMAND 


Savings Bank Law Only Permissive; 
Banks Generally Opposed to Going 
Into Strange Field 


Now that the savings bank life insur- 
ance proposal is law in New York State 
it remains to be seen how many savings 
banks of the state will undertake this 
function quite foreign to their business 
for the law is simply permissive. The 
savings bank through their central as- 
sociation had registered their opposition 
to going into life insurance, only two 
or three banks expressing in advance 
their willingness to do so. It will take 
some time to set up the machinery to 
enable them to function. The Insurance 
Department must prepare the rates and 
forms. Instructions and explanatory lit- 
erature will be necessary. Banks may 
be expected to wait to see what “over- 
the-counter” demand appears before en- 
tering on this new field 

Reluctance of the legislators to enact 
the Livingston-Piper bill was shown right 
up to Wednesday night when it passed 
both houses within twenty minutes of 
each other after the Senate voted 37 to 
12 in favor of the governor’s pet meas- 
ure. There was some heated debate, the 
Republicans remaining silent on roll call 
until 26 Democrats, the necessary ma- 
jority, had voted for the bill then they 
demanded their names be called. Once 
through the Senate, the Assembly lost 
no time in passing the bill, 107 to 38, 
on short roll call the negative votes be- 
ing recorded from the floor by show of 
hands 

\s passed the law limits a bank to 
$1,000 maximum amount of insurance it 
may issue on one life and $3,000 maxi- 
mum amount an individual may secure 
from all banks. The law becomes ef- 
fective January 1, 1939. 





Name Southland Officers 


Merger of the Gulf States Life and the 
Southland Life, Dallas, was carried out 
when the former company moved its 
offices into the Southland Life building 
on Monday and a number of officers of 
the new Southland Life were appointed 
The new company is headed by A. Mor- 
gan Duke, former head of the Gulf 
States. Harry L. Seay, Sr., former pres- 
ident of Southland, is chairman of th« 
executive committee. Paul V. Montgom- 
ery, former vice-president and actuary 
if the Southland, becomes actuary of the 
new company; Col. W. E. Talbot, since 
1925 agency director and since 1934 vice- 
president Southland Life, will be agency 
director of the new company. He was 
one time candidate for governor of Tex- 
as. Lorry A. Jacobs was named director 
f pubile relations, the same position he 
held with the old Southland. 





PREPARATION FOR EXAMS 


New York Chapter, C.L.U., Will Begin 
Review for Part V March 25 at 
New York University 
The New York chapter, Chartered Life 
Underwriters, announces that March 25 
at 5 p.m. at New York University there 
will begin a review in preparation fot 
Part V of the examinations to qualify 
for the C.L.U. designation, Part V 
which includes Corporation Finance, In- 
vestments, Banking and Credit, will be 
reviewed by Professors Lloyd E. Dewey, 
David F. Jordan and Major B. Foster 
The course will continue for nine con- 
secutive Fridays, through May 27. In- 
quiries regarding the course should be 
directed to Harry Krueger, president, 
New York Chapter, C.L.U., 350 Fifth 
Avenue, or C. Lamont Post, 17 John 

Street 


JAMES R. DUFFIN DEAD 
James R. Duffin, 67, attorney and for- 
mer president of the Old Inter Southern 
Life, died March 16 at his home in 
Louisville, Ky., after a year’s illness. 
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WESTERN REGIONAL CONVENTION 


LNL club members from the Pacific Coast and western 
territory of The Lincoln National Life will meet at the 
Hotel Del Coronado, San Diego, California, June 22, 23, 
and 24. Amid ideal surroundings, those in attendance 
will work and play for three memorable days. 





EASTERN REGIONAL CONVENTION 


On July 13, 14, 15 of 1938—LNL honor club members 

from the eastern and central territory of the Lincoln 

National Life will convene at The Grand Hotel, Mack- 

inac Island, Michigan. Hard-hitting one-half day sales 

meetings and carefully planned entertainment insure 
a worth-while time for those attending. 


THE LINCOLN & NATIONAL LIFE 


INSURANCE ~ COMPANY 


FORT WAYNE, IND. 
ITS NAME INDICATES ITS CHARACTER 














United States Life 
Shows Steady Gains 


NEW BUSINESS INCREASED 2% 





Insurance in Force at Highest Figure jn 
Company’s 88 Years’ History; 
Mortality Only 47% 


Substantial gains in all important items 
of the financial statement were shown by 
the United States Life of New York coy- 
ering business of last year, according t 
the annual report presented at the dj- 
rectors’ meeting last week. Total ney 
business issued last year was 29% cereat- 
er than in the previous year and (6% 
larger than in 1935. Insurance in fore 
at the close of the year was $45,741,314 
the highest figure in the company’s 
eighty-eight years of operation. Net 
gain of insurance in force was 7.7%, 
considerably larger than the average eain 
of all companies. 

A notable gain was the drop in mor- 
tality rate from 68.71% the previous yeai 
to 47.24% of expected last year. an ex- 
ceptionally low mortality rate. Total in- 
come from all sources showed a gain of 
8% over 1936 and premium income in- 
creased 17%. In a period when suitable 
investments are difficult to find for in- 
surance funds at adequate rates of re- 
turn, the United States Life earned an 
average rate last year of 4.81% compared 
with 4.14% in 1936. 

Commenting on the company’s busi- 
ness last year, P, R. Danner, secretary 
and treasurer, said: “Considering that 
the entry of the United States Life int 
the foreign field took place as recently 
as 1935, the proportion of the company’s 
net increase attributable to foreign op- 
erations—about a third of such increase— 
is a creditable amount, yet sufficiently 
conservative to indicate careful, sound 
development in this direction. There is 
a parallel in the growth of the company’s 
domestic and foreign business which in- 
dicates that the progressive plans for ex- 
tending its services, which were adopted 
several years ago, are working out sat- 
isfactorily. 


U. S. Life General Agents 


For Bronx and Westchester 

The United States Life has appointed 
two new general agents in Westchester 
County and the Bronx—Joseph Beck 
who will center his activity in Yonkers, 
N. Y., and Michael Gagliardi, who will 
work out from New Rochelle, N. Y. 

Mr. Beck, born in a suburb of Vienna, 
emigrated with his parents from Austria 
at the age of three. He was educated 
in New York City schools and in 1927 
graduated from New York University. 
where he acquired a taste for economic: 
and psychoanalysis which persists today 
as a hobby. He has traveled all ove: 
the United States in various capacities 
including survey work for various mag: 
azines on economics for which he dil 
numerous articles. His insurance caree! 
began with the Metropolitan Life, first 
in the home office, then in the field. 

Mr. Gagliardi is an Italian and received 
his education in that country. He has 
been in the United States some fifteen 
years and for the past six has engaged 
in life insurance, originally as a broker 
and later with the Postal National Life 


NEW BUSINESS OFF 

New life insurance for February was 
17.2% below the same month last year 
while the total for two months this yea 
was 14.7% less than for the first two 
months of 1937, according to the com- 
pilation of the Association of Life In- 
surance Presidents. 











R. D. ERWIN DEAD a 

R. D. Erwin, aged 71, one of the orig' 

nal directors and organizers of the South- 

land Life, died March 9 at his home ™ 
McKinney, Tex. 


COLONIAL OPENS NEW BRANCH 

The Colonial Life has established 4 
new branch office in West Chester, Pa. 
with Samuel Herman as manager. 
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{HEARD On The WAY 





kad G. Manning, noted Boston life 
agen’, is also a water-color painter of 
considerable ability, and an exhibition of 
his paintings was held this week at_the 
Twentieth Century Club, Beacon Hill, 
Boston. About seventy-five sketches 
were included in the one-man show. Mr. 
Manring’s subject preference is for land- 
scapes and seascapes. He is particularly 
sood at effect of mist, or light coming 
through vapory clouds. His daughter is 
also a water-colorist. 





Although the recession has hit Massa- 
chusetts, especially as far as the shoe 
and textile industries are concerned, 
there isn’t much gloom discernible there. 
Boston is much less inclined to excite- 
ment or deep depression than is New 
York. 





The Burrough Clearing House, publica- 
tion of the Burrough adding machine 
outfit, Detroit, which publication is sent 
to bankers throughout the country, is 
planning to run an article on “Using In- 
surance to Protect Loans,” written from 
the savings bank point of view. 


Uncle Francis. 





FEDERAL LIFE PROSPEROUS 





Assets Well Invested and Earning Sat- 
isfactory Rate of Interest; Unas- 
signed Surplus $368,094 


The Federal Life is Chicago’s oldest 
legal reserve life insurance company. 
President Isaac Miller Hamilton has di- 
rected its affairs since it was organized 
in 1900. January 12 of this year the 
company passed the $50,000,000 mark in 
payments to policyholders and benefici- 
aries. Interest earned was higher last 
year and is well within the legal re- 
serve requirements. Only one bond, for 
$1,500, is in default as to interest. 

Assets as of December 31, 1937 totaled 
$16,421,076, an increase of more than 
$670,000 during the year, while the total 
liability to policyholders was $14,402,393, 
or 87.71% of total assets. The growth 
in assets was used, after providing for 
the necessary increases in policyholder 
reserves, to add $100,000 to the special 
teserve to absorb possible losses on real 
estate and mortgage loans, and the re- 
mainder was divided between the com- 
pany’s home office depreciation fund and 
unassigned surplus. The company now 
has capital of $375,000, unassigned sur- 
plus of $368,094, contingency reserve of 
$50,000, and the special real estate-mort- 
gage fluctuation reserve which now totals 
$900,000. 





ALBERT HIRST ON RADIO 

Speaking over station WNYC Sunday 
on the pending savings bank life insur- 
ance legislation, Albert Hirst of New 
York City, counsel for the Life Under- 
writers Association of New York State, 
pointed out that that organization is not 
opposing the fundamental purposes of 
the proposal but see serious flaws in the 
method. For one thing the buyer of 
such policies will not understand that the 
assets of the bank are not back of his 
insurance, 





CALLING CHARLES ODLE 


_The Union Central Life is searching 
or one Charles Odle, who has money 
Waiting for him. Odle, one of the old- 
est policyholders of the company, took 
out his policy in 1871. He paid all the 
Premiums, making the policy payable 
at his death or as an Endowment at age 
% The Endowment period has ar- 
tved, but Odle is missing. He was 
living in North Toledo at the time he 
got the policy. When the Endowment 
‘ame due he was traced to Fowler, Ind. 





PRU EMPLOYE ON RADIO 
farold Patrick, baritone, who sang on 
’ broadeast over WJZ last Tuesday 


evens ‘, is an employe of the Prudential 
‘ome office. 





New England Mutual 
Licensed in Texas 


APPOINTS FRANCIS G. BRAY 





Number of Companies Have Reentered 
State in Recent Years After 
Three Decades 





With the entrance of the New England 
Mutual Life into Texas, announced this 
week, another of the large Eastern com- 
panies joins the group returning to the 
Lone Star State in the past few years. 
The New England Mutual was not one 
of the companies withdrawing following 
the enactment of the Robertson compul- 
sory investment law three decades ago 
but it had offices in the state fifty years 
ago. Last year the Equitable Society re- 
entered thirty years after leaving Texas 
in protest against the Robertson law. 
The John Hancock also was _ licensed 
there last year, the company never pre- 
viously being authorized to write life 
insurance in Texas, although it has had 
investment representatives there since 
1899. Metropolitan and Prudential re- 
entered the state for Group business 
some time ago. 

Francis G. Bray, now supervisor of the 
E, B. Thurman agency of New England 
Mutual, Chicago, has been selected the 
company’s first general agent in Texas. 
Headquarters will be at Houston. Mr. 
Bray was born at Batesville, Arkansas, 
and is a graduate of the famous Culver 
Military Academy and of Washington 
University, St. Louis. 

Immediately on leaving the university 
he entered the insurance business, work- 
ing for two years in Texas before being 
sent to Chicago by his company, to take 
charge of Group operations in that area. 
He continued there until 1929, when, be- 
cause of his excellent record, he was 
assigned to the Eastern territory with 
headquarters in Pittsburgh. In 1931 he 
was called to the agency department of 
his home office and in addition to his 
agency duties was placed in charge of 
the company’s sales of health and acci- 
dent insurance throughout the country. 
Under his direction this .department 
showed an increase in premiums of over 
50%. 

In 1932 he became assistant manager 
of the Chicago agency of another com- 
pany, remaining in this capacity until 
January, 1936, at which time he assumed 
his present position with Mr, Thurman, 
the duties of which he has discharged 
with marked ability. 





NEW RATE BOOK BY LINCOLN 


Number of Beneficial Changes Made in 
Manual That Will Be Ready for 
Distribution by April 1 


A new rate book embodying changes 
in style and shape will be published by 
the Lincoln National Life. The new book 
will be bound. The inside marginal space 
thus saved will make it somewhat thin- 
ner. Also, changes in shape will make 
it fit more casily into agents’ pockets. 
Rates will be arranged according to age 
instead of by policy forms. The new 
book will include the company’s recently 
announced changes in rates on the 
higher premium contracts. It will be 
placed in the hands of agents before 
April 1. 








BROWNE-DENNIS ADVANCED 

W. R. H. Browne and A. D. Dennis 
have been appointed agency supervisors 
in the British Isles division, Canada Life, 
to fill the vacancy created by the re- 
tirement of S. J. Bradford. Messrs. 
Browne and Dennis were previously as- 
sistant agency supervisors and have had 
training in both personal production and 
branch management. 





ZIMMERMAN AGENCY COURSE 


The Charles J. Zimmerman agency, 
Connecticut Mutual Life, Chicago, be- 
gan its third sales training course for 
brokers on March 15. The course con- 
tinues through five weeks with lectures 
twice weekly. 
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“ 


ith this ring I thee wed” 
headlines a picture of a bride 
and groom in the Metropolitan 
advertisement in the March 
magazines.* A ribbon flows 
from the Marriage Service 
book to a Metropolitan Family 
Protection Policy —suggesting 
that there is a relation between 
the two. 


The copy supports the sound 
doctrine urged by experienced 
Field-Men—that with every 
marriage certificate there 
should be a Life insurance 


policy for the protection of 
the bride. 


The message tells young 
people of the comfortable 
feeling of security the Family 
Protection Policy gives... how 
it can be made a practical 
foundation for youth’s bright 
hopes and ambitions. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, Chairman of the Board 
Leroy A. Lincoln, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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N ewark Wants National 
Mid-Year Meeting 1939 


ATTRACTION OF WORLD’S FAIR 





Coffin and Engelsman Talk on Simplified 
Planning at Northern New Jersey 
Meeting March 14 





Underwriters Association of 
New Jersey will invite the 
Association to hold its 1939 or 
Newark. The 


The Life 
Northern 
National 
1940 mid-year meeting in 


Jersey people say hotel accommodations 
are ample and the railroad accommoda- 
tions are of the best. Newark has the 


airport in the East and is close 
York, affording a good opportun- 
visitors to see the World’s Fair. 
New Jersey 


largest 
New 
itv for 


The northern association 


now has more than 350 members and 
many home office officials would aid in 
making visitors welcome. 

Decision to extend the invitation was 
made at a meeting March 14 attended 
by over 200 members and their guests. 


Simplified programming was discussed by 
Vincent B. Coffin, second vice-president 
and superintendent of agents, Connecti- 
cut Mutual, and Ralph G. Engelsman, 
eeneral agent in New York for the Penn 
ated, Mr. Coffin said that every life 
underwriter should have an adequate 
reservoir of prospects before he should 


do any planning. A life underwriter 
must know the needs of his prospects 
before he can plan his talk and then 


he must give it in an intelligent manner, 
but the program outlined to the prospect 
must be complete. 

Mr. Engelsman said that in planning a 
= no elaborate program is necessary. 

Talk to the prospect ab ut what he needs 
and what he is going to get. In the 
average case the life ‘eabrunies must 
be the doctor in the matter, the same as 
a medical doctor is in prescribing for a 
patient. People do not purchase any- 
thing they do not understand and a sim- 
plified program must be laid before them 
at the very start. Mr. Engelsman added: 
“The life underwriter must create new 
ideas and do scmething that will attract 
prospects, but it must be done in a sim- 
ple manner and one which can be readily 
understood by the prospect.” 

It is expected that both men will be 
speakers at the meeting of the association 
in Newark April 11, at which time plans 
will be outlined for the “annual message.” 





Policyholders’ Service Months 
March 14 to May 14 


Now is the time for all good men —"* 
to come to the aid of their best 
prospects — 


their policyholders — 

to go to their policyholders — 

to inquire and advise 

about changing beneficiaries named - 
about naming contingent beneficiaries 
about changing settlement plans 


about repaying policy loans 





about protecting policy loans 
about converting from term 

out definite dividend uses 
about recording address changes 


about adding retirement income 





about estate protection 





about guaranteeing family income 
about educational insurance 


about mortgage-clearing life insurance 


o 
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a 
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about starting the children’s insurance 
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Florer Agency at Grand Rapids 
Wins AEtna President’s ‘Trophy 




















President’s Trophy of Aetna Life Insurance Co. 


H. W. Florer’s general agency at 
Grand Rapids, Mich., was announced as 
winner of the national President’s Trophy 
award at the general agents’ convention 
of the Aetna Life in Miami last week. 
Kegional President’s Trophy awards went 
to the general agencies at Newark, Du- 
luth, Denver, and Washington. 

The annual awards are made to the 
agencies showing greatest general im- 
provement in increased business, devel- 
opment of full time organization, con- 
servation record, quality of production 
and improvement in other phases con- 
tributing to a progressive organization. 
The national award goes to the most 
outstanding agency and the regional 
awards to those exceeding in the four 
remaining regional divisions of the com- 
pany’s field organization. 

Mr. Florer’s agency, representative of 
the central region, was selected as the 
best agency in 1937 while section win- 
ners were A. G. Derr agency, Newark, 
N. J., eastern; P. D. Sleeper agency, 
Washington, D. C., southern; J. W. Ker- 
nan agency, Duluth, western; J. Stanley 

Edwards agency, Denver; Pacific region. 

All but the Sleeper agency at Wash- 
ington were award winners for the first 


Elect Four New Directors 

The Great Southern Life of Houston 
elected four new directors at the annual 
meeting at the home office last week. They 
are R. M. Henderson, an assistant vice- 
president of the company; E. A. Kiker, 
secretary of the company, who has been 
associated with it for nearly a quarter of 
a century; A. C. Nicholson, one of the 
company’s investment officers, and Pat M. 
Greenwood, son of President E. P. Green- 
wood, who is an assistant vice-president. 

President Greenwood stated in his an- 
nual report that the company in 1937 ex- 
perienced one of its most successful years. 
Admitted assets increased to $47,550,000; 
total income was approximately $10,000,000 
and insurance in force increased by more 
than $9,000,000 to a total of hedeat 737,000. 


VESSER AGENCY ENTERTAINS 

Vice-President H. T. Burnett, Secre- 
tary James H. Layton and V. J. Adams, 
superintendent Western division Reliance 
Life, attended a dinner meeting of the 
St. Louis agency March 7. Frank Ves- 
ser is head of the agency. 


time in the nine years the company has 
presented the trophies. The Washington 
agency was listed as national winner in 
1934 and regional winner in 1931. 


Background of Winners 


H. W. Florer, whose agency won the 
national award, has been general agent 
since 1933. For three years previous, he 
served as a home office agency assistant. 
A. G. Derr of Newark has been affiliated 
with the Aetna since 1912, although he 
has been Newark gencral agent only 
since 1933. Previously he headed agencies 
in Pennsylvania and Florida. 

P. D. Sleeper, a graduate of the United 
States Naval Academy and a Chartered 
Life Underwriter, has headed the Wash- 
ington agency since 1926. J. W. Kernan, 
who has been affiliated with the Aetna 
Life since 1924, was made Duluth gen- 
eral agent in 1931. J. Stanley Edwards, 
Aetna Life general agent at Denver 
since, 1895, is a past president of the Na- 
tional Association of Life Underwriters. 

The President’s Trophy awards are 
made of bronze, moulded in pronounced 
relief and finished in silver. Weighing 
eighteen pounds, the trophies are mount- 
ed on black walnut. 





INDIANAPOLIS LIFE’S YEAR 





Company Increased Several Important 
Items of Its Statement and Has 
Substantial Surplus 
President Edward B. Raub of the 
Indianapolis Life reported to policyhold- 
ers that the company has admitted assets 
of $20,407,405. After providing reserves 
against every anticipated liability and 
contingency there remains a surplus of 
$1,315,107. Last year’s operations show 

the following gratifying results: 
Increase of insurance in force, $5,310,- 
661; total in force, $106,077,790; increase 
in assets, $1,757,918; dividends paid pol- 
icyholders, $360,924; paid living policy- 
holders, $878,966 ; death claims paid, $550,- 
657; total income, $4,653,020; total dis- 
bursements, $2,990,155; interest yield on 
admitted assets, 4.0%; ratio actual to 
expected mortality, 43.6%; paid policy- 
holders and beneficiaries since organiza- 


tion, $19,038,941. 


DAY HEADS BUSINESS BUREAU 
Carrol C. Day, general agent Pacific 
Mutual in Oklahoma, has been reelected 
president of the Oklahoma City Better 
Business Bureau. 





Ideas on Recruiting 
Discussed in Brookiyn 


SUPERVISORS HOLD LUNCHEON 





H. B. Wendell, Now a General Avent, 
Takes Part; Harold Alexander and 


Bernard Haas Speakers 





Ideas on recruiting new men for an 
agency organization featured the discus- 
sion at the meeting of the Life Super- 
visors Association of Brooklyn hel at 
the Hotel Bossert on Tuesday. The or- 

ganization, still in its infancy, is already 
dened with the necessity of providing 
associate or honorary membership for 
one of its charter members with the ap- 
pointment of Harold B. Wendell as gen- 
eral agent for the Massachusetts Mutual, 
Mr. Wendell attended the luncheon on 
Tuesday and received the best wishes of 
the organization. A new active member 
elected is Harold R. Goldberg of the 
Travelers. 

On the recruiting of full time organ- 
ization, Harold F. Alexander, Kederich 
agency, New York Life, explained the 
“helping hand program” followed in his 
agency which is an incentive to members 
of the organization to bring in pros- 
pective agents. The system, he said, has 
produced results and the selection is un- 
usually good. One agent, he reported, 
had found that men whom he had 
brought into the agency and others whom 
they in turn had brought in were re- 
sponsible for $37,000,000 of business on 
the agency’s books. Agents are encour- 
aged to take part in recruiting and are 
rewarded with some token after the new 
man has had three applications examined 
and given a bonus on the basis of busi- 
ness paid for by the new man in his first 
year. 

Mr. Alexander emphasized also the 
value of circularizing and the impor- 
tance of following up answers not only 
with a thank-you letter but also with a 
personal call. Such calls result in friend- 
ships which build centers of influence, 
he said. He also makes cold canvass 
calls to build friendships in prosperous 
business sections. 

Discussion of leads from newspaper 
advertising resulted in a difference of 
opinion, some supervisors obtaining poor 
results; others finding it a most profit- 
able source for new men. 

Taking up the building of brokerage 
business Bernard A. Haas, Kee agency, 
Mutual Life of New York, gave some 
interesting figures on his method of 
grouping brokers according to the 
amount of life business he expects from 
them in a year. Those quotas are a 
check on his own efforts and_ results 
show that he is 90% correct in his esti- 
mates. By keeping in touch with those 
men, gaining their confidence, giving 
suggestions for the sale of life insur- 
ance, he anticipates a total of at least 
$1,300,000 from brokers this year. 


Flood Sufferers Given Grace 


The California flood sufferers among 
the Penn Mutual Life’s policyholders 
will have thirty-one additional days for 
payment of premiums due in March. 
President William H. Kingsley has made 
this announcement through the Los An- 
geles newspapers. The Penn Mutual has 
several thousand policyholders in Los 
Angeles and vicinity. 








OPINION ON BURIAL ASS’NS 


In an opinion requested by Jess G. 
Read, Oklahoma Insurance Commission- 
er, the attorney general ruled that the 
State Insurance Board has no jurisdic- 
tion over burial associations. A recent 
ruling of the Oklahoma Supreme Court 
concurred with this opinion. 





WALTZ NAMED GENERAL AGENT 
Irvin D, Waltz, Williamsport, Pa., has 
been appointed general agent for Wil- 
liamsport and vicinity by the omg 
National Life. For many years he 
been engaged in business in Williams 
port. 
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U. g, Life New Agency In 
Colombia, South America 


A. B. PENRY GENERAL AGENT 
Vice-President Selser and Medical Di- 
rector Avrack Leave New York 
by Plane For Opening 





The United States Life has extended 
eign program by official entry on 
March 9 into Colombia, South America. 
\. B. Penry, who for the past few 
months has been in Colombia furthering 
the company’s negotiations with the Re- 
public’s Insurance Department, has been 
appointed general agent with headquar- 
ters in Bogota, the capital. 

Mr. Penry has a broad background for 
his position as principal representative 
of the United States Life in Colombia. 
He has been actively engaged in gen- 
eral insurance work and in agency super- 
visory work in South America for many 
years, seven in Chile with headquarters 
in Santiago, has operated in all countries 
in that continent except Brazil, has a 
well rounded knowledge of life insurance 
and is a capable agency organizer. For 
the past three years he has been work- 
ing out of New York for the American 
Foreign Insurance Association through 
Venezuela, Colombia and other Latin- 
\merican countries. 

On March 16 George M. Selser, ex- 
ecutive vice-president, and Dr. J. Albert 
\vrack, medical director of the United 
States Life, left for Bogota via Pan- 
American Airways to assist in launching 
the new agency. Just prior to his de- 
parture Mr. Selser said: “Our company 
has been considering entry into Colombia 
for nearly a year. Because it is a pros- 
perous country with a stable government, 
highly intelligent people and modern so- 
cial viewpoint, we regard it as one of the 
most favorable life insurance fields in 
South America.” 

Mr. Selser and Dr. Avrack on their 
return trip will stop in the Panama 
Canal Zone to visit General Agent Max 
Stempel and at Curacao, Netherland 
West Indies, where Norman Zimmerman 
represents the company. 





Mutual Benefit Quota 
Filled By Large List 


More than 250 representatives of the 

Mutual Benefit have qualified for the 
company’s 1938 convention to be held 
April 6, 7 and 8 at Edgewater Park, 
Miss. The convention brings together 
from all the company’s agencies high 
ranking fieldmen who achieved quotas 
based on quality production factors. 
Chairman of the agents’ committee on 
arrangements is Charles E. Brewer, Jr., 
New York City. Other members are 
Fred H. Morris, Chicago-Cook agency, 
and Tyer Sawyer, Milwaukee. 





HOPEFUL FOR 1939 MEETING 





Delegation From St. Louis Attends Mid- 
Year Meeting of National Association 
at Richmond to Promote Bid 
The delegation from the St. Louis As- 
sociation of Life Underwriters who at- 
tended the mid-year meeting of the Na- 
tional Association last week at Rich- 
mond, Va., returned home with increased 
assurance that the 1939 annual conven- 
tion of the national group will be held 
in St. Louis. Formal approval of the 
1939 meeting place is part of the business 
s come before the 1938 meeting at 

ouston. 

_ The St. Louis delegation to Richmond 
inclided Adam Rosenthal, Connecticut 
Mutual, who is president of the St. 
Louis association; Frank Vesser, Reli- 
ance Life, president, St. Louis General 
Agents & Managers Association; George 
L. D er, Sr., Columbian National, chair- 
man, St. Louis convention committee; 
Jack T. Lynn, superintendent of agents, 
General American Life, and Frederick 
H, Rein, manager, St. Louis Convention, 
Publicity and Tourist Bureau. 


A. E. Patterson’s 30th Anniversary in 
Insurance and 10th With Penn Mutual 





Alexander E. Patterson seated at his desk in the Penn Mutual home office when 
he was installed as vice-president last year 


On Tuesday the Penn Mutual Life 
home office in Philadelphia and_ the 
agency force in the field joined in cele- 
brating two anniversaries falling on that 
day of Alexander E. Patterson, vice- 
president in charge of agency affairs. 
Mr. Patterson’s office was decorated with 
flowers, executives gathered to congrat- 
ulate him and the field force sent flocks 
of greetings and congratulations. 

Thirty years ago on March 16 Mr. 
Patterson entered the life insurance busi- 
ness with Edward A. Woods in Pitts- 
burgh. Ten years ago he first affiliated 
with the Penn Mutual as general agent 
at Chicago which post he left to go to 
the home office January 1, 1937, as vice- 
president in charge of agency affairs. 

Born in Washington, D. C., Mr. Pat- 
terson’s family was living in Pittsburgh 
when, as a youth, he applied to Edward 
A. Woods, famous general agent of the 
Equitable Society, for a job. He was 


given a place as a minor clerk in that 
agency where he held many different 
positions, becoming assistant to Mr. 
Woods, the head of the greatest life in- 
surance general agency organization in 
the country. After fourteen years, dur- 
ing which he had proved his mettle as a 
life insurance salesman, Mr. Patterson 
felt the time had arrived for him to build 
an agency of his own and through Frank 
H. Davis, then head of the Equitable 
Society’s field force, he was appointed 
agency manager in charge of an Equita- 
ble agency at 120 Broadway, New York 
City. He started here in one room with 
practically nothing but a desk. Thus, 
thrown on his own in a new environment 
and a strange city it was sink or swim; 
but in three years he had built an or- 
ganization of twenty-three full time men 
who produced $6,000,000 in the third year. 

This remarkable performance by Mr. 
Patterson brought the appointment from 





Agency 80 Years Old 


The eightieth anniversary of the Mas- 
sachusetts Mutual Life was celebrated at 
a dinner Wednesday night in the Wal- 
dorf-Astoria of the Lawrence E, Simon 
general agency. Among those from the 
home office were President B. J. Perry, 
Vice-Presidents Henry Loeb, Jos. C. Be- 
han and Chester O. Fischer; Dr. Morton 
Snow, medical director, and Michael 
Marchese, assistant secretary. 

Frank B. Morgan was chairman of the 
dinner committee and W. L. Meissel was 
toastmaster. 


Williams Now Manager At 
Portsmouth, Fidelity Mutual 


Thomas E. Williams, for ten years 
district manager for the Penn Mutuai 
in Portsmouth, Ohio, has been appointed 
manager for the Fidelity Mutual Life 
in that city, effective March 15. Born 
and raised in Portsmouth, Mr. Williams 
attended Lafayette College and, follow- 
ing his graduation in 1924, returned to 
his native city to enter life insurance. 
He is a past president of the local life 
underwriters’ association. 








Theodore Frost, Williamsburg 
accountant, passed the careful 
examination of Dr. John W. 
Scott, first medical examiner 
of the Company, and became 
Policyholder Number One — 
March 4, 1850. 





On March 4, 1850 


the Company opened for business... that makes it 
one of the oldest companies in America after 88 years 
of service to policyholders. Today the United States 
Life goes forward — clings firmly to its tradition of 
conservative investment, but blazes trails in new fields 
of underwriting. Agents and brokers are invited to 
examine its facilities—a steadily growing domestic and 
foreign business, a full line of sound, guaranteed cost 
contracts, and world-wide continuing service unex- 
celled by any other American life insurance company. 


THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
101 Fifth Avenue 


New York, N. Y. Steadfast 


e 1850 











WANTED ... 
A UNIT MANAGER 


By a New York City life in- 
surance company. Must be 
a good personal producer. 
Write giving age and present 
connection. 


Box No. 1323, 
The Eastern Underwriter, 
94 Fulton St., N. Y. City 








WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone BEekman 3-6799 
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HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 












Omaha 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 











the Equitable Society to go to Chicago 
to head the largest agency in that city. 
Here he made another marked success, 
increasing production of the agency 70% 
from $10,000,000 to $17,000,000 a year. 

Soon after Frank H. Davis went to the 
Penn Mutual, Mr. Patterson became a 
general agent for the company here. 
Later he was made a general agent in 
Chicago. His agency was unusually suc- 
cessful and early last year he went to 
the Penn Mutual home office as vice- 
president in charge of agency affairs. 
During Mr. Patterson’s last year in the 
field he served as president of the Na- 
tional Association of Life Underwriters 
after being vice-president and chairman 
of many important committees in that 
organization. 


A. F. Ashford Is Elected 


Western Reserve President 


A. F. Ashford, for several years vice- 
president and general manager of the 
Western Reserve Life of San Angelo, 
Tex., was elected president of the com- 
pany at the annual meeting held March 
8 He succeeds W. M. Hemphill, promi- 
nent business man of San Angelo, who 
continues as a director and a member of 
the finance committee. Mr. Hemphill 
nominated Mr. Ashford as his successor, 
saying that he felt that Mr. Ashford 
had carried the burden of responsibility 
and management. 








Douglas Heads N. A. L. U. 


1938 Nominations Committee 


O. D. Douglas. general agent Lincoln 
National Life at San Antonio, was named 
chairman of the committee on nomina- 
tions of the National Association of Life 
Underwriters at the mid-year meeting of 
that body’s national council in Richmond 
last week. 

The four other members of the com- 
mittee, as elected by the national coun- 
cil, are Karl E. Madden, general agent 
Penn Mutual, Davenport; James C. Har- 
din, agent Kansas City Life, Roanoke; 
Fred Zweifel, agent Equitable of Iowa, 
Toledo, and Lyman E. King, general 
agent New England Mutual, Topeka. 
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Canada Life Assets 
Reach New High Mark 


NEW BUSINESS GAINED 21.7% 





Company’s United States Investments 
Exceed $61,200,000; Half Century 
In United States 





Admitted assets of the Canada Life 
reached the new high mark of $261,- 
314,861 as compared with $252,432,0M at 
the end of the previous year. The com- 
pany holds investments and cash in the 
United States in excess of $61,200,000. Its 
United States portfolio contains prac- 
tically no common stocks or railroad 
bonds and less than 3% in mortgages. 
More than 70% is invested in govern- 
ment and public utility bonds. Policy 
reserves at the year end totaled $231,- 
854.054 against $227,035,040 at the pre- 
vious year end. 

New Business Increase 


New paid life insurance of the Canada 
Life for 1937 amounted to $69,431,228. 
Compared with figures for 1936 compiled 
on a similar basis, this represents an in- 
crease of 21.7%. Direct written insur- 
ance in force, exclusive of reinsurances, 
showed a gain of over $10,250,000. The 
total insurance in force is now $817,- 
192,538, not including deferred annuities. 
Total income in 1937 was over $0,- 
000,000. The excess of income over dis- 
bursements was $6,820,923. Of the total 
income in 1937, $25,067,821 consisted of 
premiums and annuity considerations re- 
ceived, less amounts paid to reinsuring 
companies. Interest, dividends and rents 
received totaled $11,448,272. 

Payments to policyholders, annuitants 
and beneficiaries in 1937 totaled $23,- 
514,630. Since its establishment in 1847 
the Canada Life has paid to or accumu- 
lated for policyholders, annuitants and 
beneficiaries over $650,000,000—a sum 
more than $50,000,000 greater than it 
has received in premiums. 

The Canada Life has declared divi- 
dends to policyholders for every year for 


eighty-nine years. The total equals 
742% of the company’s total death 
claims paid to date. Next year it will 


century of service in 
the United States. Its first branch of- 
fice was opened here in 1889. It is the 
eighth oldest life insurance company on 
the North American continent. 


celebrate a_ half 





JEFFERSON STANDARD’S YEAR 





Company Wrote Large Amount of Busi- 
ness in 1937 and Experienced Good 
Interest Earnings 
Julian Price, president Jefferson Ste und- 
ard Life, reports that during 1937 assets 
increased an average of $500,000 a month. 
Quoting Mr. Price: “Our record in 1937 
—5.1%—is even higher than in the two 
previous years. During 1937 we paid 5% 
interest on funds held in trust for policy- 
holders and beneficiaries. We anticipate 
no change in this rate for 1938, consid- 
ering the favorable return on our pres- 

ent holdings.” 

New 1937 business was $53,600,000 and 
the total is $371,000,000. The company 
is thirty-one years old and December 31 
had admitted assets of $73,194,594. After 
providing statutory and other reserves 
there was an unassigned surplus of $2,- 
600,000 and policyholders’ surplus of $#,- 
600,000. 


MAY DEDUCT MORTGAGES 


The Monuthental Life has won an im- 


portant decision in the Circuit Court 
of Baltimore in an appeal taken from 
a decision by the Maryland State Tax 
Commission, This decision held that 


was not entitled to deduct 
its mortgage holdings on Maryland real 
estate from its total stock value. The 
court held, however, that the company 
is entitled to this reduction, which ap- 
plies to last year, a new law having 
gone into effect since that time. The 
case was in the nature of a test and a 
large number of other insurance compa- 
affected by the court action. 


the company 


nies will be 


Bad Business May Help 


Sale of Life Insurance 


Live agents will not permit the cur- 
rent business recession to affect their 
efforts to write new business, H. T. 
Burnett, vice-president in charge of 
agencies for the Reliance Life, declared 
to St. Louis agents’ organization March 
7. He pointed out that it is not general 
business conditions that affect life in- 
surance; it is the mental attitude of the 
agent who sells it. 

“Some agents have found that the best 
time to sell life insurance is when busi- 
ness conditions are tough,” he continued. 
“When a business man has made a few 
bad investments and his own business 
may not be doing so well he comes to 
a realization that perhaps he is not as 
good a business man as he thought, and 
he is receptive to a suggestion that he 
should protect the future of his family 
with life insurance.” 





VALUING CLOSE CORPORATIONS 
The bi-monthly meeting of Boston 
Chartered Life Underwriters had as its 
speaker William A. Skelton. He talked 
on how to evaluate stock in close cor- 
porations, a tax subject, saying that life 
insurance can often solve the problem, 
particularly for the minority interest. 


BANKS URGE MORE INSURANCE 





Estate Managers Find That Liberal Pur- 
chases a Few Years Ago Now Fail 
to Cover New Taxes 

In their work of analyzing the prob- 
lems of estate owners, officials of banks 
and trust companies in St. Louis have 
found that in most such cases additional 
cash reserves are needed to provide for 
estate taxes and other expenses incident 
to death. In consequence thereof these 
officials are earnestly recommending the 
purchase of more life insurance. 

The case is cited of a man who pur- 
chased $130,000 of life insurance a few 
years ago. Recently a trust officer re- 
viewed that man’s estate and it was 
found that he would need another $100,- 
000 of insurance to cover cash require- 
ments of the estate owing to increased 
value of securities and a tremendous in- 
creases in taxes. 


BARLOW’S 520 WEEK RECORD 

Northwestern National Life now has 
ten men in its agency organization who 
have been members of the company’s 
App-A-Week Club for ten years or 
more. The tenth man to complete a 
decade of consistent weekly production 
was J. D. Barlow, Detroit, who round d 
out his 520th week of membership on 
March 10. 





Conway Succeeds Baxter 


As G. A. at Syracuse 


Paul H. Conway has been app: inted 
general agent at Syracuse for the [ohn 
Hancock Mutual. He will succee.! Ed. 
ward B. Baxter, who has resigne:| as 
general agent in order to devote more 
time to personal production. For two 
years Mr, Conway has been associate 
general agent of the Floyd Chase agen- 
cy at Albany, where he has made a not- 
able record both in production and or- 
ganization work. He is a C.L.U. and has 
been prominently identified with the 
National Association as chairman of the 
committee on cooperation with trust of- 
ficers. 





ROSCOE AGENCY ASSISTANT 

Lester S. Roscoe, who has been as- 
sistant general agent in the Beecher J. 
Dickson general agency, Occidental Life. 
Los Angeles, has been appointed agen- 
cy assistant in the home office and will 
spend most of his time on the road 


FERGUSON MADE COOD R 
fr. is Ferguson, Sparks, Nev., 





ECORD 


member 


of the San Francisco agency, ‘opped all 
Bankers Life of Iowa salesm n_ in the 
week ended March 1, with a paid-fo: 


production of $34,500. 




















ASSETS 
Cash 


Income .... 


Excess Income . 
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Disbursements .. . 


Insurance in Force as of Dec. 31, 1937.. 


Berkshire Life Insurance Company 


Incorporated 1851 


Pittsfield, Massachusetts 


REPORT FOR 1937 


$ 2,346,611 





Bonds 18,286,676 MI esos nc ooeucs $55,996,776 
Stocks 839,120 Claims Due and Unpaid. ...... None 
Real Estate Mort 14,011,454 a 
a ere ~ sages : Claims in Process of Settlement 210,427 
Loans on Policies ........ 10,776,683 Acomed UUsbitiites 713.509 
Real Estate 10,708,411 | ' 
diililia Hedhiaaaik ta enenel ividends Apportioned .__... 230,168 
collection ..............;. 1,333,694 Reserves and Unassigned Funds _ 1,750,622 
Interest and Rents, due and 
ois mat aed orae ed 4 592,989 
Miscellaneous ............ 5,864 
Total Admitted Assets ...._.. $58,901,502 Total Liabilities ............. $58,901,502 


EIGHTY-SEVEN YEARS OF SERVICE TO POLICYHOLDERS 
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Hull Sees Need for Sustained 
Program of Public Relations 


In his report to the mid-year meeting 
of the National Association of Life Un- 
derwriters, Roger B. Hull, managing di- 
rector of that association, ‘put the em- 
phasis in his remarks on the need in the 
business of life insurance for a sustained 
program of public relations, one by-prod- 
uct of which would be to deal with the 
increasingly troublesome attacks which 
are being made upon the institution and 
upon the agency forces. Major Hull 
stated : 

“Possibly my own enthusiasms have 
been aroused and stimulated by the re- 
cent experiences through which we have 
been struggling in the State of New 
York with savings bank life insurance 
and with that same monster, viciously 
carbed with official sanction, in the 
Commonwealth of Massachusetts. 

“Out of that experience rises one 
salient factor. The struggle carried on 
by the organized life underwriters of the 
State of New York demonstrated one 
thine—that no agency or instrumentality 
had been set up through which the life 
insurance agents could tell the story of 
their service to the public except as the 
New York State Association and_ its 


eighteen local units and the National 
\ssociation were able to swing into 
action. 


‘It happened that at just the same 
time there was running in one of New 
York’s most widely read newspapers a 
series of poisoned attacks on one phase 
of the life insurance business. Savings 
bank life insurance as practiced in Mas- 
sachusetts and as proposed in New York 
was assumed to be the cure-all of the 
alleged ills. 


Cites Two Positions 


“Now of course I realize that it is 
possible to take one of two positions, 
with respect to any proposal that a 
counter-informational service ought un- 
der such circumstances to be set up. 

“The position which has been taken 
by the companies up to the present time 
is that life insurance speaks for itself 
and that it is not dignified or something 
to stick one’s neck out into a debate 
which is likely to turn into a cat and 
dog fight. That was apparently the 
philosophy which underlay the decision 
of the companies as a group not to op- 
pose that savings bank life insurance bill 
as introduced in the New York State 
Legislature which decision left the 
agents to fight for amendments to the 
legislation on their own initiative and 
under their own power. 

“We were able to secure through per- 
sonal contacts the aid of one feature 
writer and the cooperation of one news- 
paper in our effort to tell, in the midst 
of political recrimination and editorial 
vituperation, the story of the service of 
the life insurance agent and the con- 
tribution made over the years by the 
American Agency System. Is there any- 
thing undignified about that? Or, if 
that effort could have been multiplied 
and put into effect in all of the news- 
paper offices of the country would there 
have been anything fundamentally wicked 
about it? Should that sort of thing be 
left to the more or less casual and cer- 
tainly amateurish activities of a life un- 
erwriters association ? , , 

“You and I—all of us here in this 
toom— know that life insurance is the 
“reatest single factor in our national life 
today for social and economic security. 
But does the public at large know it? 
Do the legislators in all the states and 
n Washington know it? The answer is 
that we have told them very little ex- 
cept to policyholders in the making of 
the sal. except that their premiums were 
le on such and such a date and in such 
and such an amount, 


Can’t Wait for Crisis 


_“If snything worth while is to come 
‘to: all these discussions of public 


relations, it must be made a permanent 
part of our institutional management. 
We must not wait until the crisis comes. 
Then it is too late and under those cir- 
cumstances everything that is done is 
subject to misinterpretation. 

“As I see it, the fact that life insur- 
ance is experiencing unfavorable pub- 
licity in the daily press and in magazines 
and from authors is not altogether the 
fault of the newspapers and periodicals 
and those who write for profit. We have 
been one or more of three things: In- 
different; cautious and retiring on the 
theory that it was best not to open up 
a public debate, or unequipped. In fact, I 
have a very definite idea that as an in- 
stitution we have been guilty of all three 
of these faults. We have been too in- 
different at least to really set about 
equipping ourselves. And our indiffer- 
ence has been colorcd by or has found 
justification in our caution and our 
reticence. 

“It is not difficult to secure favorable 
publicity for life insurance nor even to 
eliminate or answer unfavorable com- 
ment if the job is systemically set up 
and efficiently operated. 

“The establishment of an adequate 
piece of machinery for the proper edu- 
cation of the publ'c and for the conduct 
of a dignified. constructive program of 
public relations for American life insur- 
ance would cost money—more money 
than is within the realm of possibility 
for the treasury of the National Asso- 
ciation. 

“All that I am saying should in reality 
b> addressed to the companies. And I am 
therefore tempted to ask just this one 
question: ‘How long will the companies 
leave their agents to fight alone these 
forces of destruction?’ They give us a 
wonderfully helping hand during one 
week of each year. Why not establish 
that same kind of an agency for telling 
the story of life insurance during the 
other fifty-one weeks—not at an expense 


fifty-one times what it is costing now, 
but possibly twice that amount. 

“All we ask is that the whole subject 
be reopened and carefully considered.” 





Richmond Meeting 


(Continued from Page 1) 


to study that problem with himself as 
chairman, The committee has already 
held one meeting and plans to continue 
a diligent and careful research before 
making any report or recommendations. 

The association of life underwriters 
has further suggested that the Life 
Agency Officers Association appoint a 
similar committee from its organization 
and has agreed to meet jointly with 
such a committee if invited to do so. 
Besides Mr. Cummings on the committee 
are these members of the National As- 
sociation: Holgar J. Johnson of Pitts- 
burgh; Ernest W. Owen, Detroit; Frank 
Summers, Boston; Philip B. Hobbs and 
Sidney Wertimer of Buffalo. 

The committee on agency practices 
under chairmanship of Lester O. 
Schriver Peoria, reported that so far as 
the field is concerned there is more 
sentiment and a more intelligent under- 
standing of the purposes of the Agency 
Practices Agreement than at any time 
since its adoption. 

The two-day program of the trustees 
and the national council of the National 
Association of Life Underwriters was 
combined with the sales congress of the 
Life Underwriters Association of Rich- 
mond. National committee chairmen who 
reported to the meeting of the board of 
trustees on March 11 were these: 

Robert L. Jones, Holgar J. Johnson, 
Charles J. Zimmerman, Theodore M. 
Riehle, Harry T. Wright, Ray Hodges, 
O. Douglas, C. Vivian Anderson, 
Frank B. Summers, John A. Wither- 
spoon, George E. Lackey. Paul H. Con- 
way, Julian S. Myrick, Lester O. 
Schriver, Ernest A. Crane, William M. 
Duff, Ernest W. Owen, Foster A. Vine- 
yard, Herbert A. Hedges, W. Rankin 
Furey, Miss Helen Summy, J. Hawley 
Wilson, Baxter Maddox, Isadore Sam- 
uels, John Newton Russell, John W. 
Yates, Philip B. Hobbs. 


Richmond Congress Draws National 
Speakers From National Ass’n Meeting 


When the Richmond Association of 
Life Underwriters put on its sales con- 
gress last week it was able to have as 
speakers some national figures of the 
business because of the presence in Rich- 
mond of the National Council and trus- 
tees of the National Association of Life 
Underwriters there for the mid-year 
meeting, 

Welcoming the congress was Mayor J. 
Fulmer Bright and George A. Bowles, 
Virginia Insurance Commissioner. Among 
others heard were O. Sam Cummings, 
Dallas, president of the National Asso- 
ciation; Holgar J. Johnson, general agent 
Penn Mutual, Pittsburgh, and vice-presi- 
dent and trustee of the National Asso- 
ciation; Charles J. Zimmerman, Chicago, 
secretary of the National Association. 

Increased sales activity was offered as 
a solution of the problem of what to do 
when business slumps by Holgar J. John- 
son. In periods of a let-down in busi- 
ness such as we are now experiencing,” 
he said, “the tendency is for us to build 
up a defense attitude. Instead, our at- 
titude in such times should be just the 
opposite. We should endeavor to tran- 
scend and come to the top.” 

Mr. Johnson told an assemblage of 400 
life men that his — had a very good 
January business but there was a con- 
siderable falling off in volume of produc- 
tion in February. Members of his sales 
staff told him that in the face of pre- 
va‘ling conditions good results could not 
be expected. Prospects were inclined to 
adopt a waiting attitude and it was much 
more difficult to close cases with them. 
But-Mr. Johnson was not satisfied. De- 


termined to get at the bottom of the 
situation, he conducted a survey and 
found that sales presentations in Febru- 
ary fell off 24% per man in a week. 
With an agency force of sixty men, it 
did not take him long to calculate that 
that meant a total of 144 fewer sales 
talks for his agency. And so he came 
to the conclusion that the slackened ac- 
tivity of his salesmen was in reality re- 
sponsible for most of the decline in 
volume of business, and that what he 
needed to do was to see that their ac- 
tivity was increased. He conceded that 
business in some lines in his home city 
was not so good as it might be but he had 
found that in certain lines it was even 
better than before the recession started. 
So he told his men that there was no 
reason why they should not obtain a 
substantial volume of business from that 
source. Doubtless there are similar or- 
ganizations in other cities prospering de- 
spite general unfavorable conditions that 
would prove a fine field for the develop- 
ment of prospects. 

John A. Witherspoon, general agent, 
John Hancock Mutual, Nashville, in a 
talk on “Prestige Building,” urged agents 
to leave their rate books at home when 
they go out soliciting. “The thing to 
do is to reach the heart strings,” he 
said, “and to get across the idea that 
you are boys that put the money in the 
till when it is needed. Don’t tell the 
prospect about 20-pay life and Endow- 
ment. Tell him about the good that 
money is going to do.” 

National Officers Heard 

Changes and growth in insurance busi- 
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ness methods, personnel and ethics were 
discussed by O. Sam Cummings, Dallas, 
national president. Importance of mem- 
bership in the National Association, he 
said, is seen in its cooperative work to 
eliminate twisters, part-time agents and 
other damaging and unethical types of 
underwriters, and in building up prestige 
for agents. 

Charles J. Zimmerman, Chicago, secre- 
tary of the National Association, told 
the congress that he was glad to report 
that the recession has not hit the sta- 
bility of life insurance, which he char- 
acterized as the most widely diversified 
and widely distributed investment in the 
United States. 

In a talk on “Minding the Gap,” John 
W. Yates, trustee, Los Angeles, general 
agent, Massachusetts Mutual, character- 
ized life insurance as the great emanci- 
pator of want and the last line of en- 
trenchment against insecurity. Harry T. 
Wright, Chicago, associate general agent, 
Equitable of New York, in speaking on 
the outlook for 1938, urged underwriters 
to better their business by confidence 
and faith in the value of policies they 
sell. 

Parks P. Duffey, general agent, Rich- 
mond, Connecticut General, and _ presi- 
dent of the General Agents and Man- 
agers Association of that city, was mas- 
ter of ceremonies at the luncheon. Neil 
D. Sills, manager for the Sun Life of 
Canada and a former national president, 
served as toastmaster at a dinner dance 
in the evening. Lewis I. Held, Rich- 
mond, president, and other officers of the 
Virginia Association of Life Underwrit- 
ers participated in the meetings and as- 
sisted in the entertainment of the visit- 
ing delegates to the convention. Philip 
B. Magruder, president of the Richmond 
Association, presided at the opening ses- 
sions of the congress, a special feature 
of which was the presence of a number 
of agents listed among the leading pro- 
ducers of Virginia negro companies. 





WASHINGTON STATE CONGRESS 


Chester Raymond, general agent, Na- 
tional Life of Vermont, Tacoma, Wash., 
is general chairman for the annual all- 
state sales congress which will be held 
at Tacoma on March 31. Mr. Raymond 
is president of the Washington State 
Association of Life Underwriters. 





WILLIAM M. MORRIS SPEAKER 


William Macgregor Morris, actuary, 
State Life, Indianapolis, was the guest 
speaker at a recent meeting of the In- 
dianapolis chapter, Chartered Life Un- 
derwriters, 
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BREAKING UP A GANG OF DISA- 
BILITY CLAIM SWINDLERS 
United States Attorney Lamar Hardy 


and his assistants have performed an 


extraordinary public service by pubiicly 


exposing and 
ring of doctors, 


successfully prosecuting a 


lawyers and others who 


have for years been swindling life insur- 
ance companies through fraudulent disa- 
bility claims. Because of the large num- 
ber of persons engaged in this swindle, 
its magnitude, and the bability that 
Greater New York is not the only city 
where there are similar frauds, The East- 


ern Underwriter devotes considerable 
space to the story in the current issue. 
Home office underwriters and medical 


who read this will 


opened as to the ingenu- 


departments story 


have their eyes 


ity in which the ring conducted its oper- 


ations. It is an eye-opener that policy- 
holders carrying disability insurance can 
be coached by lawyers and unscrupulous 
poe as they have been in_ these 
claims; that they will consent to be 
“doped” in order that they may later 
present themselves to hospitals and to 


reputable physicians in order that cardio- 


grams will register such heart irregulari- 


ties that companies do not hesitate to 
admit disability exists. In the case of 
policyholders of middle age one disa- 
bility claim can pile up a large total of 
payments over a period of years. When 


think of the number of 


disability 


one stops to 


these fraudulent claims, based 


abuse of the body, it can 


of the frauds totals 


on deliberate 


be seen that the size 
far into the hundreds of thousands of 
dollars and it is not known how long 
these swindlers have been operating. 
Before the exposure of the New York 
disability ring, sometimes called “The 
Digitalis Gang” (because of the frequent 
use of digitalis before the policyholder 


went to a reputable doctor for examina- 


tion), the United States Government 
spent months in investigating the 
charges. Washington cooperated, espe- 


cially through investigations under Chief 


P. O. Inspector James J. Doran, and 
Post Office Inspector Frank Shea; and 
the New York police department also 
gave its cooperation The cases have 
been so carefully prepared that the first 


trial resulted in important convictions. 
\ trial on other indictments will soon 
be in the courts. 

U, S. Attorney Hardy has surrounded 
himself with an unusually efficient staff 
of Assistant U. S. Attorneys. There 
are sixty of them in all; and those work- 
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ofice of New York City under the act 


ing on the disability cases are shown in 


a photograph on Page 3 of this paper. 


REINSURANCE 
One of the best the 
insurance papers do, especially 
London, 


British 
The 
is to get out special 
which subject is 
covered in an amazingly complete fash- 
ion. Especially good is the issue of The 
Review of November 26, 1937, which cov- 
ers many important facts of the reinsur- 
world not the English- 
speaking countries, but also in Austria, 
Belgium, Bulgaria, Chile, Czechoslovakia, 
Denmark, Finland, France, Germany, 
Holland, Italy, Japan, Norway, 
Poland, Roumania, Spain, Swe- 
den, Switzerland and Turkey. Even if 
The Review 
trates the magnitude of reinsurance. Par- 


things 
Re- 
vit W of 


issues on reinsurance, 


ance only in 


Hungary, 
Portugal, 
for no other 


reason, illus- 


ticular attention is called to the thirty- 
three largest reinsurance companies in 
the world. 

Discussing reinsurance, The Review 
iys in part: 


“Considering first the pleasing facts 
f the reinsurance situation of 1936 there 
was, in some instances, a not unwelcome 
increase in premium income, particularly 
in transport reinsurance, 
world trade; also, 


and third party reinsurance 


owing to the 


increase in accident 


in some in- 


stances gave a higher premium income 
) reinsurers, under the influence of new 
unpulsory motor third-party insurance 
laws. It is more difficult to judge the 
position in fire reinsurance as falling 

urance values and reduced premium 
rates have countered the advantage ac- 


stocks, etc. On 
it may be said that 
business available to re- 


cruing from increased 


the whole, however, 
the volume of 
been greater, 
it has been possible to 
establish new connections and partly be- 
cause of 


filled 


sion 


insurance companies has 


partly because 
treaties 
better than during the depres- 


existing reinsurance 


Chris D. Sheffe, a assistant United States 
manager, London Assurance, has recently 
been re-elected president of the Teaneck, 
N. J., board of education, and William L. 
Kick, Century Indemnity, a former pres- 
ident of the board, has been re-elected 
a member for a three-year term. 

* * 

Cliff C. Jones, prominent Kansas City 

gent, who is president of the National 
Association of Casualty & Surety Agents, 
was a visitor in New York City late last 
veek and attended as an observer the 
safe driver reward plan hearing in the 
New York Insurance Department. 
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PAUL B. 


SOMMERS 


Paul B. Sommers, president of the Amer- 
ican of Newark and also president of 
the National Board of Fire Underwriters, 
will celebrate his eighteenth anniversary 
with the company on April 1. He joined 
the American as superintendent of agents 
and in 1923 was elected vice-president. 
He became president in 1935. 

* * * 

J. H. Coburn, vice-president of the 
Travelers Indemnity, is back at his desk 
after a hospital siege. His first public 
appearance was at last week’s dinner in 
New York in honor of the twenty-fifth 
anniversary of John E. Gossett, manager, 
liability and compensation division, at the 
55 John Street branch office. 

* * * 

Dr. William A. Granville, director of 
publications of the Washington National 
of Evanston, IIl., and editor of its Wash- 
ington Review, has recently been pre- 
sented with the fifteen year service em- 
blem by the company’s Veterans’ League 
as a testimonial of his long, continuous 
and loyal service. 

* * * 

John Ashmead, advertising manager of 
the Phoenix-Connecticut Group, was re- 
cently elected an honorary member of 
the Hartford Veteran Volunteer Fire- 
men’s Association. 

ak * *x 

Curtis Carvalho, vice-president of the 
American International Underwriters 
Corp., sailed late last week on the Santa 
Rosa on a Central and South American 
trip. He will visit agents and branch 
offices of the organization while away 
and, because he has a lot of ground to 
cover, will do some flying. Mr. Carvalho, 
the son of B. N. Carvalho, first vice- 
president of the Rossia, is in charge of 
production for the American Interna- 
tional. 

* * * 

Robert Molligan, map clerk in 
Western department of the Employers 
Fire at Boston, was a recent performer 
on Major Bowes’ radio progarm. He 
played on a “musical saw” and xylophone 
and made a favorable showing. 


the 


W. Conan Thornton, president of the 
Wisconsin Association of Insurance 
Agents, Fond du Lac, Wis., has been 
appointed chairman of Easter seals for 
benefit of disabled and crippled children 
and adults being assisted by the Wiscon- 
sin Association for the Disable d. 


Foster A. idiialk assistant general 
agent for the Aetna Life at Little Rock, 


Ark, has been elected chairman of the 
Citizens Library Association at Little 
Rock. 


THOMAS E. LOVEJOY 


Thomas E. Lovejoy, president of the 
Manhattan Life, will leave shortly for 
the West Coast where he will visit 
agencies of the Manhattan Life in com- 
pany with J. P. Fordyce, vice-president 
and director of agencies, who is already 
on a tour of Western and Southwestern 
agencies. ae 

Arthur F. Hall, president, Lincoln Na- 
tional Life, has been named a member 
of a newly created new industries com- 
mittee of the Fort Wayne Chamber of 
Commerce. 

> + « 

P. J. Leen, assistant marine manager, 
jo estern department of Fireman’s Fund, 
has been elected Skipper of the Marin- 
ers, Port of Chicago, at the annual! mect- 
ing held last week. Other officers elect- 
ed were: First Mate, J. V. Conmy, 
America Fore Group; Purser, W. E 
Tesch, Aetna; Yeoman, J. P. Thomas, 
North America; Coxswain, Harold F 
Hummerow, Home of New York. 


Sail for Caribbean 





Ella Barnett 


Robert E. Duggan, manager for the 
Metropolitan Life at Plainfield, N. 


with Mrs. Duggan, sailed on the 
Cunarder “Georgic” last week for 4 
Spring cruise through the Caribbean. 
Seeing them off was their daughter 
Helen, and Mrs. Duggan’s mother, Mrs 
Ella O’Gorman Stanton. 
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But-Mr. Johnson was not satisned. Ve- 








Changes and growth in insurance Dusi- 
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A Hartford Clergyman 

A clergyman who knows as many dis- 
tinguished insurance men in the United 
States as any is the Rev. William T. 
Hooper of St. John’s Church, Hartford. 

From “Who’s Who” I find _ that 
after leaving General Theological Semi- 
nary he took graduate studies at Colum- 
bia University. He became an instruc- 
tor in chemistry at St. Paul’s School, 
Concord, H., and then entered the 
ministry in 1914. He became assistant 
rector of St, John’s Church, Hartford, 
and in 1918 he was made rector. He is 
acanon of Aberdeen, (Scotland), Cathed- 
ral. He has been a member of the West 
Hartford board of education and a 
trustee of Kingswood School, West Hart- 
ford. For six years he was chairman 
of the Department of Religious Educa- 
tion, Diocesan Council. He is a member 
of the Archaeological Institute of Amer- 
ica, Open Hearth Association and was 
president of the Hartford Federation of 
Churches in 1931. His clubs include the 
University, Twentieth Century and Hart- 
ford Golf. 2 

Among the insurance men who are 
members of his congregation are these: 
L, Edmund Zacher, president; H. H. Arm- 
strong, James H. Coburn, Dr. Frank L. Grover- 
nor, Charles E. Ferree, John C. Braislin, Arthur 
D. Spring, Wyckoff Wilson, Frank W. Young, 
§. S. May, Dickenson Duffield, Travelers; . 

E. E. Cammack, S. T. Whatley, Alfred Stin- 
son, Wilmot Smith, R. B. Coolidge, R, R. Stone, 
Aetna Life & Affiliated Companies; 

Frazar B. Wilde, president, Connecticut Gen- 
eral; Paul Rutherford, president, Hartford A. & 
L; Robert W. Thomas, B. J. Wormer, London 
& Lancashire; C. B. Roulet, National Fire; 
Harold N. Chandler, Connecticut Mutual; Henry 
P. Smith, Factory Insurance Association; F. H. 
Haviland, Connecticut General; B. N. Carvalho, 
ossia, 

The late Louis F. Butler, president of 
the Travelers, was also a member of St. 
John’s, 

* * * 


Some Interesting Aspects of Eagle 
Star Field Conference 

Field men and general agents of the 
Eagle Star have returned to their homes 
ater attending a four day conference 
during which a large number of subjects 
in fire and marine insurance were dis- 
cussed. The meetings, held at the Hotel 
Taft, New York, were in both morning 
ad afternoon. United States Manager 
Harry G, Casper was told that it was 
one of the best conventions which those 
it the conference had ever attended. 

Bert A. Jochen, assistant U. S. man- 
ger, was in the chair and directed most 
%t the discussion. He came from the 
1 est two and a half years ago and 
as made a fine impression upon execu- 
‘wes here, He is one of the youngest 
ot the important executives in the New 
‘ork fire insurance arena. Among those 
tending the conference was Victor G. 
- er, assistant manager of the Eagle 
‘far companies in Canada, who has had 
“1 unusually interesting career, having 
nda” time been an insurance man in 
i ada, 


Amone the most interesting subjects 


BILL: 


under review was rain insurance cover- 
age, and Mr. Jochen told about two new 
policies which look as if they will have 
considerable popularity. 

One of these is designed for news- 
paper publishers in order to protect their 
Sunday morning advertisers. The bulk 
of department store advertising appears 
in the Sunday paper. However, if it 
rains the number of customers in the 
stores the following day is cut down 
considerably. With the new policy to 
foot the bill the newspapers carrying the 
insurance will reprint the ad in the 
newspapers without cost to the adver- 
tiser. This policy is written at the reg- 
ular rain insurance rates. Contract is 
called “Newspaper Publishers’ Rain In- 
surance.” 

Of equal interest is another cover, a 
master contract which will be sold to 
athletic departments of universities and 
others pulling off sporting events draw- 
ing large numbers of persons. At the 
time the ticket is sold, on advance sale, 
the ticket will have on its back a certifi- 
cate which provides for refund of the 
price of the ticket if during the three 
hour period preceding the game there is 
sufficient rainfall to keep the patron 
away from the game. The size of crowds 
in athletic bowls is growing to the point 
where none of the bowls is large enough 
to accommodate some of the events. 
Probably the biggest crowd which ever 
attended for a sporting affair in this 
country was the 150,000 gathering at the 
Dempsey-Tunney fight in Chicago at 
Soldier’s Field. Of course, there are not 
that many places for people to sit in the 
Soldier’s Field bowl, but additional seats 
were put in for this occasion. 

The Eagle Star field men were given 
copies of a new sales folder giving sam- 
ples of documents which the company is 
using for expansion of its production 
activities. In the folder were direct mail 
material, sales literature, blotters, etc. 
Also distributed was the company’s new 
booklet, bearing the title “The Trend of 
Building Costs and Commodity Prices.” 
The foreword of the booklet read as 
follows: 

“This booklet is not intended to serve 
as an appraisal manual. Rather its pur- 
pose is to give our agents a simple meth- 
od of following the trend of construction 
costs, for definite buildings, in definite 
cities. And, separately, to show the 
trend of wholesale commodity prices in 
the United States. Figures for build- 
ings and for commodities will be revised 
quarterly and new pages sent to the 
agents. 

“For typical buildings of several 
classes, in selected cities, we have traced 
the variation in construction costs from 
1913 to the present time. These costs 
have been actually computed for each 
building, based on material and labor 
prices in each city. 

“In the same manner, but for the coun- 
try as a whole, we have traced the varia- 





tion in wholesale commodity prices from 
1930 to the present time.” 

On Friday the principal speaker was 
F. S. Dauwaltcr of the Business Devel- 
opment Office. ‘ 

Recent Visitor From York 

A recent visitor to New York was R. 
M. Hamilton, joint general manager of 
the Yorkshire, and son of the late Sir 
James Hamilton, who was chief of the 
Yorkshire for many years and had the 
finest collection of fire marks of any in- 
surance man in England, They were all 
in his billiard room, by the way. 

R. M. Hamilton’s New York visit was 
his last lap on an extensive tour of the 
branches of the company which carried 
him into the Southern Hemisphere. He 
visited Australia, New Zealand, Fiji, Cey- 
lon, Egypt and many other interesting 
places. 

x * * 
Famous Lawyers of 1890 

In view of the large fecs which the 
principal lawyers get nowadays a review 
in the New York Law Journal, February 
16, of an article in the American Law 
Review of 1890 caused considerable in- 
terest and amusement among lawyers. 

Of the famous Robert H. Ingersoll, the 
American Law Review said that “he will 
not accept a retainer of less than $500.” 

The law firms mentioned as outstand- 
ing in the American Law Review were 
Evarts, Choate & Beaman, the leaders; 
Tracy, McFarland, Boardman & Platt, 
Coudert Bros., Bangs, Stetson, Tracy & 
MacVeagh, and Seward, Da Costa & 
Guthrie. 

William M. Evarts was a leader in 
the United States Senate. Joseph Choate 
became Ambassador to the Court of St. 
James. 

The only law firm which has continued 
to the present date under the name by 
which it was known nearly half a cen- 
tury ago is that of Coudert Brothers. 
Senior member of this firm at present 
time is Frederic R. Coudert, who is the 
son of Frederic R. Coudert. 

* * x 
Frank E. Carstarphen 

Frank E. Carstarphen, who recently 
resigned as one of the principal assist- 
ants of the district attorney of New York 
County and has resumed the practice of 
law at 50 East Forty-Second Strect, is 
well known to insurance companies be- 
cause of the work he did as general 
counsel for the Citizens’ Committ:e 
Against Fraudulent Claims. He came to 
New York from Denver and practiced 
law for a while; then became chief as- 
sistant to H. Snowden Marshall, who 
was United States attorney for the 
Southern District of New York while 
President Wilson was in office. He was 
also special assistant to the U. S. At- 


torney General for the states of New 
York, New Jersey and Connecticut in 
connection with the collection of draw- 
backs in customs cases. 

For five years Mr. Carstarphen was 


FRANK E. CARSTARPHEN 





THE REV. WILLIAM T. HOOPER 


one of the first assistants to District 
\ttorney Banton of New York County, 
resigning in May, 1928, to become coun- 
sel for the Citizens’ Committee Against 
Fraudulent Claims. It was there that 
he had his principal insurance contact. 
He continued in that post for two years. 
After being a special assistant to th 
Corporation Counsel of the City of New 
York in lighterage cases pending before 
the United States Interstate Commerce 
Commission, he was appointed assistant 
corporation counsel of the City of New 
York, continuing until December 31, 
1933. During that time he represented 
the City before the Public Service Com- 
mission in connection with many im- 
portant utility rate company suits and 
hearings. He rejoined the district at- 
torney’s office in 1934 under William 
Copeland Dodge. 

* + 


The Chesterfield Girl 
John F. 


Johr Clark, resident vice-president, 
\merican Surety and New York Casu- 
alty, in Newark, N, J., is proud of being 
considered the dean of surety men in 
that community but is, no doubt, just as 
proud of being the grandfather of “the 
Chesterfield Girl,” the former Miss Ruth 
P. Clark, who was married a few weeks 
ago to Dean Markham of the Mutual 
Broadcasting Co., at the Little Holly- 
wood Wedding Chapel in Hollywood, 
Calif. Mr. Clark’s granddaughter has 
been voted among the ten prettiest 
models for commercial photography. She 
has also played in motion picture shorts 
for Fox and Paramount. Honeymooning 
at Palm Springs, the news of the Los 
Angeles flood brought Mr. and Mrs. 
Markham hurrying back to that city to 
see what had happened to their new 
home they had selected there. Luckily, 
it was still standing on its terrace with 
the water washing around the founda- 
tions, and unharmed except for super- 
ficial outside damage. 

“ + 

Compliment for D. R. McLennan 

In an article he wrote for Collier’s 
General Hugh Johnson, former head of 
the NRA, and now a newspaper column- 
ist, picked Donald R. McLennan of 
Marsh & McLennan, famous Chicago in- 
surance man, as one of the twelve men 
in American industry who “by attain- 
ment and force of character is head of 
the table no matter where he sits.” 
Also, Collier’s printed Mr. McLennan’s 
picture, some achievement as any insur- 
ance newspaper man knows, Continu- 
ing, he says of Mr. McLennan: 

“He is in my judgment the most re- 
spected business man in the Middle 
West. As an alternate for the group 
that centers on Chicago I would pick 
Sewell Avery.” 

General Johnson, by the way, is build- 
ing up a whale of a reputation as a 
columnist. His column appears in Scripps- 
Howard newspapers and in some other 
publications. He never minces words; 
is one of the country’s great critics. 
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Hotel Men Will Need Good Fire 
Protection During World’s Fair 


Use and Occupancy and Profits Insurance Would Lighten 
Losses During Particularly Prosperous Period; Mayor 
Urges Preparation Against Fires 


Brokers and agents may be afforded 
an additional opportunity to render serv- 
ice to their clients who operate hotels, 
boarding and lodging houses in the New 
York metropolitan area in consequence 
of a warning by Mayor LaGuardia of 
New York to people having such prop- 
erties to prepare for the crowds that 
will attend the World’s Fair in 1939. 
The mayor adds to a number of recom- 
mendations the following questions: 

“Can your fire protection services, 
your alarm system, hose equipment and 
fire exits be relied upon under these 
circumstances? Have you adequate, safe 
storage facilities to care for additional 
supplies you will need to keep on hand? 
Please have a thorough check-up of 
the plumbing made by a competent sani- 
tary engineer and let him also advise 
you regarding other health hazards.” 


Where to Get Assistance 

For helpful suggestions one turns nat- 
urally to the National Board of Fire 
Underwriters, 85 John Street, New York. 
In 1936 the board prepared a compre- 
hensive pamphlet entitled Fire Preven- 
tion and Protection as Applied to Ho- 
tels. This was prepared in collaboration 
with the American Hotel Association and 
most of the work done on it was by H. E. 
Newell, assistant chief engineer of the 
National Board. About 20,000 copies of 
the pamphlet were distributed and many 
hotel men asked their insurance broker 
or agent for additional information on 
how best to comply with some of the 
recommendations made. The insurance 
men, in turn, sought additional assist- 
ance from the National Board in such 
cases as appeared necessary. 

Face Loss of Profits 

One of the strongest possible reasons 
why a hotel man should not have an 
avoidable fire during the World’s Fair 
is that if that event proves as successful 
as is hoped it may, it will afford the 
hotel men of the New York metropoli- 
tan area an opportunity to make money 
such as has not been presented to them 
in many years, if ever, Consequently, 
while the direct loss by fire would be 
covered under the ordinary fire policy, 
the loss of business, with attendant 
profits during the period of increased 
patronage incident to the fair, would 
be lost if a hotel were rendered unfit for 
occupancy at that inopportune time. Also 
the hotel owner would be compelled to 
meet certain fixed charges during the 
period of rehabilitation. The losses, other 
than direct fire losses, could of course 
be offset by use and occupancy or busi- 
ness interruption insurance, with an en- 
dorsement covering profits, if that lat- 
ter feature is desired. It would appear 
therefore that the use and occupancy 
insurance would be particularly valuable 
to hotel owners during the time the fair 
is to run. 

Points Covered in Pamphlet 


The National Board pamphlet explains 
the hazards of lightning, heating, stor- 
age of fuel, power plants, ventilation, 


incinerators, kitchens, refrigeration and 
air conditioning, carpenter, plumbing and 
electrical shops, furniture repairs and 
upholstering, mattress renovating, paint- 
ing, linen rooms, laundry, valet service, 
motion pictures, smoking, storage rooms, 
decorations, stores in lobby and house- 


keeping. 

Under the general head of construc- 
tion recommendations are made for year- 
round hotels, apartment hotels, seasonal 
and resort hotels. 

Hotel Safety Summarized 

Protection is covered in recommenda- 
tions concerning automatic sprinklers, 
standpipes, chemical extinguishers, pri- 
vate fire brigades, fire alarm system, 
outside protection. In conclusion the 
pamphlet summarizes the requirements 
of hotel safety as follows: 

For new buildings, a substantial type of con- 
struction so designed as to prevent the rapid 
spread of fire; for the larger and higher build- 
ings fireproof construction is required. Com- 
pete automatic sprinkler protection for existing 
uildings of non-fireproof construction. 

Adequate exits—two safe paths of escape al- 
ways conveniently accessible from every part of 
the building. 

Vertical openings protected—all stairways, 
shafts or other floor openings through which fire 
may spread from floor to floor protected by fire 
resistive enclosures with fire doors. 

Fire walls and fire partitions to subdivide 
large floor areas. 

Fire alarm facilities for the early discovery 


and reporting of fires, arousing guests and 


summoning aid. 

_ Adequate public or private fire fighting facili- 
ties including fire extinguishers and hand hose 
equipment properly distributed throughout the 
building. 

Thorough instruction and frequent drills of 
employes in the proper procedure in case of fire. 


INTERNATIONAL REPORTS 


Company Headed by Sumner Ballard In- 
creased Premium Reserve and Has 
$3,881,324 Surplus 

International Insurance, New York, re- 
ports admitted assets of $5,925,388 in its 
annual statement. Unearned premium 
reserve increased from $1,478,074 to $1,- 
620,237. The reserves carried are, for 
unearned premiums, $1,620,237; losses, 
$273,827; all other liabilities, $150,0C0. 
These reserves constitute all the liabili- 
ties, The capital is $1,000,000 and sur- 
plus on policyholders’ accounts $3,881,- 
324. Officers of the company are: Sum- 
ner Ballard, president; F. Kortenbeutel, 
vice-president and secretary; A. Geberth, 
vice-president and secretary; H. A. Sie- 
mon, vice-president and secretary. 


AMERICAN, N. J., FIGURES 
The American of Newark closed 1937 
with assets of $29,015,655, capital of $3,- 
343,740 and net surplus of $10,042,548. 
The unearned premium reserve is $11,- 
982,022. Premium income showed an in- 
crease of more than 11% over 1936. 














Scotland 


donian” to weather all storms. 





In 1805, the Caledonian Insurance 
Company came into being. The story 
of its growth from small beginnings in 
into a British Institution 
with world-wide ramifications is a ro- 
mance as inspiring as the history of 
the sea itself. The Company has seen 
the rise and fall of many institutions 
but shrewd and conservative finance 
allied to sound and efficient manage- 
ment has enabled the good ship “Cale- 


THE CALEDONIAN 
INSURANCE COMPANY 


UNITED STATES OFFICE: HARTFORD, CONN. 
ROBT. R. CLARK, UNITED STATES MANAGER 


S. D. MCCOMB & COMPANY, INCORPORATED 
116 JOHN STREET, NEW YORK 
UNITED STATES MARINE MANAGERS 


ACHIEVEMENT 


The United States Branch of the 
Caledonian Insurance Company un- 
dertakes all classes of Fire, Motor and 
Marine Insurance permitted to he 
written by a Fire Insurance Company. 











Fire Premiums and Losses 
Increased in Canada in 1937 


Fire insurance premiums written in 
Canada during 1937 increased by $2,- 
143,842, or 5.2% above the amount writ- 
ten in 1936 the total for 1937 being, after 
deducting registered reinsurance, $43,- 
372,112. Of this amount Canadian com- 
panies wrote $10,212,392, British com- 
panies $16,705,441 and foreign companies 
$16,454,279, these amounts being, for 
Canadian companies, 13.62% more than 
the corresponding amount for 1936, for 
British companies 1.27% more than for 
1936 and for foreign companies 4.51% 
greater than the corresponding amount 
for 1936. 

The losses incurred, less registered re- 
insurance, increased from $14,450,019 in 
1936 to $15,088,882 in 1937, the average 
ratio of losses to premiums written be- 


ing for 1937, 34.79% as compared with 
35.05% for 1936. The ratio for Cana- 
dian companies was 31.85%, for British 
companies 33.19% and for foreign com- 
panies 38.24%. 





J. A. KELsey, President 


PREMIUM RESERVE . .. 
OTHER LIABILITIES . 


+VOLUNTARY CONTINGENCY RESERVE 


NET SURPLUS ° ° . ° 
*TOTAL ASSETS. ° . . 


* Bonds and Stocks valued on New York Insurance Department Basis. 


cy Reserve to adjust Su 
Securities carried at $45,286.73 in the above st: 





+ Vol y Conti 





as required by law. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Statement December 31, 1937 
CAPITAL . : ‘ = r 


rplus to Market Valuation 





C. L. Henry, Secretary 


° $1,500,000.00 
° 1,565,471.71 
° 256,133.87 
. 53,281.17 


2,968,397.34 
6,343,284.09 


Basis. 
d in various States 
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CENTRAL FIRE NAME CHANGED 





Broad Scope of Company’s Activities 
Leads to Elimination of Word 
“Fire” in Its Title 
The name of the Central Fire Insur- 
ance Co. of Baltimore has been changed 
to the Central Insurance Co. of Balti- 
more. It is pointed out by the company 
that the change is in keeping with a 
slogan “a shorter name for a broader 
company.” The new name has been put 
into use in connection with the cele- 
bration of the seventy-third anniversary 
of the company’s charter, which in for- 
mer years was known as the German 
Fire Insurance Co. of Baltimore. Charles 
H. Roloson, Jr., is president of the com- 
pany. No other changes have been made, 
according to announcement. The same 
officers, directors, and other personnel 

continue. 

Today, it is pointed out, more than 
ninety different coverages are available 
through the Central and its affiliated 
companies. Because of this broad scope 
of activities it was deemed best to make 
a change in the name, eleminating the 
word “fire”, With each new coverage 
added the name became less definitive, 
it is held, and for this reason the change 
has been made. 

The company was formed in the clos- 
ing days of the Civil War and from 
that time until his death in 1884 was 
headed by Charles Weber, one of the 
leading citizens of Baltimore during his 
time. The company continued to expan 
until in 1928 it was found necessary 1° 
construct its own large building in the 
downtown section of Baltimore, which 
it now occupies. 





KNOWLAN HAS ANNIVERSARY 

Joseph R. Knowlan, of Knowilat, 
Thorpe & Co., Philadelphia, has just 
observed the twenty-eighth anniversary 
of his connection with Schmidt Surveys: 
The firm was started in 1875 as A. RB 
Schmidt & Co., and upon the desth of 
Mr. Schmidt the name was changed t0 
Knowlan, Thorpe & Co. 
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New Jersey Agents’ Mid-Year Meeting 





Huge Turnout at 


Trenton Tribute 


To Agents’ Strength and Prestige 
By Edwin N. Eager 


Since 1920 the writer has attended, with 
reasonable regularity, annual and mid-year 
meetings of the New Jersey Association of 
Underwriters, affording him an excellent 
opportunity to observe the remarkable 
growth in membership, prestige and influ- 
ence Of this local agents’ organization. 
Kighteen years ago and prior to that the 
association had the advantage of capable 


CHARLES E. MEEK, JR. 


leadership, its presidents including such 
well known men as R. F. Murray, W. M. 
Dickinson, Fred J. Cox and Thomas C. 
Moffatt, but its membership was not large 
and well coordinated and therefore its in- 
fluence with the insurance business in gen- 
eral, with the state government and with 
groups outside insurance was not great. 
Those who headed the association were 
deeply interested in protecting and advanc- 
ing agents’ affairs, but this interest ap- 
peared centered largely in the officers 
themselves, judging from the number of 
members turning out at meetings. 

Today that picture has changed com- 
pletely. At the semi-annual meeting held 
latt Thursday and Friday at the Hotel 
Hildebrecht in Trenton the attendance 
numbered between three and four hundred 
agents, company men, insurance depart- 
ment officials and others. Only a few 
years ago the National Association of In- 
surance Agents would not have had such 
a turnout at one of its mid-year conven- 
tions. Twelve of the fourteen living ex- 
presidents of the New Jersey Association 
were present at last week’s meeting. They 
were Mr. Murray, Mr. Dickinson, Mr. 
Cox, Arnold Rippe, Thomas W. Cocker, 
Harry L. Godshall, Frederick Hickman, 
Alan V. Livingston, William G. Hurtzig, 
\. Stanley Stults, Edward M. Schmults 
and Herbert A. Faunce. 


Loyal Help From Past-Presidents 


It is difficult to review briefly those de- 
velopnents which have caused the New 
lersey Association to make such rapid 
strides. However, there is no question 
‘ut that the loyal and sustained activity of 
the past-presidents has helped in large 
measure. The average member of an 
agents’ association has to demonstrate his 
tadership ability through several years of 
work before he is honored with the post 
ot president. After completing his term 
% head of the administration he usually 


more than willing to return to the ranks 
a t others shoulder the heavy responsi- 
ilities. The New Jersey Association, how- 


ever, seems to inspire its presidents to 
carry on even after they step out of office. 
Their interest is so deep-seated and they 
are so thoroughly sold on organization ac- 
tivities that they continue to sacrifice their 
time and often personal business to ad- 
vance the program of organized porducers. 
At present Past-Presidents Faunce, 
Schmults, Stultz, Hurtzig, Livingston, 
Hickman and Godshall are either actively 
cooperating with or are part of the present 
administration headed by President Charles 
E. Meek, Jr., and Executive Committee 
Chairman H. Donald Holmes. 

Four general activities of the New Jer- 
sey Association in recent years have con- 
tributed in no small measure to enhance its 
size and influence. The membership of the 
organization passed the 700 mark a few 
days before last week’s meeting and by 
last Friday the total had risen to close to 
730, a net gain of almost 150 in a year. 
Only a few state associations in the country 
have a larger membership. For years the 
association has sought to raise agency 
standards, to have better qualified pro- 
ducers handling insurance problems of the 
general public. Attempts some time ago 
to pass an agents’ qualification law failed 
but the association was not defeated. Now 
the organization is reaching the same goal 
through two efforts, increasing educational 
facilities for producers and eliminating un- 
fit agents through the so-called Bergen 
County plan. The Bergen County plan 
consists of investigation of part-time pro- 
ducers and requests to companies by the 
agents’ association for the recall of licenses 
of those producers who fail to come up 
to what are regarded as minimum stand- 
ards, 


B. D. O. Program 


Protection of stock company business is 
another major activity of the association. 
It is working closely with the Business 
Development Office and fieldmen’s organ- 
izations and achieving real results. High- 
way safety work is a third outstanding 
effort that is making the association favor- 
ably known to the public and many civic 
organizations. The agents in their own 
communities are participating as leaders in 
the nation-wide attempt to cut down auto- 
mobile, and also other types, of accidents. 

The development, however, which has 
served to cement relationships closely with 
the state government is the arrangement 
with the Department of Insurance and 
Banking for the association to handle the 
coverage of properties mortgaged by dis- 
tressed financial institutions now under 
state control for reorganization or liquida- 
tion. Through efficient, economical and 
intelligent servicing of these risks the New 
Jersey Association has gained for itself 
well deserved commendation and recogni- 
tion. 

The convention at Trenton last week was 
not notable for action taken during the 
meeting. Rather, those present learned 
what had been done and what is planned 
for the future. Most of the constructive 
work is done in meetings throughout the 
year of the state officers, county and local 
boards. 

At the opening session last Thursday 
afternoon, presided over by Executive 
Committee Chairman Holmes, the various 
counties reported. Several county asso- 
ciations have either started on, or plan 
soon to start on, the Bergen County plan, 
the state association several months ago 
having approved the plan for adoption 
by such counties as desire to use it. 


Survey Plans in Essex and Hudson 
Counties 


Walter A. Schaefer, speaking for the 
Essex County Board, said that the board 
(Continued on Page 44) 


Few Insurance Bills Now 


Before N. J. Legislature 


Fewer bills affecting insurance are be- 
fore the New Jersey state legislature now 
than in many years, Harry L. Godshall, 
Atlantic City, chairman of the legislative 
committee, reported to the convention. 
There are twenty-four bills in the As- 
sembly and only five in the Senate. Over 
half of the total number have to do with 
compensation insurance. Only two bills 
did Mr. Godshall characterize as danger 
ous to the insurance business. One, As- 
sembly Bill 85, provides for a compulsory 
and monopolistic compensation state fund. 
It is not expected that this bill will be re- 
ported out of committee. Assembly 381 





H. DONALD HOLMES 


is a compulsory automobile insurance 
measure and Mr. Godshall believes that 
this bill, too, will die in committee. How- 
ever, if either bill starts to move, mem- 
bers of the association will be notified 
promptly. Both these measures have been 
introduced year after year but have never 
received any support. 

The New Jersey Association is favorable 
to two bills, Mr. Godshall said. Both 
concern taxation of New Jersey insurance 
companies. 


Asbury Park Agents Seek 
Annual Meeting in Sept. 


Asbury Park agents have invited the 
New Jersey Association to hold its annual 
convention there again at the Berkeley- 
Carteret Hotel some time in September. 
This matter has been referred to the as- 
sociation’s executive committee and it is 
likely that the invitation will be accepted. 
The 1937 convention was held at this hotel 
in Asbury. 








PRAISE FOR W. F. O’BRIEN 
William F, O’Brien, Passiac, secretary- 
treasurer of the New Jersey Associa- 
tion of Underwriters and also editor of 
the New Jersey Agent, continues to re- 
ceive deserved commendation for his ex- 
cellent work in publishing one of the best 

: fe . : 

agents association periodicals in the 
country. The wide variety of informa- 
tion distributed each month through this 
magazine to all members of the asso- 
ciation and many non-members has 
been instrumental in bringing many new 
agents into the organization and hold- 

ing their interest and active support. 





YOUNG COUNTY VICE-PRES. 


Norman W. Young, Whitehouse Station, 
has been appointed vice-president of the 
state association for’ Hunterdon County 
to succeed the late C. Arnold Reger. : 
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TALES of the ROAD | 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





One of the first responses to my re- 
cent SOS call for material for this col- 


John A. Wall- 


the Continental 


umn was a letter from 
berg, special agent of 
[ am delighted to receive what he sent 
me and I am publishing part of his let- 
er herewith: 

article of this week 
sent out an SOS on 
column. I was only 
that probably 


would become 


“In the magazine 
[ noticed you have 
items to fill your 
thinking the other day 
your supplies of topics 
after a period of time and I 
wondered where you would go next. 
It seems you might be able to ‘pick’ up 
a few and there from your 
friends and one comes to my mind right 
now. When I attended a Kiwanis meet- 
ing the other day I listened to an ad- 
dress made by a lieutenant in the Navy 
whose topic was ‘What Is Being Done 
for the Defense of Our Nation.’ The talk 
was very enlightening and a great deal 
was stressed on the fact the small na- 
tions of the world are anxious to be 
recognized and given a place in the sun. 
Even with Germany humiliated it can 


exhausted 


items her¢ 


be seen they are trying to force them- 
selves to the front and be recognized.” 
Foreign Language Troubles 

\n old friend has sent me the follow- 
ing with respect to ice-water in hotels: 

“Arriving one very hot afternoon at 
the Falls-of-the-Rhine I rang the bell, 
which was answered by a very pretty 
blonde maid and thinking I knew some- 
thing about German, I ‘asked for heis- 
wasser, thinking I was asking for ice 
water. The maid returned with a pitcher 
of hot water. Again I emphasized heis- 
wasser and again she brought back a 
pitcher of still hotter water. In the 
meantime my wife, who stood looking 
out of the window and whose shoulders 
I noticed were shaking over my boiling 
up to the temperature of the water, 
turned around and in German addressed 
the girl and told her what I wanted’ was 
wasser und eis. Of course, the pretty 
fraulein thought I wanted water for 
shaving and she was quite disturbed 
when I kept insisting on her bringing 
just what she had been bringing, all of 
which goes to show that a little knowl- 
edge is some times a dangerous thing. 
To square myself, I gave the pretty 
thing a generous tip and received an 
alluring smile in return.” 





DUNSHEE GOES WITH HOME 





To Be Connected With New Department 
of Public Relations; For Years With 
Royal-L. & L. & G. Groups 


The Home has appointed Kenneth H. 


Dunshee, well known in insurance adver- 
tising and publicity circles, to handle 
special assignments. He will be con- 


nected with a new department of public 
relations that is being organized under 
the personal direction of President Har- 


old V. Smith. Mr. Dunshee has re- 
signed as advertising manager of the 
Globe Indemnity to assume his new po- 


sition. 

Prior to his connection with the Globe 
Indemnity he was for several years as- 
sistant in the publicity department of 
the Royal-Liverpool groups, Earlier in- 
surance underwriting and brokerage ex- 
perience, which formed a background for 
later efforts in the advertising and pub- 
lic relations field, was obtained with the 
Firemen’s and the Liverpool & London 
& Globe. In the latter organization he 
served also as superintendent of the 
brokerage and foreign brokerage depart- 
ments. 

In addition to his insurance experience 
he has served as advertising counsel for 
several commercial enterprises and has 
written extensively on various institu- 
tional and historical subjects. 

FIRE LOSSES DECLINE AGAIN 
United States in 
as reported by the National 
Underwriters, amounted 
to $26,472,626. This is a decrease of $1,- 
203,711, or 4.3%, from the previous month 
and $2,182,336, or 7.6%, less than for 
February, 1937. In January, 1938, the 
loss was $27,676,337; 1937 $25,069,895 ; 
1936, $27,729,930. In February, 1938, the 
loss was $26,472,636; 1937, $28,654,962 
193%, $30,909,896. Total for those two 
months in 1938 was $54,148,963; 1937, 
$53,724,857; 1936, $58,639,826 

Mrs. Rose Yetka, mother of Insurance 
Commissioner Frank Yetka of Minne- 
sota, died Tuesday at her home in Clo- 
quet, Minn. 


Fire losses in the 
February, 
Board of Fire 


CARVALHO ON TRIP SOUTH 
Will Visit West Indies, Central and 


South America for American Inter- 
national Underwriters 

C. B. P. Carvalho, vice-president and 
treasurer, American International Under- 
writers Corp., New York, is on an ex- 
tensive business trip in the West Indies 
and Central and South America. In sev- 
eral of the cities visited he expects to 
make new appointments. The A.I.U. 
maintains a branch office in Havana. 
The increasing business handled by the 
A.I.U., which does a foreign business 
exclusively and deals only with brokers 
and agents, has necessitated direct rep- 
resentation in more cities and has result- 
ed in maintaining a type of efficient 
claim and service agent. 








ON HARTFORD FIRE BOARD 

Wilson C, Jainsen, vice-president Hart- 
ford Accident & Indemnity, has been ap- 
pointed a member of the Hartford Fire 
Board by Mayor Spellacy. 


General Wins Right 
To Cut in Michigan 


DEPARTMENT CANNOT PREVENT 





Federal Court Restores Company’s Rate 
Deviations After Revocation 
by Commissioner 





Michigan’s Insurance Commissioner 
lacks authority to bar a company from 
writing fire business at deviated rates if 
such company is in good financial stand- 
ing and the laws of its home state are 
substantially the same as those of Mich- 
igan, according to a Federal court de- 
cision which permits the General of 
Seattle to resume solicitation of Michi- 
gan business at a 20% deviation. 

The attorney general’s department, 
which unsuccessfully defended the De- 
partmen’s position in revoking the Gen- 
eral’s deviation, after it had once been 
accepted, has received notice of a de- 
claratory judgment entered by Judge 
Moinet in Federal District Court at De- 
troit based on an opinion which holds 
with the General on every contested 
point. Result of the resumption of cut 
rate operations by the Seattle carrier is 
viewed with some apprehension by in- 
surance men. 


Company Practices Cited 

The Federal court opinion covers all 
points in litigation and describes the 
General’s operating practices as pursu- 
ing an unusually careful underwriting 
policy. It was cited that the company 
has been operating in thirty-nine states, 
in most territories cutting rates. 

The Michigan insurance code, the Fed- 
eral court found, declares in favor of 
“free and open competition among insur- 
ance companies writing business within 
the state” and specifically permits such 
competition on a rate basis. Companies, 
it was pointed out, may establish inde- 
pendent rating bureaus or may operate 
on a deviation basis. The Commissioner 
thus is found to have no authority, if 
the rates charged are not excessive or 
inadequate, to refuse to approve a devia- 
tion on the ground it results m a dis- 
turbance he “thinks undesirable.” 

Legal Right to Deviate 

Judge Moinet thus concludes that, on 
a legal basis, the General has a right to 
deviate below the rates established by 
the Michigan Inspection Bureau. It was 
pointed out that the Department had 
taken the position that it would be un- 
fair to permit the General to “skim the 
cream” of good risks through its devia- 
tion policy, thus forcing other companies 
either to accept the inferior risks or to 
deviate themselves. The special master 
questioned the legal strength of this ar- 
gument. 





L. A. MACK’S MOTHER DIES 
Mrs. Helen Whaley Mack, mother of 
L. Alexander Mack, publisher of The 
Weekly Underwriter, died at her home 
in Montclair, N. J..on Monday. She was 
87 years old. 
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NEW YORK UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,000 








NEW YORK CITY 





Under management of 
A. & J. H. STODDART 


A fire insurance organization with a record of seventy-four years of 
honorable dealing with agents and the insuring public. 
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228 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











You’ back your sal@s 
efforts with adequate 


facilities when you be 
come an agent for this 
company. Write. 


SINCE 1854 


THE PHOENIX 
INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT 
Cash Capital, $6,000,000.00 
Surplus-to Policyhioldérs; $44,807 ,872.44 





Participating Basis 
Proposed for Federal 


STOCKHOLDERS MEET APRIL 1 





Directors See Possible Need For Cost 
Leveling Device If Abnormally Low 
Loss Ratio Continues 





The Federal Insurance Co., of which 
Chubb & Son, New York, is manager, 
is considering applying for amendment 
of its New Jersey charter to permit it 
t» issue participating policies and pay 
d'vidends to policyholders, <A_ special 
meeting of the stockholders will be held 
April 1 to act on this recommendation 
of the directors. 

Joseph J. Magrath, of Chubb & Son, 
says that the Federal does not anticipate 
any immediate change in its method of 
doing business but wishes to be pre- 
pared for any eventualities that may 
arise in future conduct of fire insurance 
underwriting generally. The low loss 
ratios that have been experienced in fire 
insurance for several years, in spite of 
numerous rate reductions, are seen as 
possible causes of complications _ that 
might prove embarrassing to underwrit- 
ers if a method is not provided by which 
the loss ratio can be leveled through 
payment of either large or small divi- 
dends to policyholders, thereby avoiding 
the necessity of actually changing rates. 

While some underwriters are still of 
the opinion that the present highly fa- 
vorable experience may at any time be 
offset by abnormal losses, it is also rec- 
ognized that in view of this present fa- 
vorable experience rate regulating au- 
thorities may force rate reductions that 
might prove inadequate in event of a 
swing into a higher general loss level. 
As it is impossible to foretell the future 
accurately, directors of the Federal wish 
to obtain charter powers at this time 
that would enable the company to change 
its system of operation should circum- 
stances require. 





DEARBORN ENTERING CAL. 


The Dearborn National, Detroit, has 
applied for California license to write 
fire and allied lines. An office will be 
opened at San Francisco or Los Angeles 
in charge of Edward Rawlings, son 0 
the late Ralph Rawlings, former pres 
dent of the Monarch Fire. The Rk. H 
Jenkins general agency will conduct the 
Dearborn’s inland marine department @ 
California. 
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INLAND MARINE PREMI 


WRITINGS fr 1937 


Net Income $45,039,377, An Increase of 17.13% Over 1936, When 
Premiums Aggregated $38,452,308 


Inland marine net retained premiums 
) written upon a nation-wide basis by 
» stock fire insurance companies, plus the 
Atlantic Mutual and Ohio Farmers, to- 
® taled $45,039,377 last year, compared with 
$38,452,308 in 1936, an increase of $6,- 
+ 97069, or 17.13%. For 1935 inland 
marine premiums amounted to $33,614,- 
| 545, so that the gain for the last two 
vears amounts to $11,424,832. The 1934 
premiums totaled $31,396,776. 
The Insurance Co. of North America 
‘leads in production by individual com- 
panies with $3,260,444 last year and the 
North America Group also tops the group 
Mfigures with inland marine premiums of 
"$4,197,000. The same group was the 
‘leader also in 1936 with $3,705,000. In 
‘second place among the company groups 
‘is the Home of New York fleet with 
1937 inland marine premiums of $3,076,- 
000. In 1936 this group was in fourth 
place with $2,154,000. Third position 
among the groups is retained by the 
Aetna Life Group with premiums of $2,- 
919,000 last year, compared with $2,421,- 
000 in 1936. The Chubb & Son compa- 
nies, second in 1936, with $2,880,000, 
dropped to fourth place last year with 
$2,828,000. Fifth position among the 
groups, held by the Hartford Fire Group 
in 1936, went to the Fireman’s Fund 
Group last year with premiums of $2,- 
4%,000.. The year before the Fireman’s 
Fund companies reported $1,924,000. 
Reasons for Gains 
That the increase in premium produc- 
tion last year over 1936 should turn out 
to be greater than the gain in 1936 over 
1935 is not surprising even though gen- 
eral business conditions slumped mate- 
tially during the latter months of 1937. 
During the first six or eight months 
of last year business was going ahead at 
arapid pace, the public was buying ex- 
tensively, insurable values were high and 
soods were moving in large quantities 
by various means of transportation. Per- 
‘onal property floaters of various types 
sained increased popularity as agents ed- 


1937 
$3,694,033 
2,627,365 
2,299,891 
2,211,855 


Insurance Co. of North America 
Automobile of Hartford 
Hartford Fire 


ucated their prospects more thoroughly 
on these coverages. As inland marine 
insurance covers such a wide variety of 
types of coverage involving transporta- 
tion hazards it is difficult to attribute the 
increase in premium income to any one 
or two particular lines. 

There is considerable debate among 
some inland marine underwriters at pres- 
ent whether premium production can be 
increased much beyond the $50,000,000 
mark. In other words, is this branch 
of insurance reaching the saturation 
point or can it be expanded indefinitely ? 
No one is in a position to give a correct 
answer, but the majority of underwriters 
tend to reason that premium production 
will go a considerable distance beyond 
the $50,000,000 when prosperity returns 
and assuming such a period of prosperity 
extends over several years. The ability 
of people to buy inland marine coverages 
plus the level of insurable values will 
determine, in the long run, the amount 
of premium collected. 

Even though some inland marine lines 
are presenting rather difficult problems 
to underwriters because of increasing 
loss ratios, companies on the whole are 
still enthusiastic over the development 
of this branch of insurance. The Amer- 
ican public each year is becoming more 
thoroughly sold on the idea of all-risks 
coverage, which insurance generally is 
available through inland marine depart- 
ments of fire and marine companies. The 
comprehensive automobile policy has met 
with wide favor with car owners and the 
householders’ comprehensive form is find- 
ing more buyers in those states where 
it may be written. None of the Eastern 
states as yet has approved this particular 
form. Wide coverage granted under a 
single policy the average person consid- 
ers highly advisable, providing he can 
afford the premium charge. 

The 1937 inland marine net premium 
figures, together with the comparative 
figures for 1936, 1935 and 1934, are pre- 
sented herewith: 


1936 1935 1934 
$3,260,444 $2,961,594 — $2,958,703 
2,150,629 1,726,852 1,385,810 
2,009,125 1,405,935 1,351,100 
1,588,608 1,479,373 1,342,717 


Commercial Union, London 
Aetna (Fire) of Hartford 
Travelers Fire 

Federal of New Jersey 
American of Newark 
Phoenix of Hartford 
Providence Washington 


Marine of London 


Fidelity-Phenix Fire 

National Fire, Hartford 

Royal of Liverpool 

Millers National, Chicago 
Westchester Fire 

Glens Falls 

Liverpool & London & Globe.... 
Queen of America 


Northern of London 


United States Fire 

Sea of Liverpool 

Alliance of London 

Insurance Co., State of Pa....... 
Standard Marine, Liverpool 


Standard of Hartford 





1937 
2,121,686 
1,969,117 
1,680,851 
1,259,602 
1,187,488 
996,000 
971,191 
959,409 
773,431 
767,714 
702,890 
683,503 
578,954 
575,619 
555,095 
525,802 
516,924 
515,309 
447,718 
442,887 
394,791 
394,791 
362,274 
353,333 
344,667 
342,310 
333,346 
315,647 
309,048 
307,065 
305,981 
305,728 
302,494 
297,388 
295,446 
295,270 
291,666 
275,810 
274,908 
268,093 
266,247 


1936 
1,627,400 
1,652,070 
1,520,797 
1,056,821 

961,846 
966,934 
759,924 
834,955 
"716,451 
882,536 
631,569 
716,581 
503,852 
492,429 
580,911 
484,586 
537,455 
438,241 
375,716 
217,220 
403,221 
330,598 
290,528 
303,469 
370,634 
270,163 
252,360 
282,958 
304,307 
305,381 
66,863 
287,145 
296,199 
290,627 
327,112 
249,575 
270,671 
235,430 
263,736 
198,772 
201,779 


1935 
1,420,156 
1,494,731 


1,420,367 
866,732 
719,512 
941,812 
383,622 
726,940 
512,679 
839,989 
590,617 
917,716 
438,671 
431,167 
476,664 
371,923 
723,351 
395,220 
318,983 
195,203 
347,520 
408,205 
238,152 
257,627 
371,449 
212,153 
298,621 
272,799 
180,800 
302,702 

6,363 
248,012 
292,335 
278,728 
294,269 
244,894 
170,941 
235,863 
227,403 
108,677 
150,602 


1934 
1,367,031 
1,414,546 
1,390,356 

745,765 
632,906 
903,988 
468,326 
617,224 
474,276 
835,826 
478,740 
961,596 
372,463 
381,052 
381,085 
240,059 
776,938 
355,888 
305,270 
64,903 
371,593 
423,020 
231,784 
242,251 
297,403 
101,459 
269,583 
260,405 
73,148 
293,833 
4,260 
265,304 
286,162 
262,117 
261,292 
261,203 
159,321 
205,013 
246,436 
71,992 
116,717 
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1937 
\lliance Ins. Co. of Philadelphia 251,806 
Security, New Haven....... ‘ 250,962 
Home Fire & Marine....... , 249,610 
Fire Association of Phila........ 245,780 
Christiania General, Norway.... 237,443 
ee 226,135 
Pearl of London... ........scs0 195,994 
American & Foreign............ 178,309 
Employers’ Fire ......... ; 171,627 
Mercury of St. Paul. .:......000: 171,162 
Agricultural ...... EE 169,034 
American Eagle Fire............ 166,591 
National Liberty... 6cccissciaces 162,416 
Royal Exchange Assurance...... 161,297 
Merchants Fire, New York...... 158,027 
Niles: O86 Lente. oacciccccisccas 152,058 
Minwara Fire ...ccccsscceccevs 150,745 
Philadelphia F. & M. Ins. Co.... 146,922 
New Hampshire Fire............ 138,992 
Mewatie Fite .cescicscccices - 137,723 
Sun Insurance Office, Ltd.... 131,692 
Pennsylvania Fire ......... ee 129,299 
Occidental of San Francisco..... 124,805 
Indemnity Mutual Marine, Eng. 122,333 





1936 
244,339 


198,209 


295,126 


14,409 
193,059 
174,206 
159,078 
141,341 
133,288 
158,833 
163,014 

87,328 
114,771 
139,075 
137,692 
182,278 
129,677 

93,235 
114,341 
127,132 

95,910 

99,104 
112,662 





1935 


201,926 


178,739 


167,828 


248,383 


14,596 
165,644 
100,445 
145,901 
109,103 
104,256 
135,810 
179,818 

42,007 

99,231 
134,453 
123,935 
159,827 
117,790 

82,022 

95,433 

94,127 

98,056 

83,919 


97,448 


1934 
201,729 
181,154 


158,566 


205,214 


10,504 
177,663 
06,747 
156,828 
83,784 
102,940 
144,960 
160,927 
97 607 
107,236 
126,441 
76,537 
148,426 
111,850 
72,158 
92,752 
89,293 
75,940 
78,886 
105,414 
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Potomiatd OF Dy Gioia cctccadvaxs 


Equitable Fire & Marine........ 
Globe & Rutgers Fire........... 
IE cca ais od en acewetinnirete eae 


Norwich Union Fire............. 


Hanover Fire, Ni Y.iic6.cs 


Western of Toronto............ 
American Central, St. Louis..... 
CG CONE sacs cciccadidwosadunan 
Dubuque Fire & Marine......... 
Union Marine & General........ 
Northwestern National ......... 
Eureka-Security F. & M........ 
MOMGPOR PRE knee ccccavccdece ss 
World Fire & Marine.......... 
Firemen’s of Newark............ 
Union Of Camtoticeiscncicciccsen 
Scottish Union & National...... 
National Security Fire Ins. Co... 
Commonwealth of N. Y.......... 
Michigan Fire & Marine....... 
Century of Scotland............; 


ge sr 


American Alliance .............. 
INS, och ack aialva icaces 


3ritish & Foreign Marine....... 


Phoenix of London............. 
Sun Underwriters of N. Y....... 
Patriotic of America............ 
Seaboard Fire & Marine...... 

Inter-Ocean Re-ins. Co.......... 
MME coin eacaana chva meat eesre 
Jaltimore American ............ 
MOM: wv ivecwmockswees pris ieh ates 
POE POONER ooi5n dncs'nne nation des 
DE MOOG: cos aciccnasinikoas-$ 
Bankers & Shippers............. 
**Gibraltar Fire & Marine...... 
New Brunswick Fire............ 
City Of Mew TOPE. cis cicescases 
ee ae a eee 
*Paul Revere Fire Ins. Co....... 
Universal of New Jersey....... 
American Home Fire............ 
Fuso Marine & Fire............. 
London & Lancashire........... 
PY BOING onic ccc scucswsee ade 
PROUMEONIIN vice cea dreeresccee 
Homeland of America........... 
PN TEIN 6 avons caneosstadu> 
Mechanics & Traders........... 
PRaAMeS Te METICY. .6.. 0000000055 
Colseiin: Of C6G. 66. ics cen sexes 
Commercial Union, New York... 
British General, London......... 
Union Assurance, London....... 


California Ins, Co., San Francisco 
(Continued on Page 28) 


1937 
118,49 
115,791 
114,571 
109,846 
109,560 
106,678 
104,365 
103,204 
102,882 
101,933 
101,666 
101,276 

97,997 

97,997 

97,449 

95,737 

93,635 

93,106 

83,955 

83,938 

82,693 

79,180 

74,700 

73,837 

71,230 

68,833 

68,043 

63,813 

63,009 

62,596 

61,752 

61,139 

60,072 

56,868 

53,020 

53,005 

53,005 

52,803 

52,756 

52,338 

51,859 

50,130 

49,813 

49,770 

48,967 

48,583 

46,745 

45,094 

41,138 

39,346 

38,280 

37,509 
35,543 

34401 

34,401 

34,401 

34,401 


1936 
118,135 
100,770 
117,063 

90,938 
106,370 

99,432 

96,464 

66,079 

87,857 

63,516 
101,413 

66,112 

72,903 

72,903 

76,950 

76,090 

68,606 

84,685 

74,101 

65,159 

74,302 

1,900 

60,944 

63,132 

55,994 

34,906 

51,586 

62,347 

62,296 

57,828 

67,429 

47,121 

43,000 

50,207 

39,690 

39,660 

39,090 

28,919 

32,212 

35,045 

54,703 

32,212 

51,558 

65,339 

45,709 

36,977 

40,036 

17,986 

28,844 

576 

32,555 

37,038 


22,026 
22 02% ) 
22,026 
22,026 


Inland Marine Premium Writings For 1937 


1935 
85,595 
87,734 
25,071 
66,192 
120,683 
107,524 
2,706 
38,402 
83,130 
10,545 
94,738 
65,539 
70,896 
39,721 
59,551 
80,508 
74,718 
73,090 
67,308 
48,060 
68,676 
1,590 
52,113 
50,616 
58,390 
35,271 
32,445 
46,010 
46,010 


76,845 
32,312 
32,416 
32,312 
15,296 
45,809 
42,697 
15,270 
36,277 
41,356 
65,212 
29,949 
33,078 
24,031 

587 
29,359 
47,435 


12.813 
12,802 
12,799 
12,797 


, 1938 


49,1 
52,208 
40,43 
363 
30,74 
43,202 
43,20 
53,18! 
12% 
104,388 
36,10! 
196,037 
28,05 
2808 
28,05) 
11,903 
35,728 
126444 
11,00 
113,12 
30,043 
48,24 
6,34 


228 
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; ee A MULTIPLE ADVISORY AND UNDERWRITING ee 
i SERVICE FOR PROGRESSIVE INSURANCE BROKERS 
193) 
43,45 ‘ 
74,49 
60,35) 
132,40; 
10055 
80,10 N« 
3443 J 
70.19 EDWARD I. WHITE, President 
114,51 
0 INSURANCE UNDERWRITERS 
84H 
7550 4] EAST 42nd STREET, NEW YORK, N. Y. 
47,951 TELEPHONE: 
78.84: VANDERBILT 3-4400 
449) & 
64,73 
67,243 
4524 
55,837 
1,80 
49h REPRESENTING— UNITED STATES FIDELITY & GUARANTY COMPANY 
22 UNITED STATES FIRE INSURANCE CO., NEW YORK 
40,43 FIDELITY & GUARANTY FIRE CORPORATION 
36H NORTHERN ASSURANCE COMPANY, LTD. 
am THE ALLEMANNIA FIRE INSURANCE CO. OF PITTSBURGH 
pr EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY 
pai UNIVERSAL INSURANCE COMPANY 
1299 STANDARD INSURANCE COMPANY OF NEW YORK 
pe Metropolitan Fire Agents 
6,10 
196,037 NORTH RIVER INSURANCE COMPANY OF NEW YORK 
28,03) FIDELITY & GUARANTY FIRE CORPORATION 
28,08 
28,05) 
1a 
35,728 
12644 
| al WRITING— 
3004s 
ws INLAND MARINE « FIRE «© AUTOMOBILE 
3H 
mi Mr. McLaughlin Mr. Auld Mr. Cochrane 
| & CASUALTY BURGLARY JEWELRY 
7 644 e e 
y 2u 487 Mr. Shannon Mr. Steuer Mr. McLaughlin 
: 33,03) ° 
Thy Information — Miss Doyle 
2 11,32 
9 11,597 
7 11,765 yg 
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Inland Marine Premium Writings For 1937 
(Continued from Page 26) 
1937 1936 1935 1934 1937 1936 1935 1934 
Palatine of London.............. 3,401 22,026 12,760 11,693 Swiss Re-ins. of Zurich......... 23,939 35,351 13,343 16,549 
Lumbermen’s of Phila............ 33,996 23,148 20,303 28,980 Northwestern F. & M........... 23,890 20,672 14,621 13,79) 
Georgia Home ........cceeeees 32,976 17,986 aioe onc: | SEEN credinseneteatonnaetits 23,108 17,986 ee mt 
Merchants of Providence........ 2,392 26,691 22,051 21,524 Skandia of Stockholm........... 22,276 20,051 15,140 * 42) 
Federal Union ..............000 29,751 25,050 23,336 20,704 Central Fire Ins. Co., Baltimore 20,989 18,525 16,827 22,090 
Rochester American ............ 29,544 25,253 20,246 21,210 New England Fire.............. 20,673 18,575 17,345 13,33) 
Detroit Fire & Marine.......... 29,544 25,253 20,246 16,188 Sentinel Fire of Springfield..... 20,673 18,575 17,169 13,959 
Maritime of Liverpool........... 28,870 26,896 25,659 26,142 International of N. Y............ 20,673 1,264 1,252 75) 
Yorkshire of England........... 27,622 25,255 23,060 SEO TG hank cca vctsdccansianawancen 19,592 pias oe wee 
Milwaukee Mechanics .......... 27,585 21,924 23,214 20,615 United Firemen’s of Phila....... 18,901 14,329 9,012 11,032 
Cn TE ere 27,299 12,835 14,508 11,000 Commerce of Glens Falls........ 18,699 16,379 40,690 52,383 
Ocean Marine, London.......... 27,033 12,968 13,385 14,861 First American Fire............. 18,312 38,322 44,434 26,15 
Reliance Marine, Liverpool...... 26,840 12,968 13,385 14,861 Transcontinental of N. Y........ 17,688 15,025 13,550 12,20) 
Kansas City Fire & Marine..... 26,197 23,992 22,271 26,502 Franklin National of N. Y....... 17,668 15,025 13,550 12,201 
Pacific Coast Fire... ..cicecseses 25,756 pinicce —e -++» Imperial of New York.......... 17,641 13,374 8,411 10,316 
Bary Tas. Chis iiccccciacesc’s 16,132 16,940 24,639 25,403 
Prudential of Great Britain...... 15,947 18,033 20,717 15,06) 
ST. PAUL FIRE & MARINE INSURANCE CO. SUN INSURANCE OFFICE, LTD., LONDON 
PHOENIX INSURANCE CO. OF HARTFORD NORTHERN ASSURANCE CO. , LTD. , LONDON Quaker City F. & M............. 15,657 14,562 9,692 2,655 
SAGE SG GEMMA AULOGENE «SEU Ee we, eee | EE nr crnnsannsasennsconnns 15,193 28,466 10,391 18 
EAST & WEST INSURANCE COMPANY PROVIDENCE WASHINGTON INSUR.. CO. County Fire Ins. Co., of Phila. 14,777 12,627 10,123 9,77) 
EQUITABLE FIRE AND MARINE INS. CO. ANCHOR INSURANCE co. 
Massachusetts Fire & Marine... 14,777 12,627 10,123 8,0% 
Columbia of New Jersey........ 13,861 10,508 6,609 8,105 
WM. H. McGEE & CO., Inc. St. Louis Fire & Marine........ 12,437 6,376 5,690 42 
111 JOHN STREET vale TIE fair einininiiniies 12,349 7,491 4,196 ames 
NEW YORK CITY Orient of Hartford. .......0..00: 12,170 3,718 2,087 1,317 
Merchants of Denver............ 11,783 6,919 1,436 119 
PE OE os oidiccdeicetisbaren 11,748 14,021 16,821 17,153 
American Equitable, N. Y....... 11,731 17,921 70,472 62,778 
Citizens of New Jersey.......... 10,222 8,929 6,286 3219 
UNDERWRITERS of Marine and Inland Philadelphia National ........... 10,144 6,293 5,143 8,00 
Insurance for more than FIFTY YEARS Central Manufacturers ......... + 78,363 53,965 46,753 
Concordia of Milwaukee......... 9,736 7,738 8,193 7,110 
Girard Fire & Marine.......... 9,736 7,738 8,193 7,110 
National-Ben Franklin ......... 9,736 7,738 8,193 7,110 
Complete facilities for all lines of Depeiine G0 i csscescenssssccts 9,736 7,738 8,193 . 
Skandinavia of Copenhagen...... 9,016 10,333 10,018 f 
MARINE—INLAND—ALL RISKS New York Underwriters......... 8,117 7,268 5,963 7,831 
Reliasce of Phila... ..06iscccvencs 7,705 706 ‘sand vow 
nid PRCWETE: aces ccisicandsesice 7,435 6,710 8,623 11,70 
OCU GRE a cence vcadinnnseenies 7,276 7,049 8,848 648 
Globe & Republic of America... 6,636 8,730 25,083 41,42 
IF YOU DON’T KNOW WHERE TO PLACE IT Utah Home Fire...........0..0+ 6,596 6,500 5,468 vee 
Metropolitan Fire Reassur....... 6,186 10,470 7,668 71% 
k MC GEE Capital of California...........+ 6,184 5,031 20 10 
as eer Watt. FRG sic csccisescces 5,712 8,513 5,210 0618 
London & Provincial M. & G... 5,524 5,051 4,612 45) 
Knickerbocker of N. Y.......... 5,040 8,404 13,632 22,51 
Merchants & Manufacturers..... 3,948 5,240 11,906 2083) 
Mationnl F. B Mik ccccccccsccss 3,407 5,901 520 oe 
Oe: 3,039 2,687 1,931 17) 
CHICAGO: DETROIT: Eagle Fire of New York........ 2,931 —835 6,559 218 
Insurance Exchange Building National Bank Building Granite State ...........eeeeeees 2,686 tee ‘ 
SAN FRANCISCO: TORONTO: Law Union & Rock... ...0. 04.00. 1,467 1,337 
pep tage Wes, Rien So, ft Sera et Pilot Reinsurance of N. Y....... 1,278 4,615 
Garrett Building DALLAS: COED cetnceerioacet ance 1,243 468 
ATLANTA: Gilbert Easley, Correspondent Safeguard of New York......... 1,172 740 
Trust Co. of Georgia Building Liberty Bank Building Allemansia of Pennsyivania..... 624 35 
Richmond of New York......... 624 35 
(Continued on Page 32) 
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NEWHOUSE & SAYRE, Inc. 


116 JOHN STREET, NEW YORK, N. Y. 





UNDERWRITERS 


“ALL RISKS” INSURANCE 


THE HOME "22% NEW YORK 


SERVICE OFFICES 
PHILADELPHIA ST. LOUIS CHICAGO SAN FRANCISCO LOS ANGELES 
421 Walnut St. 118 No. Fourth St. 175 W. Jackson Blvd. 333 Montgomery St. 639 S. Spring St. 
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Dna eh Bai Nit) a Tait ie RES OM ae 


ADMITTED 
ASSETS 


At December 31, 1937. . . . . . $68,264,380 * 
At December 31, 1936 . . . . . . 64,366,076 . . 
At December 31, 1935 . . . . . . = 55,711,944 
At December 31, 1934 . . . . . . = 48,142,063 . 
At December 31, 1933. . . . .) . ) 44,395,899 |. 
At December 31, 1932 . . . . . . ) )©44,556,611 
At December 31, 1931 . . . . . . 43,258,111 .. 
At December 31, 1930 . . . . . . «44,507,766 .. 
At December 31, 1929 . . . .. . 45942672 . & 
At December 31, 1928 . .... . 42,442,030 .. 
At December 31, 1927 . 2. 5 so 6) | 65228570 : | 
At December 31, 1926.... .. « » Se342853 1; 
At December 31, 1925 . . . . . . 28,372,088 . B23: 
At December 31, 1924 . . . . . . 23,814,006 . JB! 





At December 31, 1923 . . . . . . 19,942,895 , JED 
At December 31, 1922. . . . . . 16,779,813, Je 
At December 31,1921 . . . . . . 13,592,280 . JBM. 
At December 31, 1920 . . . . . . 11,162,918 . Je 3 
At December 31,1919 . . . . . . 3 »©9,393,491 oe 
At December 31, 1918 . . .... 6,832,978 . J >» 
At December 31,1917. . .. . . 5,295,169 . me 7 
At December 31,1916... . . . 4,393,932 . B33 
At December 31, 1915 . . . . . . ~~ ~=2,953,445 . ee )? 
At December 31, 1914. . . . . . ~~ 2,057,508 . 6 
At December 31, 1913 . . .... 1 552.266: .. 





(a) Represents difference between Security Values carried in A 
(b) Security Depreciation Reserve $1,799,673. Voluntary Re 


(c) Security Depreciation Reserve $150,000. Voluntary Resen 





Reproduced above are figures W 





growth of Hartford Accident and 
As the Company has prosperetf'e 
who made possible this splendid her 


expresses its sincere appreciatiol 
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VOLUNTARY RESERVE 
INCLUDED IN 


ITTED AL LIABILITIES 


SURPLUS TO 


NET PREMIUMS 


ETS CEPT CAPITAL LIABILITIES POLICYHOLDERS CAPITAL WRITTEN 
54.380 | fpss0,264,380 . $5,172,847 $18,000,000 . $3,000,000 $38,462,342 
66.076 , fe t366,075 - 5,052,925 17,000,000 . 3,000,000 34,936,572 
11,944 . E42 711,944 3,635,397 13,000,000 3,000,000 32,517,059 
42.063 | ip 38,142,063 3,196,313 10,000,000 3,000,000 29,900,370 
95.999 | ip 35,860,977 2,879,008 8,534,922 3,000,000 28.007.420 
S6611 . 935055465. . . . . (a) 4,000,000 8,901,146 3,000,000 26,173,608 
SS ii] | 9 35670,762 . . . . . (b) 2,799,673 7,587,349 3,000,000 27.892 179 
07,766 | ip 34,690,431 . . 1,000,000 9,817,335 3,000,000 30,029,748 
42.672 . 9p 35,354,462 2,500,000 10,588,211 3,000,000 29,719,522 
42,030 , Jp 32,756,840 2,500,000 9,685,190 1,000,000 28,048,352 
28.570 , Je 2oH.253 2,000,000 7,684,317 1,000,000 27,115,923 
42953 | 6l44212 . 2. 1. 1,000,000 6,198,641 1,000,000 26,317,191 
77098. 23372088 . . . . « (ce) 650,000 5,000,000 1,000,000 24,070,257 
14.006 .. 19,500,909 <—s 0) 4,313,098 1,000,000 20,618,021 
42.995 . 9p 5,494,947 0 4,447,948 1,000,000 17,316,609 
79.813. Jp 2175475 0 4,604,338 1,000,000 13,416,445 
92.280 . fp 0,282,729 0 3,309,551 1,000,000 11,353,072 
62.918 . Je 8:938,758 0 2,224,160 1,000,000 9557 409 
93.491 .. 7,130,892 (0) 2,262,599 1,000,000 8,042,641 
95169 ie 1063,121 180,000 1,232,047 800,000 5.233.109 
93932. JE 3322,209 400,000 1,071,723 800,000 4,307,228 
gree PL yty 200,000 1,170,993 800,000 2,362,659 
52266 62.814 0 1,489,452 750,000 59,344 


carried in A’ larket Values. 
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How The Company Groups Stand 


The table on the preceding 


shows the inland marine net premium 
income of each company for 1937. 
this and following pages appear the fig- 
company 
groups; in some cases group ownership 
and in other instances group manage- 


ures arranged according to 


ment, 


The tables are arranged to show the 
relative standing of each group on the 
basis of 1937 income. The 1936, 1935 and 
1934 premiums are included for purposes 


of comparison, 


On Inland Marine Income In 1937 


pages 


In listing the member companies of 
groups, each company is mentioned even 


On though some of them do not write in- 


land marine and consequently show no 
figures. 

The absence of several fire company 
groups from this tabulation is due to the 


fact that the individual companies’ in- 


Insurance Co. of North America Group 


Insurance Co, of N. A........... 
Alliance Ins. Co. of Philadelphia 
Philadelphia F. & M. Ins. Co... 
National Security Fire Ins. Co... 
Central Fire Ins. Co. of Balt... 


I ob isis Kina he KOR KRRe 


land marine business is handled by ma- 
rine underwriting organizations, such as 
Chubb & Son, Appleton & Cox, Inc., Tal- 
bot, Bird & Co. and W. J. Roberts & 





Co., Inc. 

1937 1936 1935 1934 
$3,694,033 $3,260,444 $2,961,594 $2,958,703 
251,866 222,303 201,926 201,729 
146,922 129,677 117,790 111,850 
83,955 74,101 67,308 67,243 
20,989 18,525 16,827 22,099 
$4,197,765 $3,705,050 $3,365,445 $3,361,624 





Inland Marine Premium 
Writings 


(Continued from Page 28) 


Union Phenix Espanol, Madrid.. 
Sussex Of New@rk....<.cccccccces 
Birmingham Fire, Pa............ 
French Union & Univ........... 
MNO TBO veh xe xnccewenncecas 
Importers & Exporters.......... 
PE IDE keveahabeanatctenwases 
National American Fire (Neb.).. 
Eagle Fire of Newark........... 
London & Scottish.............. 
BOM WM, is dinincvsccecixes 
* Formerly Harmonia Fire, ! 


** Formerly Southern Fire, N. Y. 


1937 
539 


t Figures not available at time of going to press. 


1936 
726 


For 1937 


1934 
569 
7,110 


180 
84,139 


15,186 


Home of New York Group 
Home Insurance Co.............. 
Franklin Fire 
National Liberty 


Baltimore American 
**Gibraltar Fire & Marine...... 


New Brunswick 
City of Mew: York. .6.ciiccccccccss 


*Paul Revere Fire Ins. Co....... 
Homestead Fire of Maryland.... 
IE IIE gins vescicasaxccans 
CID, osscicoedscaenineezasece 
BE INO. his cdenkcndicades 


* Formerly Harmonia Fire of N. Y. 


** Formerly Southern Fire of N. Y. 


Aetna Life Group 
Automobile of Hartford......... 
Standard of Hartford............ 


Iowa Fire, Waterloo............ 


Chubb & Son Group 
Federal of New Jersey.......... 
Marine of London.............. 
London Assurance (Marine Dep’t) 
BOR OF LaverOel. oecicceccccexcss 


Alliance of London............. 


Fireman’s Fund Group 
Pivemaas Pend 5. ccssciscceccs. 


Home Fire & Marine............ 


Occidental of San Francisco..... 
TR iid eg te aoe nig at 


Hartford Fire Group 


Hartford Fire 
Northwestern F. & M........... 
Citizens of New Jersey.......... 
New York Underwriters........ 
I I is harain wre pee ten wee 
Stonewall of Alabama........... 


=—=_—__ 
























































1937 1936 1935 1934 
$2,211,855 $1,588,608 $1,479,373 $1,342,717 
333,346 252,360 298,621 269,583 
162,416 87,328 42,007 97,607 
60,072 43,660 15,537 %,101 
52,803 28,919 re, ane 
52,756 32,212 15,296 11,909 
52,338 35,045 45,809 35,72 
50,130 32,212 15,270 11,909 

45,094 17,986 

32,976 17,986 

23,108 17,986 

4 
$3,076,898 $2,154,302 $1,911,913 $1,805,554 
$2,627,365 $2,150,629 $1,726,852 $1,385,810 
291,666 270,671 170,941 159,321 
$2,919,031 $2,421,300 $1,897,793 $1,545,131 
$ 996,000 $ 966,934 $ 941,812 $ 90398 
767,714 882,536 839,989 835,826 
307,065 305,381 302,702 293,833 
302,494 296,199 292,335 286,162 
297,388 290,627 278,728 262,117 
158,027 139,075 134,453 126,441 
$2,828,688 $2,880,752 $2,790,019 —$2,708,%7 
$2,121,686 $1,627,400 $1,420,156 _—_ $1,367,031 
249,610 198,209 167,828 158,560 
124,805 99,104 83,919 78,88 
$2,496,101 $1,924,713 $1,671,903 —$1,004,48 
1937 1936 1935 1934 
$2,299,891 $2,009,125 $1,405,935 — $1,351,100 
23,890 20,672 14,621 13,791 
10,222 8,929 6,286 3219 
8,117 7,268 5,963 78831 
3,039 2,687 1,931 1,7 
95 
— eas 
$2,345,159 $2,048,681 $1,434,736 _—«$,377 876 
(Continued on Page 34) 
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Page 33 
)37 The Insurance Company of North America 
& 
and affiliated companies with underwriters 
193 
$130 at all principal premium centers, offer to 
269,583 
97,607 ° 
sa brokers and agents, a complete service for 
119 
fi Inland Marine insurance. 
$1,805,534 
$1,385,810 
159,32] 
$1,545,131 
$ 903,98 
835,826 
293,833 
286,162 
262,117 
126,441 
$2,708,367 
$1,367,061 
- Insurance Company of 
78,88 
“ae North America 
a Founded 1792 
1,351, 
, 13,791 
= PHILADELPHIA 
1, 
% 
With affiliated companies writes practically all kinds of insurance except life 
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“Oe RHR 
ALL CLASSES OF OCEAN AND INLAND 
MARINE INSURANCE 


MARINE OFFICE 


OF 


AMERICA 
116 John Street - 











New York 








SAN FRANCISCO - CHICAGO - SEATTLE - NEW ORLEANS 
ATLANTA - BOSTON - DALLAS - DECATUR - DETROIT - HARTFORD 
INDIANAPOLIS - LOS ANGELES - PHILADELPHIA - STOCKTON - SYRACUSE 







Ss. D. McCOMB O. C. TORREY 


MANAGER ASSISTANT MANAGER 








LOSSES PAYABLE IN ALL PARTS OF THE WORLD 








WANTED: Inland marine company by large Minnesota general 
agency with 400 casualty representatives writing over $400,000 in 


premiums. 


Box 1326, The Eastern Underwriter, 94 Fulton St., New York. 

















TALBOT, BirD & Co. Inc. 


Cargo Liability Policies for Truck Operators... 


long haul .. . on low valued merchandise. 


CURTIS BIRD FRANK RICHARDSON 


111 John St. BEekman 3-0500 











How the Company Groups Stand 


On Inland Marine Income In 1937 
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1937 1936 1935 1934 
St. Paul Fire & Marine Croup 
St. Paul Fire & Marine......... $1,969,117 $1,652,070 $1,494,731 $1,414,546 
BOUNE (ccrssccacwenmucsuancanha 171,162 133,288 104,256 102, 94) 
OE en ee eee $2,140,279 $1,785,358 $1,598,987 $1,517,486 
Commercial Union Group 
Commercial Union, England..... $1,680,851 $1,520,797 $1,420,367 $1,390,356 
Amer. Central Ins. Co., St. Louis 103,204 66,079 38,402 34434 
Commercial Union, N. Y......... 34,401 22,026 12,813 11,502 
British General, London......... 34,401 22,026 12,802 11,322 
Union of LOndoOm. ...2.:s0ccecees 34,401 22,026 12,799 11,597 
Calif. Ins. Co. of San Francisco 34,401 22,026 12,797 11,765 
Palatine of London.............. 34,401 22,026 12,760 11,693 
, ee Ee os eee $1,956,060 $1,697,000 $1,522,740 $1,482,669 
Appleton & Cox Group 
Westchester Five .ciiccncccsanccs $ 394,794 $ 403,221 $ 347,520 $ 371,593 
United States Fire.............. 305,728 287,145 248,012 265,304 
Tokio Marine & Fire............ 274,908 263,736 227,403 246,46 
ee ee 226,135 193,059 165,644 177,663 
Ce eee 169,034 158,833 135,810 144,900 
Royal xthatiee  «o..6. ssi ccckccs 161,297 114,771 99,231 107,235 
Indemnity Marine, London...... 122,333 112,662 97,448 105,414 
Western Assurance ............. 104,365 96,464 82,7006 89,102 
Century of Scotland............ 79,189 * * + 
Seaboard F. & M....c.sessecs.- 62,596 57,828 49,606 53,181 
Pacific Coast Fire............... 25,756 * * . 
NE: DIME yc vicenicacacecanved +** ** +** - 
ME oe nkicieiGiucktnacabass $1,926,135 $1,687,719 $1,453,380 $1,560,889 
* Started writing October 1, 1936. 
** Listed in Agricultural Group. 
1937 1936 1935 1934 
Royal-Liverpool Groups 
Royal of Liverpool.............. $ 447,718 $ 375,716 $ 318,983 $ 305,270 
Liverpool & London & Globe... 362,274 290,528 238,152 231,784 
Queen of America...........6005 353,333 303,469 257,627 242,251 
American & Foreign............ 178,309 159,078 145,901 156,828 
A TRE So racaceckenean 137,723 114,341 95,433 92,752 
Star OF APR S oooiiccdec'cecace’ 74,700 60,944 52,113 49,178 
British & Foreign Marine....... 68,833 34,966 35,271 36,043 
Thames & Mersey Marine...... 37,509 37,638 47,435 33,630 
Federal Union of IIlinois........ 29,751 25,050 23,336 20,704 
Capital of California............ 6,184 5,031 20 10 
Seaboard of Baltimore.......... er ee 
NIE ud clk So he $1,696,334 $1,406,761 $1,214,271 $1,168,450 
Phoenix of Hartford Group 
Phoenix of Hartford............ $ 959,409 $ 834,955 $ 726,940 $ 617,224 
Connecticut Fire ............0. 578,954 503,852 438,671 372,463 
Equitable Fire & Marine........ 115,791 100,770 87,734 74,492 
Minneapolis Fire & Marine..... ae ean cunt vee 
Central States Fire. oc.ciccsccess 
Great Eastern, White Plains.... 
PeU EE ING a ici caxwanantiokescs 
OMAME OF CW s sce cccenesas 
WO ci svicersintind aunndaas $1,654,154 $1,439,577 $1,253,345 $1,064,179 


~ (Continued on Page 36) 
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1934 


we | INSURANCE COMPANY 


. NEW YORK 





























444 
11,502 
11,322 
11,597 
11,765 
11,693 
astnets STATEMENT— DECEMBER 31, 1937 
$ 371,593 
we ASSETS 
wie Cash in Banks and Trust Companies ..... $ 12,985,065.06 
14,960 FIRE United States Government Bonds ....... 9,382,632.26 
wi - All other Bonds and Stocks .......... 85,461,644.09 
89,102 AUTOMOBILE Premiums uncollected, less than 90 days due. . 5,555,883.30 
: Accrued Interest ................ 236,137.00 
53,18 
* Other Admitted Assets ............. 1,428,376.01 
” MARINE 
$115,049,737.72 
$1,500,58 LIABILITIES 
and Allied Lines Is. ox i 6 A6' eae eR Re wD $ 15,000,000.00 
ai Reserve for Unearned Premiums ........ 51,585,447.00 
§ 30527 Reserve forLosses ............... 7,146,724.00 
— of Insurance Reserve for Taxesand Accounts ........ 2,900 000.00 
' — Funds Held under Reinsurance Treaties... . 160,026.00 
—- I Ss 5k pre xe owe 38,657,540.72 
33,630 
~ $115,049,737.72 
ei NOTE: Bonds valued on amortized basis as prescribed by New York Insurance Depart- 
‘asa ment. All other securities at market valuations. 
$1,168, Securities carried at $2,565,854.10 and cash $50,000.00 in the above statement are 
deposited as required by law. 
617,224 
’ 372,403 
74,492 
& e 
Strength «» Reputation «» Service 
“$1004” 
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1937 1936 1935 1934 
America Fore Group 
COOGEE fb icexeonsdcteuivadar $ 683,503 $ 716,581 $ 917,716 $ 961,596 
Fidelity-Phenix .........se:ee0. 516,924 537,455 723,351 776,938 
American Eagle ........-++++0++ 166,591 163,014 179,818 160,927 
RENE Rn re 150,745 182,278 159,827 148,426 
First American Fire............. 18,312 38,322 44,434 26,150 
Maryland Ins. Co........0..000060% 16,132 16,940 24,639 25,403 
, ae nee ae eee $1,552,207 $1,654,590 $2,049,785 $2,099,440 
Aetna Fire Group 
Aetna of Hartford.............. $1,259,602 $1,056,821 $ 866,732 $ 745,765 
World Fire & Marine........... 97,449 76,950 59.551 47,951 
eS re 27,299 12,835 14,508 11,000 
Total... .ccccccceccececeeceee $1,384,350 $1,146,606 $ 940,791 $ 804,716 


Travelers Group 











io ee re ener $1,187,488 $ 961,846 $ 719,512 $ 632,906 
Cetee COD 5 is cccivesrneussnves wiadad sida Ne ee 
co ee ers wee $1,187,488 $ 961,846 $ 719,512 $ 632,906 
A ican of N. J. Group 
Pon com pee ET Or OE $ 971,191 $ 759,924 $ 383,622 $ 468,326 
Columbia of Ohio.............+- 35,543 pe awe “ta 
ER ees. ae ae dled ala cs ad 19,592 
NE go padiviinnisernnewanawel $1,026,326 $ 759,924 $ 383,622 $ 468,326 
Providence Washington Group 
Provid Washington ........ $ 773,431 $ 716,451 $ 512,679 $ 474,276 
mies ~ ¥ per : ‘ oes insted Corgi oak 109,846 90,938 66,192 60,354 
| ee re Te $ 883,277 $ 807,389  $ 578,871 $ 534,630 








Springfield F. & M............- $ 702,890 $ 631,569 $ 590,617 $ 478,740 
Michigan F. & M...........00+- 82,693 74,302 68,676 55,837 
New England Fire.............. 20,673 18,575 17,345 13,330 
mE MN Se aie Wu ac ace mei 20,673 18,575 17,169 13,959 

IN oa a wing ayia viene $ 826,929 $ 743,021 $ 693,807 $ 561,866 

Great American Group 
Great AGOTIGAN «..06cccessacces $ 575,619 $ 492,429 $ 431,167 $ 318,052 
American Alliance .........-- a 73,837 63,132 50,616 52,203 
Rochester American ..........-. 29,544 25,253 20,246 21,210 
Detroit Fire & Marine.......... 29,544 25,253 20,246 16,188 
County Fire Ins. Co. of Phila.. 14,777 12,627 10,123 9,770 
Massachusetts Fire & Marine... 14,777 12,627 10,123 8,096 
North Carolina Home.......... are eas ics eawe 
Amer. Nat’l of Columbus, Ohio 

2 eo eee $ 738,098 $ 631,321 $ 542,521 $ 488,519 





USE OUR INLAND MARINE INSPECTION SERVICE 
CREATED FOR YOUR NEEDS 
OPERATED ACCORDING TO YOUR NEEDS 
ALL TYPES MORAL—FINANCIAL—PHYSICAL—REPORTS 


SERVICE REVIEW 


INCORPORATED 
205 EAST 42 STREET, NEW YORK CITY 


A NATIONALLY KNOWN ORGANIZATION 


10TH ANNIVERSARY 1938 


1928 











How The Company Groups Stand 
On Inland Marine Income In 1957 
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1937 1936 1935 1934 
North British & Mercantile Group 
North British & Mercantile..... $ 275,810 $ 235,430 $ 235,863 $ 205,013 
Pennsylvania Fire .............. 129,299 95,910 98,056 75,940 
Commonwealth of N. Y......... 83,938 65,159 48,060 45,243 
Mercantile of America......... 71,230 55,994 58,390 10,436 
Homeland of America.......... 41,138 28,844 24,031 8946 
*Ocean Marine of London...... * * * 's 
SE ON ay er le 601,415 $ 481,337 $ 375,578 


* Under independent American management, for which reason premiums are not listed here. 


National of Hartford Group 
































National Fire of Hartford....... $ 515,309 $ 438,241 $ 395,220 $ 355,888 

Mechanics & Traders........... 38,280 32,555 29,359 26,437 

Transcontinental ..........c0.0. 17,688 15,025 13,550 12,201 

Franklin National of N. Y...... 17,668 15,025 13,550 12,201 
ORD x seca enwkaGeetonndeicn $ 588,945 $ 500,846 $ 451,679 $ 406,727 
National Union Group 

National Union Fire, Pa......... $ 555,095 $ 580,911 $ 476,664 $ 381,085 

Birmingham of Pa.............. 26,762 acne eee ae 
OM ech aseyecnvamesubaren $ 581,857 $ 580,911 $ 476,664 $ 381,08 
Boston-Old Colony Group 

eg Oe $ 315,647 $ 282,958 $ 272,799 $ 260,405 

Te OE - cris nancicenndanes 102,882 87,857 4 79,182 
TOD adissoiavawtsxencuseas $ 418529 $ 370,815 $ 355,929 $ 339,587 
Glens Falls ou 

ee Ak renee $ 394,791 $ 330,598 $ 408205 $ 423,020 

Commerce of Glens Falls......... 18,699 16,379 40,690 52,383 
j | Ee ee en $ 413490 $ 346977 $ 448395 $ 475,403 
Pearl American Group 

Pearl Aseurance .... 2+. 0000.00: $ 195,994 $ 174,206 $ 400445 $ 66,747 

Eureka-Security F. & M........ 97,997 72,903 70,896 8,449 

PROMRICE FRE onc kcwtecccceseces 97,997 72,903 39,721 75,327 
cf ee ee ee $ 391,888  $ 320,012 $ 511,062 $ 150,523 

_ W. J. Roberts & Co. Group 

Standard Marine of Liverpool... $ 295,270 $ 249,575 $ 244,894 $ 261,203 

Union Of Canton.....ccicevcsicss 93,635 , 74,718 54,919 

Orient of Hartf’d (Marine Dept.) * * * 
PN cichicrinetasentommeiie 388,905 $ 318181 $ 319,612 $ 316,122 

* Listed in London & Lancashire Group. 
Northern of London Group 

Northern of London............ 344,667 $ ~370,634 =$ +371,449 = $ + 297,403 

London & Scottish............. oak ie 4,158 15,186 

*Indemnity Marine, London.... * * * : 

NM ihn eee ste ae ae 344,667 $ 370,634 $ 375,607 $ 312,589 

* Listed in Appleton & Cox, Inc., Group 
Bertschmann & Maloy Group 

Switzerland General ............ $ 309048 $ 304,307 $ 180800 $ 73,18 

Foncieré Of Patis...ccccicccccee ead nee eae anes 
WOE occ tesiviematemeeeced $ 309,048 $ 304,307 $ 180,800 $ 73,148 
Fire Association Group 

Fire Association ..............0. $ 245,780 $ 295,126 $ 248,383 $ 265,214 

Lumbermen’s of Pennsylvania... 33,996 23,148 20,303 28,980 

Philadelphia National .......... 10,144 6,293 5,143 8,000 

Reliance of Philadelphia........ 7,705 706 Siac weet 
Ne $ 297.625  $ 325,273 $ 273829 $ 302,1M 
General of America Group 

General of Am., Seattle........ $ 268,093 $ 198772 $ 108677 $ 71,9% 

First National of America...... aa acne ee . 
i eo eee $ 268,093 $ 198772 $ 108677 $ 719% 
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1937 1936 1935 1934 1937 1936 1935 1934 
tia tnt $ 131,602 $ 127132 $ 94,127 $99,203 Scone Cian & Notional Group 
Sun Insurance Se y ’ , ,o9. cottis nion & National..... 93,166 5 73 
Sun Underwriters, New York... 63,813 62,347 46,010 43,202 Central Union, N. teoee reas ' cater ' — ’ reese . een 
Patriotic Ins. Co. of America... 63,609 62,296 46,010 43,202. American Union, N. Y.......... ae ee sites mene 
*Maritime of Liverpool......... . * - . 
SRS A eet ee ELEN SE $ 259114 $ 251,775 $ 186,147 $ 175,697 - 
TE 22s ccperniaieeck oeearuest 93,166 $ 84685 $ 73090 ¢ 64,731 
- . ' * Under independent American management, for which reason premiums are not listed here. 
Security of New Haven Group 
Security CO Bs ee $ 250,962 $ 244,339 $ 178739 $ 181,154 Mies Salen Geen 
a aa a ald aac paduhd eae “*"" Rhode Island ..... Repeippeorer $ 46,745 $ 40036 $ 33,078 32,286 
EE BEL PST RL ET $ 250,962 $ 244,339 $ 178,739 $ 181,154 Merchants of Providence........ 32,392 26,691 22,051 21,524 
Roos sy eretinian Caeeteneusteat $ 79137 $ 66,727 $ 55129 ¢ 53,810 
Phoenix of London Group 
Union Marine & General....... $ 101666 $ 101413 $ 94,738 $ 114,502 London & Lancashire Group 
Phoenix of London............. 68,043 51,586 32,445 39,790 London & Lancashire........... 48,583 $ 36,977 $ 29%9 ¢ 6,346 
United Firemen’s, Philadelphia. 18,901 14,229 9,012 11,052 Orient of Hartford.............. 12,170 3,718 2,087 1317 
Imperial of New York.......... 17,641 13,374 8,411 10,316 Law Union & Rock............. 1,467 1,337 ‘861 129 
Columbia of New Jersey........ 13,861 10, , 8105 Safeguard of New York......... 1,172 "740 580 333 
*Marine of London............. - * * * 
WME: oc cas ra ane noen $ 220,112 $ 191,210 $ 151,215 $ 183,765 **Standard Marine ............. 1 +e #4 x 
* Listed in Chubb & Son Group, 
a ** Listed in W. J. Roberts & Co. Group. 
gricultur. roup 
Ee er $ 169034 $ 158833 $ 135,810  $ 144,960 eee eg te ete eee, = 
NE BOUND on cass eccevessssces 39,346 576 587 - ie 5 i ee F we 
WM os Se iil cess Soe $ 208,380 $ 159409 $ 136,397 $ 145,604 Rossia Group 
PED. so serscanr inte snasensisnen $ 56,868 50,207 $ 76,845 $ 196,037 
— ‘i Metropolitan Fire Reassurance. 6,186 10,470 7,668 7,195 
Glo utgers Group : 
Globe Ge RRUG@etS. 0 cocsccccscs $ 114,571 $ 117,063 $ 25,071 woes ices notre aenantace $ 63,054 $ 60677 $ 84513 $ 203,232 
American Home ............-- 49,770 65,339 41,356 30,053 
: Eric E. Ellis (Marine) Group 
TE, sccicsssnecrcsnnecetveses $ 164,341 $ 182,402 $ 66427 $ 30,053 Qcean Marine, London.......... 27,033 $ 1298 $ 13,385 $ 14,61 
pn Marine, Liverpool...... 26,840 12,968 13,385 14,861 
! i Foreign........ * * ° * 
C. V. Meserole Group cn ak : > ype aaedeidabae 
eines & Ghnees & Y...... $ $3,020 $ 9.690 $ $2312 $ 28,050 Britsh @ PForeign:.........c00000s. . * * * 
Pacific Fire, New York.......... 3,00. 39,6 416 t 
ED 53,005 39,690 32,312 Be weve 53,873 $ 25,936 $ 26,770 =$ 29,722 
a RARE ayer PIA ee oe $ 159,030 $ 119,070 $ 97,040 $ &,180 
Corroon & Reynolds Group 
ee — ee gta 11,731 $ 17,921 $ 70,472 $ 62,778 
yalty Group i y i re 6,636 8, i 
Firemen’s of New Jersey....... $ 95,737 $ 76,090 $ 80,508 $ 78,84 Prana Tire... saa ole oe Py 210 suois 
Milwaukee Mechanics ......... A 21,924 23,214 20,615 Knickerbocker of N. Y.......... 5,040 8,404 13,632 22,514 
Concordia of Milwaukee......... 9,736 7,738 8,193 7,110 Merchants & Manufacturers... 3,948 5,240 11.906 20,850 
Girard Fire & Marine.......... 9,736 7,738 8,193 7,110 Sussex Fire .......ccceceeeeeee 334 1,269 "75 “1.922 
National-Ben Franklin ......... 9,736 7,738 8,193 7,110 
MN rihicd cute cas acm kone 3,601 5 26,3 
Ee citinckciuseaeieus $ 152,530 $ 121,228 $ 128,361 $ 120,789 _ re ow a ee 
Frank & DuBois Group 
po oe Yorkshire Insurance Co...... or $ 27,622 $ 25,255 $ 23,060 $ 22,689 
Atlas of London............+4+- $m sim pia 3 ae bee ee: 5,524 5st 4,12 4,537 
Albany of New York.......... psusea eee ows ee 6 
ee ee ee 2 22 
DR ccsciccceemionnnninns St Sie CU 8 Ue sc ee! OT ae es 
New H Dine Gren Crum & Forster Group 
New ie a a $ 138992 $ 93,235 $ 82022 $ 72,158 International of New York...... $ 20673 $ 1264 $ 41,252 §$ 750) 
Gemtlte SHIN ncccecacncnccesca 5 mem .... Richmond of New York........ 624 35 46 ig 
acai : a . Pennsylvania.... 624 35 46 17 
Ee ee 141,678 93,235 82,022 72,158 Westchester Fire ...........0... . * * * 
otal $ $ $ $ United States Fire............. * - - * 
te oi ctce eo wieccescan . * * * 
Norwich Union Fire Group Western Assurance ..........-- 7” * * * 
Norwich Union Fire............ $ 109,560 $ 106,370 $ 120,683 $ 132405 British America ......-.....+.+: <sninly 
Fagle Fire of N. Y.........0.00% 2,931 —835 6,559 2,189 Southern Fire of N. C.......... Seats 
- 5,5 i Sea 21,921 1,334 1, 784 
BRE oscceccicessnave pannionses $ 112,491 $ 105,535 $ 127,242 $ 134,594 * sined in Appleton & Cox, Inc., Group. $ $ si $ : 
. Hanover Group 752 100.535 New Zealand Group 
lianover Fire of N. Y.....-+-- $ 106,678 $ 99,432 $ 107,524 = $ 100,535 New Zealand .........00eeecee $ 11,748 $ 14021 $ 16821 $ 17,153 
ae Pice of Wh. Vins scesesccre tees see. ie Scie “Giagiian GINGMIMEN) «<n sie dcceaiawnies ae es Spark cf 
OR icisicninacvnisaninasceve $ 106,678 $ 99,432 $ 107,524 $ 100,535 Ne  seisnlik ents views $ 11,748 $ 14021 $ 16821 $ 17,153 
1937 1936 1935 1934 Sumner Ballard Group a 
Talbot, Bird & Co., Group IID Gok vices sas cs cawsions $ 9016 $ 10,333 $ 10018 $ 7,28 
Fagle Star Ins. Co. (Mar. Dept.)....$ 51,859 $ 54,703 $ bf $ yen International, WW. Wise sssssecscss * * * * 
Niversa y Jersey......+ 813 51,558 , 
ee on ae =a 7 : en eee 9016 $ 10,333 $ 10018 $ 7,284 
ee Te ae $ 101,672 $ 106,261 $ 78,974 $ 239,576 * Listed under Crum & Forster Group. 
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In the preceding tables there appear 
the inland marine premium income fig- 
ures for 1937 and comparative figures for 
1936, 1935 and 1934, the companies and 
company groups being arranged in ac- 
cordance with their standing by volume 
of income. In the table which follows 
company names are arranged in alpha- 
betical order and in addition to the net 
premiums written for 1937 the net losses 
paid last year are also presented. For 
the large majority of companies the in- 
land marine experience was profitable 
with the loss ratio being considerably 
under 50%. The income and loss pay- 


ment figures follow: 


Inland Marine Figures 


Net Net Losses 
Company Premiums Paid 
ete TS scakcnvens $1,259,602 $ 407,894 
Agricultural ........-. 169,034 68,489 
Allemannia ceccccscce 624 11 
Alliance, Eng. ......- 297,388 127,017 
Alisamees. POs cc ccsevs 251,86¢ 93,821 
American Alliance 73,837 31,689 
American Central .... 103,204 34,163 
American Eagle 166,591 74,430 
American Equitable 11,731 4,378 
American & Foreign.. 178,309 $2,653 
American Home Fire. 49,770 27,193 
American, N. J....... 971,191 659,559 
American Reserv: — 34,770 16,241 
NE Seeks iecenwe 109,846 $4,537 
MOE cdcameva xbidiee 152,058 78,662 
Atlantic Mutual .... 525,802 258,177 
Automobile .......... 2,627,365 921,341 
PE, cakébowdehwaldn 105 
Baltimore American . 60,072 24,064 
Bankers & Shippers.. 53,020 18,97 
Birmingham, Ala $59 } 
Birmingham Fire, Va 26,762 4,0 
BOD <crncicensens 315,647 111,43 
British & Foreign.... 68,833 16,880 
British General ...... 34,401 11,388 
7 “rverrrrs ° 15,193 8,775 
California ale atta te 34,401 11,388 
Caledonian ......+:- 462 
Camden Fire ..... 342,310 151,991 
re 6,184 1,612 
a ae ay 23,108 6,876 
ce eee 20,989 7,818 
MES asccdscarees 79,189 16,316 
hristiania General .. 237,443 58,067 
itizens, N. J... 10,222 4,280) 
ity of New York.... 52,338 18,185 
olumbia of N. J... 13,861 4,370 
olumbia, (it... a shen 
errr errr 18,699 15,17 
ommer, Union Assut 1,680,851 475,402 
ommer. Union Fire.. 34,401 11,38 
ommonwealth ...... $3,938 30,03 
ee 9,736 4,174 
‘onnecticut Fire .... 578,954 207,752 
‘ontinental ae 683,503 248,345 
CO sivesaus 14,777 6,34 
Detroit Fire & Marine 29,544 12,67 
Dixie Fire ..... ares 19,592 12,311 
Dubuque F. & M..... 101,933 22,181 
I, Ee Mesvetenaes 2,931 1,176 
Baste Star ..ccccces 51,859 24,840 
Empire State ........ 39,34¢ 174 
Employers’ Fire ..... 171,627 55,361 
Equitable Fire ..... 166 7 
Equitable F. & M 115,791 41,551 
Eureka-Security ..... 97 997 38,896 
EE sanenas ai 61,139 
of Pererrrr ye 996,000 291,852 
Federal Union 29,751 9,213 


Company 
Fidelity 
Fidelity-Phenix 
Fire Association 
Fireman’s 


Firemen’s, 


First 


Franklin 


Franklin 


French 


Fuso 


General, 
General, 


General of 


Georgia 


Gibraltar 


Girard 


Glens Falls 
Globe & Republic 
Globe & Rutgers 


Granite 


Great American 


Halifax 


Hanover 


Hartford 


Hlome 


Home 


Homestead 
Imperial 

Importers & 
Indemnity 

Ins. Co. 
Ins. Co. 
International 
Inter-Ocean 
Jupiter General 
Knickerbocker 


w Union 


sieht 


ondon 


ondon 


eondon 


Lumbermen’s 
Manhattan 
Marine, 


F. 


Homeland 


Li: 
L. 
L. & L., 
I. 
L 





Company 
ere ere ee 


Inland Marine Premiums- Losses oy 


Massachusetts F. & M. 
Mechanics & Traders. 


Net Net Losses ary 
Premiums Paid Merchants Fire, Colo. 
266,247 92,641 Merchants Fire, N. Y. 
516,924 208,906 Merchants, R. L..... 
245,780 135,969 Merchants & Mfrs.... 
ta a EEF Mercury ....ccccoese 
2,121,686 829,423 Metropolitan Re. 
95,737 41,042 Michigan F. & M..... 
18,312 6,641 Millers National ..... 
333.346 136,235 Milwaukee Mechanics. 
= , os . Eee re 
17,068 5,645 PURE cc ccauaenn ve 
275 82 National-Ben Franklin 
18,967 33,917 National F, & M..... 
305,981 76,861 National Liberty 
268,093 79,355 National Security 
National Union ...... 
14,482 6,005 re 
32,976 8,874 New Brunswick ..... 
52,803 13,206 New England settee 
9.736 4,174 New Hampshire ..... 
Pe TEE cevccicces 
394,791 142,815 New York Fire...... 
6,636 2,524 N. Y. Underwriters.. 
114,571 49,354 New Zealand ........ 
> 686 Niagara ....csccscoee 
~ North British & Merc. 
575,619 247,104 North China ....... 
4 ésee Northern Assurance.. 
106,678 80,091 Northern, N. Y....... 
2,299,891 960,216 North River seceees 
yo aes ae Northwestern F. & M. 
2,211,855 47,643 Northwestern Nat'l... 
249,610 97,579 ete SP boc cweeda 
41,138 17,681 Norwich Union ...... 
$5,094 10,871 Ocean Marine ....... 
17,641 5,561 CONES Ska dcees 
9 rn Ohio Farmers ....... 
122,333 50,595 Old Colony ...asiess 
3,694,033 1,376,046 NE, asad oben ee 
295,446 161,054 Pacific Coast ...:.s0% 
20,673 358 Paciie Vire .cccccces 
61,752 35,263 Pacific National ..... 
94 105 oo ee 
5,040 1,917 ere 
1,467 572 Paul Revere «...665+«< 
25 wat Cree 
362,27 115,887 Pennsylvania ........ 
307,065 133,986 aw 2 Ser 
18,583 22,586 Phila. National ...... 
5.524 3,361 Phoenix Assurance 
33,996 16,292 Phoenix, Conn, ...... 
125 77 PROD séacncctocs 
767,714 175,035 of eee 


Net 

Company Premiums 
PONE ndeseccewnns 118,496 
Prefetest cccescivees 1,023 
Prov. Washington ... 773,431 
Prudential, G. B..... 15,947 
Cer CF knw kccee 15,657 
WN cinditna-wieesnes 353,333 
Rein. Corp. of N. Y. 15,178 
Reliance Marine ..... 26,840 
PE | ipiecucenden 7,705 
Rhode Island ........ 46,745 
ae 624 
Rochester American. . 29,544 
EO gonceeree cece 56,868 
a 447,718 
Royal Exchange ..... 161,297 
ee Ee eee 1,172 
St. Louis F. & M...,. 12,437 
St Poul F. @ Meicc ss 1,969,117 
Scottish Union & Nat’l 93,166 
DE nck scatd eee ones 302,494 
Seaboard F. & M..... 62,596 
SO oc ivenendees 250,962 
Semes  avcccccccers 20,673 
Seestes, Ti Bivcscace 2,102 
SOE. sx ittwcawesoe 22,276 
Skandinavia ......... 9,016 
South Carolina ...... 1,243 
Springfield F, & M.... 702,890 
Standard, Conn. ..... 291,666 
Seandard, N. Y....... 238 
Standard Marine .... 295,270 
BO céeccecenvensesps 74,700 
PD svadsentecsas — . 131,692 
Sun Underwriters .. 63,813 
Seperier oc cccccceves 9,736 
SUES ck cc aucstondans 534 
Switzerland General... 309,048 
TT ee ere 23,939 
Thames & Mersey.... 37,509 
Takis Be. @ Fiscseces 274,908 
Transcontinental ..... 17,688 
Travelers Fire ...... 1,187,488 
Tee: GE. g-s000 kane 3,039 
Union Assurance .... 34,401 
Union Ins. Soc....... 93,635 
Union Marine & Gen. 101,666 
Union & Phenix..... 539 
United Firemen’s ... 18,901 
United States ....... 305,728 
eS pe 49,813 
RED cap casntrancea 275 
Utah Home ...cccee. 6,596 
Virginia F. & M...... 349 
Westchester .......-. 394,794 
Western Assurance .. 104,365 
Western Fire ........ 7.814 
World F. & M........ 97,449 
POGRIS éccccncecive 27,622 


193g 


— 


t Losses 
Paid 
43,578 
67 
374,163 
7,767 
105,382 
1,493 
8,533 
1,38 
26,373 
1] 
12,678 
19,003 
136,90 
51,00 
537 
2,543 
710,933 
38,313 
129,203 
25,813 
123,383 
8,284 
1C2 
10,731 
3,800 
281,658 
102,167 


145,849 











Insurance Company Ltd. 


90 John Street, New York 


A Large Company Doing an International 


Insurance Business. 


Throughout the 


FIRE AUTOMOBILE 


HARRY G, CASPER 


United States Manager 


Offices are Located 
Entire 


World. 


MARINE 


BERT A, JOCHEN 
Asst. U. S, Manager 
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136,900 
51,099 


281,658 
102,167 
145,848 
23,637 
65,911 
30,702 
4,174 
177,857 
11,541 
10,295 
112,942 
5,645 
297,42 
1,247 
11,388 
52,119 
22,749 
164 
5,958 
122,263 
24,567 
8 
2,672 
170,93 
42,815 
482 
39,0% 
16,807 
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Underwriting Problems Confronting 


Insurers of Motor Vehicle Cargoes 
By D. C. Bowersock, 


Marine Secretary, Providence Washington 


Carrs 
two major groups: 

Contract haulers—by which is meant 
mn individual or concern using one or 
more vehicles under contract with one 
or more concerns; and ' alte: 

Common carriers—meaning an individ- 
yal or concern holding itself out to the 
public for hire over one or more routes. 

These two classifications may be fur- 
ther divided into five subdivisions : 

(1) The local hauler, by which is meant 
a carrier operating within a radius of 
aity miles from a focal point. This type 
of carrier usually operates his own ve- 
hicles in the transportation of merchan- 
dise over fixed routes or within the con- 
fines of a metropolitan area, Unless 
there are some hazards peculiar to the 
type of merchandise being carried, the 
local hauler is generally considered the 
hest classification offered to underwriters 
in the trucking field. ; 

(2) The carrier soliciting freight for 
transportation on overnight routes, such 
as for example, between Boston, Al- 
hany or Philadelphia and New York. 
These carriers, like the local haulers, 
usually operate their own vehicles. If 
the management is good and there are 
no hazards peculiar to the type of mer- 
chandise carried, such risks normally are 
not bad from an underwriting standpoint. 


Long Haulers and Brokers 


(3) The long hauler operating vehicles 
owned by him. This class of business, 
as many of you have undoubtedly heard, 
has proven to be a real problem to un- 
derwriters and is, therefore, considered 
ordinarily in the category of accommo- 
dation business. There are, of course, 
many of these carriers who have set up 
eficient organizations which minimize 
the hazards encountered in operating 
men and machinery over long routes; but 
by and large, this business has not proven 
attractive from an underwriting stand- 
oint, 

(4) Brokers. In this category we have 
several types. There is first the offshoot 
f the old-established freight brokerage 
oncern, which organization restricts its 
Activities to the solicitation of merchan- 
lise to be carried by others than them- 
elves; in fact, such freight brokerage 
ouses do not own or operate vehicles 
- the carriage of freight solicited by 
em. 


The second group, which is more com- 
mon in the Mid-West, is the type of or- 
anization which fulfills all the functions 
bi the freight broker as known in the 
astern market, and in addition oper- 
tes a transportation system principally 
trough the medium of hired vehicles. 
hese vehicles when owned by individu- 
ls usually operate almost exclusively for 
te broker, with the result that the ve- 
ile-owner’s compensation represents 
hat portion of the freight which remains 
iter deducting the broker’s commission, 
ot of insurance, cost of office work 
th as billing, bookkeeping, etc., and 
er incidentals. 
For many years this type of organiza- 
on was not particularly efficient since 
attracted to it only those vehicle own- 
Swho could not obtain freight in any 
er way. The better concerns, how- 
tt, became conscious of the fact that 
fe success of the vehicle owner was 
Pendent upon them, and in turn, their 
cess was dependent upon efficient 
Audling of freight placed in the cus- 
My of such vehicle owners. This mu- 
ality of interest resulted in improved 
ditions so that today many of the 
'ger Mid-Western freight brokers are 
‘mpting to handle their business on 
= ’sis that will result in profit not only 
















rs may be roughly divided into to them but to the individuals providing 


the vehicles which they are using. 
The Carloading Company 


The third division of the brokerage 
class is commonly known as the car- 
loading company, which type of organi- 
zation makes a business of attempting to 
produce carload lots or to ship merchan- 
dise at carload rates to different points 
in the country. This class of business 
has been particularly difficult to under- 
write because of the variable factors in 





Inland Marine Expert 


D. C. Bowersock, marine secretary 
of the Providence Washington, is a 
well known authority on inland ma- 
rine coverages and is in wide demand 
as a lecturer and writer on this type 
of insurance. The accompanying ar- 
ticle consists of extracts from a lec- 
ture delivered by Mr. Bowersock a 
few days ago before the Hartford 
society class on inland marine insur- 
ance. 











the liability assumed as well as_ the 
questionable responsibility of the carrier 
to whom shipments may be entrusted. 

In addition to the various kinds of 
brokers mentioned, there are concerns 
which do not exactly fall within the 
outline of any described, but function on 
a basis that encompasses more than one 
system. 

It is not strange, therefore, that un- 
derwriters as a whole have been hesitant 
to assume liability on the brokerage type 
of business. 

(5) Specialized carriers. In this cate- 
gory would fall carriers transporting 
merchandise either entirely or substan- 
tially for specific trades or industries, 
such as silk, tobacco, liquor, and the like. 
If proper safeguards against risks nor- 
mally anticipated are taken and pre- 
ventatives are used to minimize hi-jack- 
ing, these risks are not bad. On the 
other hand, where the cooperation of 
an assured specializing in this type of 
business cannot be obtained, the risk is 
almost hopeless, because there is noth- 
ing more attractive to the hi-jacker than 
a solid load of any type of commodity. 


Basis of Carrier’s Liability 


The liability of a carrier under com- 
mon law is that of a complete insurer 
except with respect to losses arising from 
acts of God, public enemies, public au- 
thority, inherent vice, or acts or defaults 
of the shipper. That being so, you can 
readily see that few carriers would dare 
to operate if it were not possible to 
restrict their liability in some manner. 

In order to arrange for a restricted 
liability, the carrier is obliged to give 
some consideration to the shipper, which 
consideration is usually accomplished 
through a reduction in the freight rate 
that would be applied if they were obli- 
gated to assume full common law liabil- 
ity. It is, therefore, the practice of the 
trade today to ship merchandise under 
bills of lading which provide for a lim- 
ited liability on the part of the carrier. 

The question as to what restrictions 
shall be contained in a bill of lading has 
up to the present been left with each 
individual carrier to work out with his 
shippers. Competition, however, has 
more or less forced a certain basis of 
liability as between the more important 
carriers; and ultimately, in so far as 
haulers falling under the control of the 
Interstate Commerce Commission are 
concerned, bills of lading will be uniform 
for various types of merchandise car- 
ried. This will be of great assistance 


to underwriters since in assuming the 
legal liability of a carrier, it is of con- 
siderable importance to the underwriter 
to know the extent of his assured’s lia- 
bility in the event of loss. 


Coverages Offered 


In considering the coverages that are 
offered to carriers, it will be necessary 
for you to keep in mind that since there 
is no standard form of policy used by 
all companies, there may be variations 
in the coverages, and with all compa- 
nies there are many contracts that have 
been especially drafted to meet the pe- 
culiar needs of an assured. Under the 
circumstances, I will outline a_ typical 
contract as a basis for your considera- 
tion. 

These policies cover the legal liability 
of assured, as a carrier as imposed by 
law or as may be assumed by contract 
for direct loss or damage from certain 
named perils on shipments of merchan- 
dise loaded for shipment on or in transit 
in the described vehicles, and while in 
terminals unloaded held pending transfer 
for a period of not exceeding seventy- 
two hours, Sundays and holidays ex- 
cepted. 

While in transit, coverage is usually 
granted against the risks of: 

Fire, including self-ignition and inter- 
nal explosion of the conveyance; 

Collision, by which is meant the acci- 
dental collision of the vehicle with any 
other automobile or object, but not col- 
lision in the sense of the vehicle coming 
in contact with any portion of the road- 
bed, curbing, rails or ties of street, steam 
or electric railways, nor collision with a 
stationary object while backing for load- 
ing or unloading purposes. nor collision 
of the load as distinguished from the 
vehicle coming into contact with any 
other object unless the vehicle collides 
with such object; overturning of ve- 
hicle; collapse of bridges; stranding, 
sinking, burning and/or collision of any 
ferry including general average and sal- 
vage charges; and theft of an entire 
shipping package. It is not customary 
to extend the theft coverage to include 
pilferage, nor is it the intention that 
such coverage should reimburse an as- 
sured for infidelity or dishonesty of his 
employes. . 

_While merchandise is in a terminal, the 

risk of fire only is frequently all that is 
covered, though many times coverage 
for theft of an entire shipping package 
is extended to apply in terminals, 


Exclusions and Restrictions 


Since carriers to whom these policies 
are issued usually carry general mer- 
chandise, it is necessary that certain ex- 
clusions be inserted in the contract with 
respect to various properties that might 
be carried—for example, the exclusion 
of coverage on accounts, bills, currency, 
deeds, evidences of debt, money, notes, 
securities, jewelry, and similar valuables. 
The purpose of these exclusions is, of 
course, obvious, namely, that if the car- 
rier hauls such property, the underwriter 
must of necessity specifically consider 
the proposition. : 

There is a restriction with respect to 
shipments of paintings, statuary, works 
of art, and similar articles, which makes 
the underwriter only liable in the event 
of absolute total loss in specie. 

No coverage is granted for loss or 
damage caused by the neglect of the 
assured to use reasonable care to save 
and preserve the property after a dis- 
aster, or for inherent vice, and delay, 
whether resulting from a peril insured 
against or not. 

In addition, war, strikes, riots and civil 
commotion risks are excluded unless spe- 
cifically provided for by endorsement. 

Live stock is not covered unless the 
animal is injured as a result of a peril 
insured against causing death or render- 
ing death necessary. 

The question of “other insurance” is 
worthy of some thought. If the con- 
tracts that are found in the market give 
any indication as to the feelings of un- 
derwriters on this subject, they are 
greatly divided in their views. One group 
attempts to avail itself of the benefit of 
all “other insurance” by whomsoever ar- 


ranged, that is, whether purchased by 
shipper, consignee or carrier. Another 
vroup, recognizing that they are insuring 
the legal liability of the carrier, only 
avail themselves of the benefit of insur- 
ance when arranged by others than ship- 
pers or consignees, unless such release 
of liability is obtained under the terms 
of the contract of carriage. 

The latter procedure seems to be 
sound, since it is obvious if there is a 
loss for which the carrier is liable, fall- 
ing within the scope of the perils in- 
sured against, he should be able to col- 
lect from his underwriter irrespective of 
insurance carried by the shipper or con- 
signee. If he cannot, he will undoubted- 
ly have to pay it from his own funds, and 
his insurance is then not serving the 
purpose for which it was purchased. 


Coinsurance 


A large number of policies issued to 
carriers contain the equivalent of the 
100% coinsurance clause, that is, in the 
event of a loss arising from a_ peril 
insured against, the company’s liability 
for such loss is that portion of the claim 
that the amount insured bears to the 
assured’s legal liability for the merchan- 
dise on board the truck at the time of 
disaster, or in the terminal if it be an 
occurrence in a terminal, not excceding, 
of course, the sum insured on the truck 
or in the terminal. It is, therefore, es- 
sential that carriers purchase an amount 
of insurance equivalent to the top aver- 
age value carried if they are to be prop- 
erly insured. 

Policies are usually written on one of 
two bases of premium collection. The 
more common form is a flat annual pre- 
mium to assume the liability for a period 
of one year. The second form is for the 
assured to report at the close of each 
month the total amount of gross receipts 
on his business, and pay the insurance 
company an agreed percentage of such 
receipts. 

All motor vehicle carriers policies pro- 
vide that if the annual premium is nor 
paid within sixty days from the date of 
attachment, or if the monthly premium 
is not paid when due, the policy is auto- 
matically cancelled. 

To the form of policy commonly is- 
sued by insurance companies, it is many 
times necessary to attach an endorse- 
ment promulgated by a state which over- 
rides the insuring conditions of the con- 
tract in so far as the laws of that state 
apply to the shipments in question. For 
example, recently in Pennsylvania an en- 
dorsement was prepared by the Public 
Service Commission of the Common- 
wealth in accordance with authority 
granted it under the public utilities law 
effective June 1, 1937, wherein it is stip- 
ulated that the insurer must guarantee 
the carrier for all liability he may have 
up to an amount of not less than $500 
for a carrier hauling general cargo (with 
the exception of Class “B” operators), 
and with respect to carriers of house- 
hold goods, not less than $1,500, for loss 
on any one motor vehicle. 


Interstate Commerce Commission 
Endorsement 


In addition to this, the underwriters 
of carriers falling within the Interstate 
Commerce Commission’s supervision are 
obliged to attach that commission’s en- 
dorsement. 

Before analyzing the Interstate Com- 
merce Commission endorsement, it might 
be well to have in mind that under Sec- 
tion 215 of the Motor Carriers Act of 
1935, the Interstate Commerce Commis- 
sion was obliged to set up such reason- 
able insurance requirements on cargo as 
in their opinion would protect the pub- 
lic. In endeavoring to set up rules and 
regulations and to promulgate one form 
of endorsement that could be reasonably 
applied to three hundred thousand odd 
truckers falling under their supervision, 
they were confronted with a very diffi- 
cult task, and it is undoubtedly the con- 
sensus of those who are closely ac- 
quainted with this problem that the re- 
sult produced by that body has proven 
to be reasonably sound. ; 

The commission endorsement makes it 

(Continued on Page 47) , 
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Southern Fire Insurance Co. 
Durham, N. C. Incorporated 1923 
Use and occupancya current need 





British America Assurance Co. 
U. S. Branch, Incorporated 1833 
Sold any rent or rental value today? 


Western Assurance Company, U. 5S. 
Branch, Incorporated 1851. Widely 
known for paying losses promptly 


Richmond Insurance Co., Organized 1907 
Spring days mean more travel by autos 
Comprehensive Auto Policies are best 


The Allemania Fire Insurance Company of 
Pittsburgh. Organized 1868. Our field men 
are all trained to serve you thoroughly 


Westchester Fire Insurance Company 
Organized 1837. When March winds do blow 
wise agents recommend tornado insurance 


The North River Insurance Company. Organized 
1822. Personal effects floaters are in demand 
more than ever. Do you get your share? 


United States Fire Insurance Co. Organized 1824 
Replacement costs are constantly on the increase 
Have you increased your assured’s fire policies? 


Agents and brokers who avail themselves of these 
eight stepping stones to success are constantly 
reminded of the advantages of representing a group 
of old line stock fire insurance companies having 
facilities to write large lines on all forms of fire and 
the numerous affiliated classes of property insurance. 
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AS OF DECEMBER 31, 1937 


SOUND STOCK INDEMNITY 







































































ASSETS* 
UNITED STATES| NORTH RIVER | WESTCHESTER | ALLEMANNIA RICHMOND WESTERN ” BRIT 8 SOUTHERN 
FIRE INS. CO. INS. CO. FIRE INS. CO. | FIRE INS. CO. INS. CO. ASSURANCE AMERICA FIRE INS. CO. 
Cash in Banks & Trust Companies |} $ 3,280,438 | $ 2,239,639 | $ 2,252,006 | $ 473,585 | $ 342,309 | $ 567,760 | $ 329,896 | $ 121,023 
United States Government Bonds 7,367,284 5,714,210 2,760,099 876,006 1,225,322 1,214,997 641,966 400,067 
Other Bonds and Stocks 17,510,413 12,313,165 10,505,046 1,811,581 2,195,429 2,291,717 1,635,563 780,131 
Mortgage Loans on Real Estate 286,935 188,300 289,998 1,037,726 335,171 35,336 
Real Estate 489,848 135,031 65,641 +776,906 $173,916 76,557 
Premiums in Course of Collection 1,093,493 583,719 656,821 149,048 127,375 179,431 83,638 54,496 
(Not over 90 days) 
Bills Receivable, Not Due 158,105 59,945 90,803 
Interest Accrued 80,317 49,872 70,349 24,137 9,614 26,230 13,733 8,642 
Other Assets 34,281 8,506 20,658 32,021 4,125 143 4,235 
Total Admitted Assets** $30,301,114 | $21,292,387 | $16,711,421 | $5,181,010 | $4,409,136 |! $4,284,260 | $2,704,939 | $1,480,487 
LIABILITIES 

Reserve for Unearned Premiums | $ 9,773,756 | $ 5,811,786 | $ 5,445,543 | $1,520,006 | $1,211,588 | $1,241,875 | $ 709,949 | $ 411,093 
Reserve for Losses in Adjustment 1,424,240 959,415 1,259,099 191,554 158,400 286,000 104,071 64,557 
Other Liabilities 750,261 440,624 808,520 160,909 142,000 127,838 55,000 39,017 
Mortgage Reserve 75,000 50,000 35,000 50,000 50,000 
Contingency Memerve fice Peete fs wrenetee s 139,186 139,689 1727 
Capital 2,000,000 2,000,000 1,000,000 1,200,000 1,000,000 §400,000 §200,000 200,000 
Net Surplus** 16,277,857 12,030,562 8,163,259 2,019,355 1,847,148 2,188,858 1,635,192 765,820 
Surplus to Policyholders 18,277,857 14,030,562 9,163,259 3,219,355 2,847,148 2,588,858 1,835,192 965,820 
Total Liabilities $30,301,114 | $21,292,387 | $16,711,421 | $5,181,010 | $4,409,136 | $4,284,260 | $2,704,939 | $1,480,487 




















*Securities in statements include amounts deposited with various states, as re- 
quired by law, in the following amounts: United States Fire, $3,198,976; North 
River, $2,319,870; Westchester, $1,498,072; Allemannia, $56,863; Richmond, 
$566,986; Western Assurance, $605,857; British America $398,221; Southern 
Fire, $166,185;—of these amounts, the following par value amounts of U. S. 
Government Bonds are held by the Superintendent of Insurance of New York 
under Sections 130-1-2 of the New York Insurance Law as Special Reserve 
Funds: United States Fire, $2,500,000; North River, $2,000,000; Westchester, 


$1,000,000; Richmond, $500,000. 


**On the basis of Dec. 31, 1937, Market quotations for all Stocks and Bonds, the 
Total Admitted Assets and Surplus would be increased by the following 
amounts: United States Fire, $425,824; North River, $289,948; Westchester, 
$31,577; Richmond, $47,920; Southern Fire, $28,376. 
{Contingency Reserve, representing the difference between total values carried 
in Assets for all Bonds and Stocks owned and total values based on Dec. 31, 
1937 Market quotations. 
tIncluding Home Office Building. 
§Statutory Deposit. 
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Court Upholds Pink 
On Rebate of Premium 


HOW ARCIM CORP. OPERATED 








Trustees Formed Insurance Brokerage 
Office Which Was to Pay Back 


Commissions as Dividends 





\ brokerage corporation organized to 
place insur yn its stockholders’ prop- 
ertics was held to be practicing an indi- 
rect rebate by the Appellate Division of 
the New York Supreme Court. The ac- 
tion Arcim Corp. vs. Louis 


ance ¢ 


was entitled 


H. Pink, Superintendent of Insurance. 
The court held in effect that rebating 
of insurance premiums through indirect 
ds is as fully prohibited by law 

is if the rebate were direct. 
In this case certain trustees formed 
the Arcim Corporation and caused it to 
be licensed as an insurance broker to 


handle the insurance on the property for 
which they were trustees, the broker’s 
commission on such insurance being dis- 
tributed to the trustees in the form of 
dividends of the Arcim Corp. Superin- 
tendent Pink notified the trustees that 
the plan is illegal and must be discon- 
tinued. The court action followed. 
The statute involved section 65 of the 


insurance law, the pertinent portions of 
which read: “nor shall any insurance 
br r * * * directly or indirectly * * * 
in any manner whatsoever pay or allow 
* * * to the insured named in such policy 
* * * as inducement to such insurance, or 
after the insurance shall have been ef- 


fected, any rebate from the premium 

which is specified in the policy; nor shall 

the insured * * * directly or indirectly 

knowingly receive any such rebate from 

the premium specified in the policy * **” 
Comment by Court 

On the method of evasion the court 
said: “Call it what you will, the net result 
is that the insureds, through the cir- 
cuitous route of their corporation, are 
receiving their insurance at less than the 
premium specified in their policies. This 
is in effect a rebate from the established 
rate and an inducement for the placing 
of the insurance. It was such practices 
as this that the statute was designed to 
prevent. 

“Judge Hinman, recently of this court, 
discussed one phase of this question in 
an opinion rendered by him when he was 
First Deputy Attorney-General (17 State 
Department Reports, 478) and there held 
that a broker was prevented by this 
statute from procuring a commission on 
property insured in his own name. That 
a direct violation of the statute. 
“The instant practice is an indirect 


W as 


violati: which the statute specifically 
forbids. The use of the separate corpo- 
rate entity to accomplish the same result 
is merely effect ing it by indirection in- 
stead of directly The statute forbids 
the practice, when accomplished cither 
directly indirectly.” 


CHARTERED IN NEW YORK 


Worlds-Hub Agency, Inc., Queens Bor- 
ough, New York City, has been chartered 
at Albany with capital of $10,000 to en- 

ive in the general insurance business. 
John P. Lavelle, M: ie E. Lavelle, 55-17 
92nd Street, Elmhurst; hg K. Finkel- 
stein, 102 Rutledge Street, Brooklyn, are 


directors and subscribers. 





European Brokerage Firms 


Open Branch in New York 


of Bleichroeder 
have opened a 


The European firms 
& Co, and Jonas 
New York office at 80 Maiden Lane 
under the name of Bleichroeder, Bing & 
Co., Inc. This new organization will be 
affiliated with the old-established firm 
of Frenkel & Co., Inc., New York. The 
three combined firms have been operat- 
ing in Europe and the United States for 
fifty Officers of the new 
firm are as follows: Leo S. Frenkel, 
Ernst Bing and Paul Bleich- 
vice-presidents; George P. Fren- 
Nauen, sec- 


Bing 


over years 


president ; 
roeder, 
kel, treasurer, and Ernst L. 
retary. 

Ernst Bing arrived in New York last 
May on a visit from Hamburg to look 
over the ground in New York City for 
connections. He heads the firm of Jonas 
sing, which was established by his father 
in 1878. The German brokerage office 
has branches in Berlin, Cologne, Mann- 
heim, London, Rotterdam and Paris and 
does a large business throughout Europe. 
Over thirty years ago Mr. Bing made 
his first trip to the United States to 
engage in mercantile work. He remained 
only two years, returning abroad to en- 
ter insurance. 


Bandelin and Wheeler Join 
Hartford Fire in New York 


Harry E. Bandelin and H. O. Whecler, 
Ir., have joined the production depart- 
ment in the New York office of the Hart- 





ford Fire at 104 John Street. Mr. Ban- 
delin commenced his insurance career 
with Russell & Zeigler, after five years 


joined J. W. De Mott & Co., Brooklyn 
agents, and for the past twelve years has 
been associated with Wm. Sohmer & Co. 
in the capacity of underwriter and pro- 
ducer, 

Mr. Wheeler served his apprenticesh'p 
in the Brooklyn office of the Automobile 
and more recently with the New York 
unit of Crum & Forster where he served 


as underwriter and producer in their 
city department, “Bible House” (known 
as E. A. Koch Corp.), and their mid- 


town offices. 


W. S. QUINTERRO DIES 
William S. Quinterro, special agent of 
the Boston and Old Colony companies 
for New Jersey since 1901, died sudden!ly 
in Newark last Saturday. Funera’ ser- 
vices were held Tuesday morning at 
Poughkeepsie, N. Y. 


PHOENIX OF LONDON-—AMERICAN 
Ll. &l. &G FIDELITY-PHENIX 


COMPLETE 
FACILITIES 


HARTFORD 
NORTH AMERICA 


Service Since 1893 


L. D. BAILEY GENERAL AGENT 
To Act for Seis Fire i in Central New 
York; Will Continue Management 
‘of A. E. Post Agency 
The Security Fire of Davenport, Ia., 
announces the appointment of Lyman D. 
Bailey as general agent for seventeen 
counties in central New York State. Mr. 
Bailey began his insurance career in 1911 
when his father, the late H. O. Bailey, 
purchased an insurance agency in Me- 
chanicville, N. Y. Mr. Bailey left his 
father in 1917 to enlist in the U, S. Navy 
where he served until the Summer of 
1919. Next he was with John C. Paige 
& Co. in Boston until 1922. Leaving 
3oston for a year and a half he was 
snecial agent of the Preferred Mutual 
Fire, later for two years special agent 
of the Northwestern Underwriters in 
New York and New Jersey and then 
in 1925 became special agent of the 
Northwestern National & Underwriters 

in Ohio. 

In 1929 he became state agent for 
New York State for the Girard Fire & 
Marine and Mechanics of Philadelphia. 
members of the Loyalty Group, which 
position he left in 1934 to take over the 
agency of the late Arthur E. Post in 
Syracuse, 

It is not Mr. Bailey’s idea to give un 
the active management of the Arthur E. 
Post agency, but it is his intention to 
develop the business of the Security Fire 
in central New York as well as operating 
his agency. 


Shields National Union 
Marine Manager, Chicago 


National Union Fire, Pittsbureh, an- 
nounces appointment of Frank J. Shields 
as marine manager at Chicago to suc- 
ceed James A. Armstrong, who is leav- 
ing to assume new duties with W. P. 
Ray & Co., Inc., general agency at In- 
dianapolis. The change is effective 
April 1. 

Mr. Shields started his insurance 
reer eleven years ago with the Aetna 
Casualty & Surety in Hartford. Two 
years later he joined the marine depart- 
ment of the Providence Washington at 
Providence and later traveled the West- 
ern department territory for the marine 
division of that company. In 1934 he 
joined the Home group at Chicago where 
he worked for two years prior to taking 
charge of marine operations of that 
group in Detro't. He now resigns that 
post to take over his new duties with 
the National Union. He is a graduate 
of University of Pennsylvania. 





ca- 





WILLIAM B. COWHERD DIES 

William B. Cowherd, manager of the 
insurance department of the Consolidated 
Oil Corp., 630 Fifth Avenue, died last 
week at his home in Brooklyn. He was 
51 years old. Born in Missouri, he en- 
tered insurance in St. Louis with W. H. 
Markham & Co., agents, remaining with 
that organization for fourteen years, un- 
til January, 1918. He then came to New 
York, joining Marsh & McLennan and 
about three vears later resigned to ac- 
cept a position as organizer and head 
of the insurance department of the Con- 
solidated Oil Co. The name of the com- 
pany was later changed to its present 
form. Surviving Mr. Cowherd are his 
widow, two sons and a sister. 


NATIONAL—FIREMAN'’S FUND 
U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


1172 RAYMOND BOULEVARD - 


NEWARK, N. J. 


New York Brokerage Office 


110 William Street 


FIRE ASSN AGRICULTURAL 


NEWARK FIRE ST. PAUL 


HANG 
SPRINGFIELD F. & M 


W. E. Craig, Mgr. 


UNDERWRITERS ROYAL 
SUN NORWICH UNIORN 


VER ae 4 
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~eieenie Sete cmmmamenae, 

You'll have an active 
belo My ob a-Wols Kor. O interest 
taken in your welfate 
when you represent us. 


Write. 


SINCE 1850 


OCH 
FIRE INSURANCE CO, 


OF HARTFORD, CONNECTICUT 
Cash Capital, . $2,000,000.00 
Surplus to Policyholders, $15,190,811.89 








Code Bill Introduced 

As it is expected that the New York 
State legislature will adjourn this 
veek, no final action appears likely 
m the revised insurance law at this 
session, Assemblyman Piper, chair- 
inan of the assembly insurance com- 
mittee, introduced the revised and 
codified law as Assembly bill 2380. It 
contains the revisions to the original 
draft of the proposed law which were 
agreed upon at hearings conducted 
by the joint legislative committee on| 
insurance law revision. 








Haid and Others Back From 


Conference with Lloyd’s 
Paul L. Haid, 


president of the Insur- 
ance Executives Association; E. J. Per- 
rin, Jr., vice-president of the Automobile 
and preside nt of the Inland Marine Un- 
derwriters Association; L. C. Lewis, 
vice-president of the Insurance Co. of 
North America, and Hawley T. Chester, 
Chubb & Son, returned last week from 
London, where they had gone for con- 
ferences with Lloyd’s underwriters. Mr. 
Haid discussed problems relative to fire 
insurance and allied lines while the other 
three took up questions having to do 
with inland marine insurance. 

The results of these conferences are 
reported as having been satisfactory. A 
report on the inland marine discussions 
was presented yesterday to the executive 
committee of the I. M. U. A., meeting in 
New York. Mr. Haid said this week 
that understandings were reached which 
should be advantageous both to fire com- 
panics operating in this country and to 
Lloyd’s underwriters who accept United 
States business. 





OBSERVE LEGION’S FOUNDING 


J. M. Golding and J. J. Hall Guest 
Speakers at Post No. 1081 Dinner; 
Edward Aichele Safety Chairman 
Insurance Post No. 1081, American 
Legion, New York, suitably observed the 
nineteenth anniv ersary of national body's 
founding Tuesday evening at Child's 
Restaurant, William Street, the principal 
speaker being James M. Golding, past 
commander of Kings County, who is as- 
sistant district attorney in Brooklyn. He 
told of the Legion’s accomplishments and 
its Americanism program throughout the 
nation. 
Commander Herman Treiss, Great 
—— announced the appointment of 
Edward Aichele, London & Lancashire 
Indemnity, as chairman of the safety 
campaign committee for Post 1081, and 
cage was given to this activity by 
Guest Speaker J. J. Hall, National Con- 
servation Bureau, who thanked the post 
for its material ‘aid in past years am 
pledged his cooperation in this year's 
campaign. Ss 
The post voted a donation to victims 
of the recent California flood and con 
tributed $100 toward preparing for the 
opening of the Legion’s New York Coun- 
ty camp for under- privileged children 3 
Roosas Gap, Sullivan County, N. Y. Six 
new members were welcomed. 
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Fireman’s Fund Puts 
H. A. Bush in Charge 


WILL TAKE UP BUCK’S WORK 

John J. Ferguson, General Agent In 

Charge of Brokerage, Now Becomes 
Assistant Manager 





Pending rearrangement of the admin- 
istrative personnel, which was made nec- 
essary by the resignation of S. M. Buck 
as manager in Chicago for the Fireman’s 
Fund to go with the Great American, 
Vice-president C. C. Hannah announced 
that the offices would be in charge of 
Harvey A. Bush. 


Mr. Bush has been with the Fireman’s 
Western department for fifteen years. 
Pior to that he was with the Hartford 
Fire in its Western department. He en- 
tered the insurance business in the Chi- 
cago offices of the Fire Association of 
Philadelphia, for which his father, the 
late Henry. W. Bush, was Western man- 
ager. 

Announcement was also made at Chi- 
cago by Mr. Hannah of the promotion 
of John J. Ferguson, who has been gen- 
eral agent in charge of the brokerage 
department, to assistant manager. De- 
cision as to Mr. Ferguson’s advancement 
was made sometime ago but announce- 
ment of it was withheld until such time 
as Mr. Buck might make known his 
plans. 


Mr. Ferguson became connected with 
Fireman’s Fund in 1930 as Cook County 
superintendent. He was made assistant 
general agent in 1934, and later general 
agent in charge of brokerage business. 
In 1920, after his discharge from the 
army, he joined the Northern of Lon- 
don in its Chicago office, where he be- 
came assistant to A. W. Jenkisson. 


Mr. Ferguson has long been promi- 
nent in insurance association affairs 
throughout the West. He is a mem- 
ber of the Fire Underwriters Associa- 
tion of the Northwest, past president of 
the Cook County Field Club, and has 
served as insurance chairman of the 
Chicago Association of Credit Men. He 
is active in American Legion affairs and 
— Commander of the Beverly Hills 
ost. 





TO HEAR JOSEPH T. MALONE 


Joseph T. Malone, assistant secretary, 
Southern department, Travelers Fire, 
will address the fire insurance group of 
the Insurance Institute of Hartford at 
its weekly meeting on March 22. Mr. 
Malone will deal with another branch of 
the subject which was discussed at the 
{wo previous mectings, namely, collateral 
lines, The various topics which will re- 
ceive consideration during the course of 
this address are explosion, riot and civil 
commotion, malicious mischief, wind- 
storm and supplemental contract, sprink- 
ler leakage and water damage insurance. 
It will be the purpose of the speaker to 
treat with the reasons for and the funda- 
mentals of these various forms of insur- 
ance which are playing such a prominent 
part in the business of fire insurance at 
the present time. 





STATE AGENT FOR R. I. 
The Home of New York has appoint- 
td Warren R. Campbell as state agent 
tor Rhode Island with headquarters at 
lll Westminster Street, Providence. He 
‘tered insurance with the New Eng- 
and Insurance Exchange in 1922, short- 
¥ after graduation from Brown Uni- 
‘sity. In 1926 he joined the Home 
& special agent in Massachusetts and 
\onnecticut territory. Since 1931 he has 
ben in the Rhode Island field for the 
tome working under the supervision ot 


‘tate Agent Henry C. Seydel of New 
Haven, 





HEAR MOORE ON LOSSES 


W. B. Moore of the Fire Companies’ 
Adjustment Bureau, Inc., addressed the 
Nand marine class of the Hartford In- 
‘irance Institute yesterday on adjust- 
nt of inland marine losses. L. E. Day 
tthe Phoenix presided. 





SKANDINAVIA REPORTS 





Closed 1937 With Assets of Over $2,000,- 
000 and Surplus on Policyholders’ 
Account Over $1,000,000 


Sumner Ballard, president, Reinsurers 
Underwriting Corp., United States man- 
ager for the Skandinavia of Copenhagen, 
has issued the annual statement of that 
company showing assets of $2,059,320. 
The liabilities consist of reserve for un- 
earned premiums $819,154; reserve for 
losses $140,600; reserve for all other lia- 
bilities $75,000. The statutory deposit is 
$200.000, net surpuls $824,505 and _ policy- 
holders’ surplus $1,024,565. 








60TH WEDDING ANNIVERSARY 

John Fischer, manager of the Newark 
office of the Great American, and Mrs. 
Fischer on March 9 observed their sixti- 
eth wedding anniversary with a dinner 
at the Hotel Douglas in Newark. Also 
at the dinner was Mr. Fischer’s son, 
Fred B. Fischer, assistant manager of 
the Great American’s office. The elder 
Mr. Fischer has been in insurance about 
sixty years, 





NEW HAMPSHIRE DIVIDEND 

The New Hampshire Fire has declared 
the regular quarterly dividend of 40 cents 
a share, payable April 1 on stock of rec- 
ord March 15. 
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YORKSHIRE FIELD CHANGE 

Senator K. Gray, agency 
ent of the Yorkshire Group, was in 
Louisville, Ky., March 7 at which time 
he announced a change in the field ser- 
vice whereby one field office at Louis 
ville will serve Kentucky, Indiana and 
Tennessee, thus dispensing with an office 
at Indianapolis. Charles B. Hoover, spe- 
cial agent in Indiana, is being trans 
ferred to the Louisville office, from wh'ch 
he will continue to supervise the agents 
in Indiana, but also assist Tom W 
Schultz, state agent in the Kentucky 
and Tennessee field, 


superinte nd- 


Atlantic fers a 


Comprehensive Insurance Service 


For 96 years Atlantic has been an outstanding com- 


pany in the marine insurance world. 


Today, how- 


ever, marine insurance is only a part of Atlantic’s 
comprehensive insurance service which also includes: 


Fire - Automobile - Yacht + Registered Mail 


Jewelry-Fur Floaters - Other Personal Property 


Domestic Transportation « Commercial Floaters 


All of these policies are non-assessable, and are avail- 


able to selected assured through their brokers. Most 


of them are issued on a profit-participating plan. 


Under this plan the cost of insurance is reduced by 


the amount of dividends paid to policyholders. 





A NON-ASSESSABLE 
PROFIT PARTICIPATING 
LEGAL RESERVE 
INSURANCE COMPANY 











Baltimore ¢ Boston 


A 


e Chicago + Cleveland «¢ 





TLANT 


Chartered 1842 


Newark e 


MUTUAL INSURANCE CO. 
Atlantic Building: 49 Wall Street, New York 


Philadelphia 
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Withers Is Honored by Agents at 
Testimonial Dinner; Hoffman Speaks 


Carl K. Withers, retiring Commissioner 
of Banking and Insurance of New Jersey, 
was honored with a testimonial dinner by 
the New Je rsey \ssociations of Underwrit- 
ers at the Hotel Hildebrecht in Trenton 
last Thursday evening. The agents pre- 
sented him with a handsome gold wrist 
watch as a token of their affection and 
in appreciation of his cordial and com- 
cooperation with them. After C. 
Stults former state association 


plete 
Stanley 





C. STANLEY STULTS 


president and now a member of the 
executive cominittee of the National As- 
sociation, had concluded his presentation 
remarks, the outburst of applause gave 
further evidence of the real friendship 
of insurance for this popular state official 
who has now returned to private banking 
in Newark. 
New Commissioner Speaks 

The new New Jersey Commissioner, 
Louis A. Reilly, attended the mecting on 
both Thursday and Friday and made a 
hit by his personality and interest in 
insurance. He is young, good-looking like 
his predecessor and a ready mixer. At 
the banquet Thursday he paid tribute to 
the constructive administration of the 
Insurance Department under Mr. With- 
ers and Deputy Chris A. Gough. He in- 
vited helpful suggestions from the agents’ 
association and said he aimed to ccop- 
erate with the business. To veteran 
agents the presence at the meeting of 
two heads of the Department of Banking 
and Insurance was something of a pleas- 
ant surprise. It was not until Mr. With- 
ers took office that any commiss‘oner 
was regularly in attendance and came ta 
know the agents. For years Deputy Chris 
\. Gough was the chief spokesman at 
conventions for the combined depart- 
ments as well as being the real head of 
the insurance branch of the state de- 
partment 

In accepting the gift of the agents, Mr. 
Withers, with characteristic modesty, de- 
clined to adm‘t that he was mainly re- 
sponsible for the successful conclusion of 
the arrangement by which the agents’ 
association was permitted by the state 
to handle insurance for distressed finan- 
cial institutions. He told briefly of the 
important parts played by Mr. Gough, 
Laurence FE. Falls, ce-pre sident of the 
American of Newark; f Governor 


former 
Harold G. Hoffman and Mr. Stults. He 


expressed full satisfaction that this ar- 
rangement has worked so_ successfully 
for the state and the agents’ association 

Former Governor Hoffman, speaker of 
the evening, told how he was happy at 


the opening of his administration to name 
Mr. Withers as commissioner. A career 
banker with an excellent reputation the 
Governor felt he would make a satisfac- 
tory head of the Banking and Insurance 
Department at Trenton. His confidence 
in Mr. Withers was more than fully re- 
warded, he said. 
Hoffman on Tolerance 

Turning to discussion of general con- 

ditions today Mr. Hoffman voiced a 





CARL K. WITHERS 

strong plea for tolerance in politics, re- 
ligion and other fields where men may 
have sincere and honest differences of 
opinion. In a country such as the United 
States he deplored the arousing of bitter- 
ness because people do not all think alike 
on many matters. 

“We are all dependent upon one an- 
other in this country,” Mr. Hoffman con- 
tinued. “We are all workers, capitalists 
and consumers, each one of us, in vary- 
ing degrees, and for this country to 
progress all interests must work in co- 
operation. By helping business we help 
all the people to build up their assets. 
To help business, however, and to put 
more men to work we must remove the 
strangling hand of government interfer- 
ence with business.” 

Herbert A. Faunce, past-president of 
the state association, was toastmaster at 
the banquet. President Charles E. Meek, 
Jr., president of the association, spoke 
briefly, extending greetings to the large 
assemblage. 


W. A. Schaefer 


(Continued from Page 21) 

feels certain that the battle to have the 
city government of Newark accept the sur- 
vey proposition will be won eventually. 
The agents have offered to survey the in- 
surance on municipal property without any 
obligation to the city. This offer was ac- 
cepted some time ago by the city, but when 
the survey committee was named it in- 
cluded only one real member of the Essex 
County Board. The committee, of which 
Mr. Schaefer is chairman, is continuing its 
efforts to have the survey made by a com- 
mittee composed almost entirely of board 
members. W. F. Turner of Jersey City 
said that the Hudson County board may 
soon present the same general proposition 
to the Jersey City government. 

William G. Hurtzig said there is interest 
among agents of Morris County for a 
ocounty board and prospects for forming 
such appear rather bright. There is to be 
a meeting of Ocean County agents on 





Leslie, Bennett, Gough 

Talks made before the mid-year 
meeting of the New Jersey Associa- 
tion of Underwriters by William Les- 
lie, general manager, National Bureau 
of Casualty and Surety Underwriters ; 
Chris A. Gough, Deputy Commis- 
sioner of Insurance, and Walter H. 
Bennett, general counsel, National 
Association of Insurance Agents, are 
reviewed in the casualty department 
of this issue. 











Holmes and Hardy Ask For 
Educational Course Support 


Development of educational facilities for 
New Jersey agents and employes in their 
offices has been one of the major items 
on the association program during the last 
six months. H. Donald Holmes, chair- 
man of the executive committee and also 
head of the educational committee, told 
the convention last Friday that with the 
cooperation of Laurence FE. Falls, vice- 
president of the American of Newark, 
and Edward R. Hardy, secretary of the 
Insurance Institute of America, a course 
has been prepared, to be given at the Uni- 
versity of Newark this coming Autumn. 
Mr. Falls, who was ill, was unable to at- 
tend the agents’ meeting. 

The course will consist of twenty-four 
lectures covering fire, casualty, inland ma- 
rine and surety coverage, plus the work 
of the agent in relation to his clients, com- 
panies and the state. The actual cost of 
the course has not been determined yet. 
Success in this experiment depends upon 
full support from agency circles, Mr. 
Holmes said. Such a course he believes 
fully justified because today agents must 
know something about a wide variety of 
coverages in order adequately to service 
their clients. It is not planned to start a 
correspondence course at present because 
the expense is too great. 

About forty insurance societies and 
study groups are now affiliated with the 
Insurance Institute, Mr. Hardy said, and 
in addition at least 100 colleges are giving 
insurance courses. Instruction in all of 
these is coming entirely from men in the 
business so that the education is not theo- 
retical but practical. He called on the 
agents to back up their committee and 
make this venture a success. New pro- 
ducers’ courses have been started in the 
last two years in New York, Pennsylvania, 
Michigan, California and elsewhere, meet- 
ing with success. 





Introduced at Meeting 


As president of the newly organized 
Insurance Women of New Jersey, Mrs. 
Cristine B. Nolan of North Bergen was 
enthusiastically received when introduced 
at the New Jersey agents’ convention 
last Friday. As a result of the forma- 
tion of this women’s association more in- 
surance women attended this meeting 
than at any former mid-year gathering. 
The Insurance Women of New Tersey 
plan a meeting on April 7 in Newark 
and in May the members will be guests 
of Mrs. Milano D. Lawrence, local 
agent at Morristown. 


MUST PAY INCOME TAX 


Mutual fire companies in Maryland 
are required to pay the state income 
tax, says the attorney-general, who holds 
that mutual companies must be treated 
as corporations although they are not 
chartered. The tax is one-half of 1%. 








March 21 to organize the Ocean County 
association. 

Others who reported Thursday were J. 
Arthur Heck, Bergen Countv: J. S. Hol- 
ston, Gloucester County: William J. Wal- 
dron, Mercer County: George W. Miller, 
Middlesex County; S. E. Pawley. Mon- 
mouth County; Douglas J. Cullen, Passaic 
County; Donald M. Pearsall, Union Coun- 
ty; A. B. Craig, Warren County, and C. 
Stanley Stults, Camden County. 


— 


B. D. O. Program Gains 
Momentum in Jersey 

E. M. SCHMULTS OUTLINES P!.ANS 

Hurtzig Recites Actual Case Where 


Material Supplied Saved Risk: 
For Stock Carriers 





Encouraging reports on progress of 
the Business Development Office program 
in New Jersey were given to the con- 
vention by Edward M. Schmults, past- 
president of the state association and 
chairman of the state business develop- 
ment committee. He said every member 


be 





EDWARD M. SCHMULTS 


of the association now has available full 
information with which to combat non- 
agency competition, providing risks have 
already been serviced properly by the 
agents handling them. He told of the 
flying squadrons of fieldmen ready to 
assist agents whose business is threat- 
ened. The business development pro- 
gram for New Jersey, he said, calls for 
the following: 

Work by county organizations in co- 
operation with fieldmen and their squad- 
rons; regional and county association 
meetings; publicity in the New Jersey 
Agent; talks before civic bodies on the 
value of local agents’ services, and ob- 
taining for stock company solicitation 
lists of risks now carried by non-stock 
carriers. 

William Waldron of Trenton ani 
Douglas Cullen of Passaic acted 
“stooges” for Mr. Schmults in asking 
questions about work of the B. D. O. 

William G. Hurtzig, former state as 
sociation president, told a personal ex 
perience to demonstrate the value of the 
B. D. O. program. He said that a few 
days ago he had been called in by an 
officer of a financial institution in Mor- 
ristown, his home city, to help that 1 
stitution decide whether mutual company 
binders on some mortgaged risks repre- 
sented the strongest mutuals in_ the 
field. Mr. Hurtzig took along with him 
information supplied by the B. D. 0 
and proved not only that the mutuals 
mentioned were not the strongest in the 
non-stock field but also that the stock 
companies previously on these same 
risks were in better financial condition 
than any of the mutuals. He said tha’ 
the financial institution, as virtually 
trustees of property, should take only 
the best protection available. 


As a result of the conversation the 
non-stock binders were returned and the 
executive committee of the financial ™ 
stitution decided that in the future " 
would not accept mutual policies on 2" 
large risks. 
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Schaefer Asks for Simplification 
Of Compensation Rating Schedules 


Workmen’s compensation rating sched- 
ules in New Jersey seem too complicated 
to the average agent, Walter A. Schaefer, 


Newark, chairman of the compensation 
and accident prevention committee, told 
the mid-year meeting of New_ Jersey 
agents at Trenton last Friday. He said 


that they need more simplicity and flexi- 
bility to improve the business. The psy- 
chology in preparing schedules should be, 
he said, to encourage reduction of haz- 
ards through safety work and thus help 
meet the social problem. Compensation 
insurance is often a line which protects 
an agent’s entire account, he said, and 
the agent could handle this business more 
intelligently and adequately for his as- 
sureds if the technique were not so 
complicated. A. R. Lawrence, chairman 
of the Compensation Rating and Inspec- 
tion Bureau of New Jersey, was an in- 
terested spectator at the meeting but did 
not speak. 

Highway saf-ty is today the definite 
concern of all agents, Mr. Schaefer d-- 
clared. Now is the time to push safety 
plans in all communit‘es in‘ view of th: 
high number of automobile accidents. 
Acents and local boards will be asked 
by the state association to cooperate in 
developing the following: ask chambers 





ACCOUNTANTS TO MEET 





H. V. Doebler of Remington Rand 
Speaks on Auxiliaries to Maintain 
Good Office Records 
For its first luncheon-meceting of this 
year the Insurance Accountants Asso- 
ciation, New York, had as_ speaker 
H. V. Doebler, manager insurance rec- 
ords division, Remington Rand. His sub- 
ject was “Auxiliaries to Maintain Good 
Office Records.” The meeting was held 

March 15 at Block Hall. 

For fifteen years Mr. Doebler has 
been in touch with insurance methods, 
having worked closely with the National 
Association of Insurance Agents and the 
Life Management Association. A sup- 
plemental paper on loss accounting pro- 
cedure will be discussed if time permits, 
also the report of the tax committee and 
a recent California decision that is con- 
sidered of interest. The program com- 

nittee is already preparing for the April 
se May meetings and at present the 
prospects appear excellent. The complete 
list of committeemen for 1938 follows: 


Membership: L. H. Eckhardt, 
North British; G. W. Ingrey. 


_ chairman, 
Sterling Offices, 


“sae . W. Makin, Camden Fire; F. E. Mann, 
artford Fire, 

_ Enter rtainment: Robert Whittinghill, _chair- 
an, General Cover Underwriters; H. A. Kopke, 
Pacific Fire; M. J. Roche, Corroon & Reyn- 
olds; W. J. Schmidt, Firemen’s N. 5 
Program: E. G. Crapser, chairman, Pacific 
Fire: A L. Belmer, Norwich Union; R._C. 
Rateli fie, Royal-Liverpool; Joseph Raywid, Sta- 


stics ae Serena 
D. B. Cromie, 


q chairman, Rosse 
=. L. Coffill, 


Hanover; A . Dahl- 
ri 2 Pfenninger, Security; W. J. 
’. Y. Underwriters; E. §S. Stryker, 
SS 4 





Uniform Accounting: E. P. Smith, 
Union; E. G. Crapser, 
Falmer Dick, Springfield F. & M.; 
’hoenix Assurance; H. A. Kopke, 
R. D. Morse, Hartford Fire. 

_ Audit: S. Carlton Kingston, chairman, 
orter, Kingston & Coleman; B Dreifoos, 


I 
Wade, Guthrie & Co.; B. H. Voelker, 


chairman, 
Pacific Fire; 
BB. Glatz, 
Pacific Fire; 


Stern, 


‘arrow, 
PA 





FLOREEN VICE-PRESIDENT 

W. J Floreen, director and supervisor 
T service and production for Rollins- 
urdick-Hunter Co., Chicago, has been 


‘ected vice-president. He has been with 
“e comipany fifteen years and five years 
‘80 was elected a director. He will con- 


duties in addition to 
se attached to the vice-presidency. 





FRED M. BURTON DEAD 


Fred \f, surton, Galveston, Texas, for- 
sident of the Texas Association 
t Insy ince Agents, died March 12 fol- 
wing i operation for appendicitis. His 
“ment \vas complicated by pneumonia. 


of commerce and other civic bodies to 
sponsor safety campaigns; hold public 
mectings of assureds and their employes 


to discuss safety measures; cooperate 
with school authorities in promoting 
safety education; obtain speakers from 


Government bureaus and companies and 
company organizations, also fiterature 
and motion picture films, for safety meet- 
ings. 

In closing Mr. Schacfer pointed to the 
safety program being carried on in Ber- 
gen County as an excellent example of 
what organized agents can do. 


All Pilot Reinsurance 


Officers Are Re-Elected 


Officers and directors of the Pilot Re- 
insurance Co. were re-elected March &. 
‘arl Schreiner is president. The com- 
pany handles reinsurance of fire, marine 
and allied lines. The annual statement 
shows assets $4,190,213. The following 
reserves are carried: 

Unexpired reinsurance, 
$357,271; taxes and other liabilities, $110,- 
009; special, $124,000; contingency, $104,- 
235. The paid capital is $1,200,090 and 
surplus $1,346,126. 


$948,581 : losses, 





PHILA. NAT’L DIVIDEND 
The Philadelphia National has declared 
a dividend of 30 cents a share, payable 
\pril 15, stock of record March 25 
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You'll like the friendly 
interest of our organi- 
zation. Maybe you're 
eligible to represent us. 


Write. 

































































SINCE 1854 


THE PHOENIX 
INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT 
Cash Capital, $6,000,000.00 
Surplus to Policyholders,, $44,807,872.44 


“lt was such a bargain, dear, A jut 
™} coulda’! resig buying a” 


DOES YOUR FUR COAT 
GIVE PLEASURE... 


Multzple Line Sales Hobgs 


Striking envelope inserts and effective sales letters are 
essential to any successful sales program.... Agents 
representing companies of the Fireman’s Fund Group 
have the advantage of sales-tested production helps. 


IREMANS FUND GROU 


Firemans aaa! Jasurance Company ~ Occidental Insurance Company 


Fireman's Fund Indemnity G ompany ~ Occidental Indemnity Company 


Atlanta 


New York 


Chicago 


Home Tire & Marine Insurance Company 


SAN FRANCISCO 


Boston 


—(—/ 6 


OR 


TAILS? 


IN FULL 
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l Ma 
] y : risks the competent producer, Mr. Duf-  derwriters Laboratories and rating asso- sie 
N. y r Meetings fus said, acquaints his assureds with all ciations are of tremendous value as 
vies 5 the lines they should carry. If some — of goodwill but are not prime ARE 
(Continued from Page 1) of these are not purchased, then in case setors in selling a client. Security be- Similar problems Ke) y9 
Ceres > ‘ far from per- Of a loss responsibility for lack of service hind the contract and confidence that . 
os aay a gS seg hs cannot be thrown back on the agent’s an agent is giving him proper rates, have arisen elsewhere, a clea 
time is taken out for dinner the speak- shoulders. Mr. Duffus outlined the type proper loss service and complete infor- may find the help you nged gual 
ne and discussion programs continue Of Service his agency renders in ac- mation regarding available insurance cov- com 
usually until well after ten o'clock. The  ‘ainting clients with additional cover- erages are what an assured expects and by representing this organi loss 
cents are serious minded and listen 8S and arousing their interest in them. _ is entitled to when he buys stock protec- such 
carefully to all that is said. They are Dull and Menard Speak tion, Mr. Menard said. zation. A the 
eager to know more about agency service Vice-President Floyd N. Dull of the He urged his listeners to engage in i a eT : nect 
and better production methods, means Continental Casualty spoke of the neces- aggressive and enthusiastic solicitation SINCE 1859 for 1 
for meeting competition of non-stock sity of educating merchants and many of business now carried by non-stock ; liabl 
carriers and the growing threat offered ther business men to the consistency insurance; to cease being on the defens- vehi 
by consumer cooperatives. of both buying and selling under the ive but, armed with confidence and s ciliti 
Speakers for these regional meetings profit system. Too many of them want knowledge of the superiority of their Fire E Marine /nfurance @ (Gmpany porte 
are drawn from agency and company _ to dispose of their goods at a price which own product, to go after business not PROVIDENCE RL dest 
ranks and the B.D.O. For the most part includes the regular retail profit but when now in stock companies. Mr. Menard Cash Capital, - -  $1,000,000.00 Th 
the same speakers attend each meeting they turn around to buy insurance then also explained at some length the pur- Surplus to Policyholders, $5,434,071.36 stipu 
but that is not possible in all cases they think in terms of mutual coverage, poses and operations of the B.D.O. Fol- or 1 
This week meetings were held * Hunt with the agent’s services eliminated. As lowing his talk a discussion period closed there 
eton, Brooklyn, Peekskill, Kingston and the agent’s service has a value and is the meeting. wae aes of ar 
Oneonta, the last being aed ed for something which the non-agency insur- . aF P the i 
this evening. The Brooklyn meeting ance carriers cannot supply he is as en- Developing Rural and Farm Program =... of the rural agents’ committce of Jf for s 
Tuesday at the Hotel St. George had titled to a reward in the form of com- The movement to develop the interest the National Association of Insurance of th 
as regional chairman William F. Stanz mission = is any merchant. of rural agents in agents’ organization Agents, spoke at Rochester and also at for tl 
chairman of the executive committee of \lbert R. Menard, assistant director affairs is closely associated with the the Kingston and Oneonta meetings. Th 
the Brooklyn Fire Agents Association f the fen Development Office, told business development campaign. Rural The E.U.A. has appointed a committe: provi 
Tohn J. Roe, Jr, president of the New the agents not to forget that security agents held their first meeting at Roch- of five headed by LeRoy T. Brown of in ar 
York State Association, and J. W. Rose, and agency service are the only two ester last Thursday in connection with the America Fore Group to work on duced 
secretary of the association, spoke br iefly products stock companies have for sale. the regional gathering. Fred J. Mar- rural and farm insurance. Mr. Brown 
on association accomplishments and the The public services of the business, as shall, East Aurora, N. Y., chairman in in turn has appointed a committee of The 
purposes of the regional sessions unde paaiken by the National Board, Un- Eastern Underwriters Association terri- company men for New York State. the se 
Doremus on Consumer Cooperatives = not b 
Consumer cooperatives as a menace to | of $2, 
private business were discussed by Fred- | gate 
erick W. Doremus, secretary of the occurs 
American of Newark Calling them a for m 
“Sscosco2* | THE PILOT REINSURANCE COMPANY | © 
urged agents to take a leading part in You 
fighting the spread of consumer coopera- ence t 
tives by waeline with chambers of com- | ment 1 
merce and other business organizations of NEW YORK of the 
likewise hostile to this movement. Al- like te 
ready about 2,000 of these cooperatives, Und 
based upon the idea of eliminating retail ee ; carriet 
profits, cae been organized in this coun- STATEMENT OF CONDITION for ar 
try and with the Federal Government the co 
through several departments helping to | he che 
foster the idea Mase Acai has a sore Tha December 31, 1937 commi 
to face, Mr. Doremus asserted. The co- | & cretion 
operatives have started to include insur- by the 
ance as well as merchandise in their pro- ASSETS LIABILITIES the in: 
cram. hind tk 
Expressing his opposition to oo" Government Bonds $ 907,649.18 Reserve to cover unexpired rein- bill of 
stock and mutual insurance agencies, Mr. hey ~ At loss ari 
De ero said every agent should come State and Municipal Bonde................... 302,395.46 anes $ 948,581.45 Sikes 
to a decision to represent wholly either . i ee Reserve for Losses 357.271.00 Shou 
anal aa cen apices i tag pone Railroad Bonds 569,292.02 ? heed t 
tirely inconsistent to try to support hon- Public Utility Bonds. 322,157.39 Reserve for Taxes and other | Bh vot lia 
estly both principles of selling insurance. Ind ba 1 Mi in Sis ae tine liabilities 110,000.00 =| & have tt 
; dustrial and Miscellaneous Bonds — 292.379.5 sna a | BB tier w 
Duffus on Agency Service : m Special Reserve 124,000.00 Gee 
Roy A. Duffus, president of the Un- Railroad Stocks 169,411.00 ebbisiote underw 
derwriters Board of Rochester and a dy- viaginthe se prin *Contingency Reserve ....cccccccsessen 104,234.86 ra 
namic speaker, stressed agency service in Public Utility Stocks.................... . 201,345.00 Pk: , we — 
his talk, The assured who buys stock Bank & h C i Capital Fully Paid 1,200,000.00 wel 
‘ ‘ sotto 2 aference to non- ank nsurance ompanies ; =siOn 
ene Agr _mensemagpin vl fer = : Begg r : e _ Ps 994 497 63 Surplus 1,346,125.98 | It is | 
stock insurance wants to know what he Stocks 224,427.65 
is getting for his premium dollar, Mr. : 5 |  ‘rstate 
Duffus said, and every agent should have Industrial and Miscellaneous event w 
the intelligence and complete knowledge Stocks 683,204.75 i whicl 
of his business to answer this question Ais any oy 
- 2 ee ee en TOTAL (Value on N. Y. Ins. lerwrite 
is own office, the James Johnston . i ae it fe 
Agency in Rochester, has represented Dept. DD ccc ee $3,672.261.99 | wth 
nothing but stock fire and casualty com- a nl - _— 
panies since it was established in 1880 Cash in Banks 460,939.85 | ngton, | 
and has no desire now to deviate from Other Assets 30,352.95 “heme 
that program of operation, Mr. Duffus 1. actual 
said. Citing several reasons why he is Interest Accrued 26,658.50 1 mss 
100% sold on stock company representa- a ee | bi hve 
tion, he said: an agency cannot give the ‘ 9 9 | alles 
same high grade service with a lower 54,190,213.29 9 $4,190,213.29 | xing 
commission; he wants to provide his as- 7 ————— | Saga 
re i guar - COS ontracts ' ‘ | " on 
tee g iin carer ye secon: wae Securities carried at $299,31 1.35 * Contingency Reserve, representing difference between t ey can 
sent’s influence with his companies on in the above statement are deposited total values carried in assets for all Bonds and Stocks iec of | 
borderline cases is weakened if he has as resuired by law. owned and the total values based on December 31. ‘ommissi 
cut-rate insurers under the counter; an 1937 market quotations. lt mig] 
agent stands to lose ownership of his wry 
ywn expirations as mutuals do not as a wate Cor 
class recognize the principle supported P : 
by the stock companies ; he desires that OFFICE: 70 Pine Street, New York ee 
the business of his agency be developed | ye ae A 
on a quality basis rather than on price. CARL SCHREINER, President | nerd of 
Mr. Duffus then told the agents at the rigs 
Brooklyn meeting of the practice of “a | = On 
Rochester board in holding weekly 
round-table sessions to discuss different REINSURANCE OF FIRE, MARINE AND ALLIED LINES 
forms of coverage. These serve as a 
fine help in educating agents to become 
better insurance counsellors. Aside from | 
c mplete knowledge of proper rating of saben Snot Se 
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Motor Cargo 


(Continued from Pace ¢ 


clear that the underwriter is obliged to 
guarantce the ability of the carrier to 
compensate shippers or consignees for 
loss or damage to property belonging to 
such shippers or consignees coming into 
the possession of the carrier in con- 


nection with its transportation service, 
for which the carrier may be held legally 
liable, irrespective of whether the motor 
yehicle, terminal warehouse, or other fa- 
cilities used in connection with the trans- 
portation of the property are specifically 
described in the policy or not. 

The commission endorsement further 
stipulaics that no provision of the policy 
or violation thereof, or endorsement 
thereon, shall in any way affect the rights 
of any shipper or consignee, or relieve 
the insurance company from its liability 
for such loss. Insolvency or bankruptcy 
of the assured likewise is not a defense 
for the insurance company. 

The commission endorsement further 
provides that the limits set forth there- 
in are continuing ones, and are not re- 
duced by any loss paid thereunder. 

Limitation of Liability 

The limitation of liability as sect by 
the commission is that the company shall 
not be liable for an amount in excess 
of $2,000 in respect of any loss or agere- 
gate of losses to the insured property 
occurring at any one time or place, nor 
for more than $1,000 in respect to such 
losses On any one motor vehicle. 

You have perhaps noticed my refer- 
ence to the statement that the endorse- 
ment makes the underwriter a guarantor 
of the carrier’s ability to pay, and I would 
like to explain this point. 

Under the basic insurance policy the 
carrier can arrange with his underwriter 
for any amount of insurance and for 
the coverage of any type of risk that 
he chooses. That is a matter that the 
commission has left entirely to his dis- 
cretion. But up to the limits demanded 
by the Interstate Commerce Commission, 
the insurance company must stand be- 
hind the carrier’s legal liability under his 
bill of lading irrespective of whether the 
loss arises from a peril basically insured 
against or not. 

Should the insurance company be ob- 
liged to pay a loss for which they are 
not liable under the basic policy, they 
have the right to recover from the car- 
tier under the terms of the endorsement. 

Once the insurance is assumed by the 
inderwriter, a card is sent to Washing- 
ton advising that an insurance policy has 
been issued in conformity with the com- 
mission’s requirements. 

It is not permissible to cancel the In- 
terstate Commerce Commission endorse- 
ment without cancellation of the policy 
to which it is attached, and the commis- 
sion requires that such cancellation can- 

not be made effective by either the un- 
derwriter or the assured without giving 

— days’ notice in writing to the In- 

terstate Commerce Commission at Wash- 
ington, D. C., said thirty days’ notice to 

‘commence to run from the date notice 
S actually received in the office of the 
‘commission, It is, therefore, highly im- 
pore that underwriters be most care- 
ul before committing themselves to any 
trucking risk under the supervision of 
the Inte: ‘state Commerce Commission, 
‘nce once their liability has attached, 
they cann ot be relieved of the same in- 
ide of thirty days in the eyes of the 
COmmissio yn. 
lt might be well to mention here that, 
mtrary to the belief of many, Inter- 
fate + Cor merce Commission supervision 


CLIDDEN SAILS FOR EUROPE 
J, lidden, manager of the Chicago 
Th rd of Underwriters, left Chicago last 
ursday and sailed Friday from New 
i ork on the Champlain on a Mediter- 
mee cruise to return about May 1. 
a first | stop will be at Funchal, Ma- 
ia’ & going to Morocco, Gibraltar, Tu- 
Sa, Gr ece, Jugoslavia, Italy, Sicily, 





a then to Paris and London. Return- 
She will sail from London on April 
on the Normandie. 





Underwriting Settlement of Agent’s shit iodas, Geampengiee wiaae, se 
1 Claim For Commissions four. The Nebraska Supreme Court, 
) Theno y. National Assur. Corporation, 
In an action by an agent to recover 276 N. W. 375, affirmed judgment for de 
commissions he claimed due from the  fendant, holding that plaintiff could not 
company for selling policies under two introduce parol evidence which would 
separate oral contracts of agency, the render the quoted words of the releas« 
plaintiff’s claim for commissions to be meaningless. 
collected after he left the company’s em- 
ploy was flatly denied by the company, 
which set up a written settlement agrec- 
ment definitely settling all past or future 
claims between the parties. The plaintiff 


is not restricted to vehicles operating 
from communities in one state to com- 
munities in another, but rather they su- 
pervise all truckers hauling merchandise 
moving interstate even though the truck- 
er in question may not leave the con- 
fines of any one state. For the time 
being, the commission has made certain 
exceptions with respect to haulers oper- 


ies. pean Page po omc sought to introduce evidence of mistake, Put isehohas business 
omeanth ite salina ™ accident, and fraud in such written set- 
2S 
: . . tlement, and claimed that it was not in- on our lelele) <=) repre 
, e - - 
Shipper’s Position a by either party to cover renewal y Pp 
A shipper forwarding merchandise by commissions, and claimed renewal com- sent debts Pasdet-bebA-tate) sl 
an operator hauling intrastate shipments M™'ssions to be collected after his quit- g 
exclusively can only be certain that the "8 the employment. 
minimum amount of insurance required The third paragraph of the agreement 
of carriers by his state, if any, is in ef- provided that the company was to pay we 
fect, and on movements by carriers haul- the plaintiff 66 2/3% on over forty pol- SINCE 1854 


ing interstate merchandise, the amount _ icies listed when the premiums were paid. 


of insurance required by the Interstate The fourth paragraph provided that if T H E PH O E NIX 
Commerce Commission. Because of the the company reinstated any of the lapsed INSURANCE COMPANY 














likelihood that the value of merchandise p licies listed, the agent would be paid OF HARTFORD, CONNECTICUT 
carried at any time may exceed the lim- 06 2/3% of the first year’s premiums forts erties . ; . $6,000,000.00 
its normally required under these man- The ‘fifth paragraph provided that the Surplus to Policyholders, — $44,807,872.44 
datory endorsements, a shipper is well parties released and discharged “any and 
advised to procure his own transporta- all claims that they now have or may 
tion insurance. have against cach other” except the com- 
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EXPERIENCE COUNTS 


It pays to represent companies 


that have proved their worth. 


—Since 1849— 


Te SPRINGFIELD GROUP 


OF FIRE INSURANCE COMPANIES 


Geo. G. Bulkley, President 





SPRINGFIELD FIRE & MARINE INSURANCE CO. - SPRINGFIELD, MASS. 
CONSTITUTION DEPARTMENT . SPRINGFIELD, MASSACHUSETTS 
SENTINEL FIRE INSURANCE COMPANY . . . - SPRINGFIELD, MASS. 

MICHIGAN FIRE & MARINE INSURANCE COMPANY . - - DETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY . . . . PITTSFIELD, MASS. 
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An optimistic view of the marine in- 
surance outlook was taken by Lewis 
Huth Walters, chairman of the Indem- 
nity Marine, the first of the big marine 
offices to hold its annual meeting. In 
the course of his annual address Mr. 
Walters ascribed his confidence in the 
year now opening to the various meas- 
ures which have been, and are, being 
adopted to produce a better ratio be- 
tween premium and liability, particularly 
on the hull side of the business. 

“Early in 1937,” he said, “the coopera- 
tion between underwriters in the hull 
market, which had been lacking since 
the beginning of 1934, was re-established 
under the auspices ‘of the Joint Hull 
Committee, and various agreements were 
concluded, which are receiving the full 
support of the market. I welcome this 
new cooperation with pleasure, but feel 
that further measures will have to be 
taken before the hull position can be 
said to be re-established on a satisfac- 
tory basis. There is no doubt that the 
cost of repairs throughout the world, 
together with the upswing of the num- 
ber of casualties, has called for a defi- 


Indemnity Marine Head Says 1938 


Shows More Promise for Insurance 


nitely higher basis in hull underwriting. 

“I regret to say that on the cargo side 
of our business no such spirit of co- 
operation is visible. Rates are still be- 
ing reduced in many instances to a level 
where, to our mind, they are unremuner- 
ative. We appreciate the difficulties of 
dealing with the position, but we feel con- 
structive steps should be taken, and 
vould welcome cooperation with our 
friends in the market. I suggest that 
an agreement regarding the minimum 
rating of various bulk cargoes would 
seem to be the first step of such co- 
oper ition. 

‘The War Risks Rating Committee has 
functioned throughout the year with sig- 
nal success, and has been supported in 
its efforts by the whole market. At the 
end of the year an agreement was come 
to by which war risks on cargo were 
restricted to the time it was actually on 
board the seagoing vessel. This agree- 
ment is of the greatest importance, as 
its adoption very largely eliminates the 
possibility of a major catastrophe in the 
event of war. Our thanks are due to all 
those who contributed to bring this hap- 
py issue into being.” 





Royal-Liverpool Inland 
Marine Changes in Chicago 


Harold Warner, United States mana- 
ger of the Royal-Liverpool Groups, an- 
nounces the resignation of George F, 
Smith, local superintendent of the groups’ 
inland marine department at Chicago. D. 
L. Tullis, superintendent, and G. B. 
Whipple, underwriter of the Western 
inland marine department, have taken 
over the responsibilities formerly han- 
dled by Mr. Smith and will supervise 
inland marine activities in the following 
territory :Illinois, Indiana, Iowa, Michi- 
gan, Minnesota, North Dakota, Wiscon- 
sin, Ohio. 

Messrs. Tullis and Whipple are thor- 
oughly conversant with inland marine 
problems and conditions in Cook County 
and vicinity, having had the advantage 
of several years’ experience in this spe- 
cialized field as special representatives 
of the Royal-Liverpool Groups in the 
Mid-West states. 


JAMES P. RUDOLPH DEAD 

James Primrose Rudolph, a director of 
the Standard Marine Insurance Co., died 
at Bromborough, England, age 70. Mr. 
Rudolph went to Britain from Nova 
Scotia as a youth, and during his whole 
career he was associated with the Stand- 
ae Marine. Until 1925, when he retired 
from active business, he was underwriter 
to the company. Closely associated with 
the marine market in Liverpool, Mr. 
Rudolph was once chairman of the Liv- 
erpool Chamber of Commerce, had served 
on the Liverpool committee of Lloyd’s 
Register and as chairman of the Liver- 
pool Underwriters Association. He played 
& prominent part in drawing up the 
Hague Rules. 


NUMBER OF SHIPS LOST 
Of forty-eight ships totally lost or con- 
demned during the quarter ended Sep- 





tember 30 last, only five were owned in 
Britain and Ireland. Their tonnage was 
96,241. 

Ships broken up for. other reasons 
numbered ninety-two, of which thirty- 
six were owned in Britain and Ireland. 
The gross reduction in the world’s mer- 
cantile marine for all causes was 140 


ships. Of the 
wrecked. 


ships lost, eighteen were 





RUBBER TRADE COVER 

No agreement was reached at the re- 
cent meeting in London of the Rubber 
Trade Association held to consider terms 
of sale of cif. rubber in view of the 
new conditions of war risk insurance. 
Recommendations made by a committee 
of the association were rejected and 
other proposals were also defeated. In 
consequence the terms of each contract 
will have to be agreed between individual 
7" and seller. 


British Cut War Risk 
Rates For North China 


Drastic changes have been made in the 


rating of war risk insurances on cargo 
bound to and from Chinese ports. The 


3ritish Joint War Risk Rating Commit- 
tee has announced that the Chinese sec- 
tion of the schedule, in which the lower 
rated section of the coast extended from 
Taku Bar (Tientsin) northward to 
Shankhaikwan and was rated at five 
shillings per cent has been extended 
southward as far as Shanghai, the rate 
being reduced to two shillings sixpence. 

This leaves the southern and higher- 
rated sector, which previously extended 
southward from Taku Bar (excluding 
Shanghai and Hongkong) substantially 
reduced in length, its northern limit now 
being Shanghai, but excluding that port. 
The rate for this section is unchanged at 
£1%, and Hongkong is still excluded, be- 
ing rated, as hitherto, as “held covered.” 
This means that the rating is left to 
underwriters’ discretion. 

These alterations increase the number 
of ports to which the cheaper rate ap- 
plies and reduces that rate by one-half, 
leaving the higher rate of £1% unaltered 
but applicable to fewer ports. 





Liverpool Reports Fewer 


Total Losses in January 
Returns issued by the Liverpool Un- 
derwriters Association show that eleven 
vessels, of 32,023 tons gross, were posted 
in the Loss Book as lost during January. 
These figures compare with sixteen ves- 
sels, of 36,333 tons gross, so posted in 
January, 1937, and with sixteen vessels, 
of 34,337 tons gross, in January 1936. 

The ships in January’s total included 
the British motorship Laganbank, of 
5,583 tons gross, which was wrecked on 
Haddummati Atoll, Maldive Islands; and 
the French turbo-electric vessel Guaruja, 
of 4,282 tons, which was wrecked near 
Almeria. 

The total number of casualties posted 
in the Loss Book during January was 
693, compared with 689 for January, 1937, 
and 598 for January, 1936. Only vessels 
of 500 tons gross and upwards are in- 
cluded in the returns. 








British to » Aeneas Once Again to 
Salvage $5,000,000 Lutine Gold 


The Lutine, the famous treasure ship 
on which fresh attempts at salvage are 
to be made this Summer, was one of 
the crack vessels of the French fleet, 
captured in action by Admiral Duncan 
in 1799 and added to the British Navy. 
There was on board $5,000,000 worth of 
gold and $700,000 worth of coin when 
she went down with all hands but two. 

The bullion was the property of weal- 
thy London merchants who desired to 
send it to Hamburg to sustain their 
credit there. They approached the Ad- 
miralty with a request for a serviceable 
ship and the Lutine sailed from Yar- 
mouth Roads with a number of passen- 
gers under the command of Captain 
Lancelot Skynner. A few hours later, 
far out of her course, she had become 
a total wreck and disappeared under the 
surface of the Zuyder Zee off the Texel. 

The cause of the wreck remains a 
miystery to this day. It was a severe 
blow for the underwriters. About two 
weeks later the London merchants were 
shipping an equivalent sum of bullion 
by another vessel. 


Lutine Bell at Lloyd’s 


In 1857 the Dutch succeeded in raising 
from the wreck thirteen silver coins, one 
gold Louis, five brass hoops and a quan- 


tity of cannon and shot. A year later 
there was recovered the bell of the 
Lutine, which was sent to London and 


still hangs near the Rostrum at Lloyd’s. 
When news is received of an overdue 
ship at Lloyd’s, an official tolls two 
strokes on the bell. It is also tolled when 


news that a wreck has been recovered 
or any other information of major im- 
portance is to be made to underwriters. 
One of the last occasions on which it 
was rung was to herald the safe arrival 
of T. O. M. Sopwith’s yacht Endeavour, 
which had been missing on its return 
voyage from America. The bell actually 
bears the name St. Jean, and was appar- 
ently taken from another ship when the 
French Government—the original owners 
—built La Lutine as a man-of-war. 

A table and chair made out of wood 
from the rudder are other Lutine relics 
housed at Lloyd’s. One of the guns re- 
covered was placed in the Guildhall, 
London, and the other, which was pre- 
sented to Queen Victoria, is at Windsor 
Castle. Another gun, raised in 1890, was 
presented to Queen ‘Wilhelmina of Hol- 
land. 

Since 1857 there have been various at- 
tempts to bring up the treasure, and on 
one occasion, in 1866, $110,810 was sent 
to Lloyd’s as its share of the salved 
bullion. Shifting sands have, however, so 
far prevented complete salvage. The last 
attempt was made in 1924, but there has 
been a great improvement in salvage 
equipment in the intervening years. Th’s 
Summer’s effort will be made by the 
Billiton Tin Co., which concern is con- 
fident of retrieving more than $5,000,00) 
still remaining in the Lutine’s hold. 

There have been disputes as to th 
ownership of the treasure and it has 
been decided that the British share in 
any gold that may be recovered is now 
vested in Lloyd’s. 
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Winseaied By Local 
Banks Valuable \id 


HOW AGENTS MIGHT BENEFIT 





Walter Meiss Demonstrates Amoi nt Of 
Potential Motor Business T):at 
Awaits Intelligent Wooing 





A potential premium yield of from 
$75,000,000 to $100,000,000 is available to 
the American Agency System if it: rep- 
resentatives will cooperate in a drive to 
have local banks extend credit on f- 
nanced automobiles, Walter Meiss, cxecu- 
tive general agent, London Assurance 
group, told members of the Norwich 
(Conn.) Underwriters Association at 
their annual dinner, March 9. 

Pointing out that today “hundreds of 
banks are extending their facilities jn 
the field of direct consumer credit,” 
Meiss urged his audience to band to- 
gether to demonstrate to their local 
banks that both bankers and agents 
stand to profit by diverting the financing 
and insuring of automobiles into their 
natural community channels. 

Freedom of Contract 


“The situation calls for a unified of- 
fense, enlisting a powerful and _ natural 
ally, your local banker, and combining 
a real public appeal and benefit,” Meiss 
said. “The success of this plan does not 
permit deviation from its fundamental 
principles. It was not designed to bene- 
fit one agent or company but all agents 
and companies. The prime objective is 
elimination of the power of credit to 
coerce insurance and to restore the free- 
dom of insurance contract in the field of 
installment financing. Banks entering 
this field must be confined to the finan- 
cial function of lending money and the 
borrower must be at liberty, without 
dictation, to place the insurance with the 

agent and company of his choice. There 
is no place for the ‘master policy’ in 
this plan.” 

Stressing the service features of the 
bank finance plan, Meiss explained that 
“the premium on mandatory comprehen- 
sive and deductible collision can be 
added to the note negotiated, as can 
also the bodily injury and property dam- 
age premiums.” That gives the client the 
advantages of premium financing, he de- 
clared, adding that prompt payment to 
the agent by the bank “gives you a 
ready solution to many of your collec- 
tion problems.” 

Must Keep Promises 

Meiss warned against complacency 
once local banks have agreed to coop- 
erate in the plan. “After the bank is 
sold on the idea, you can’t just sit back 
and wait for the business to roll in,” hi 

said. “By your agreement to cooperate 
you promised the bank as many solici- 
tors as there are local agents in your 
board. The banks in most cases agree 
to do the necessary advertising but what- 
ever the amount, type or form of the ad- 
vertising, the public still has to be edt- 
cated by you to the advantages of deal- 
ing with friendly local institutions. This 
plan remains a cooperative local enter- 
prise conceived by insurance for the 
best interest and protection of the in- 
surance producer and he must continue 
to give his whole-hearted support to its 
growth.” 


WOULD EXTEND AUTHORITY 

Kentucky Representative Tyler Mun 
ford introduced a bill to extend to cast 
alty companies the privilege of writing 
all lines of fire and casualty insurance. 
Under present law, each is confined t! 
its own type of insurance, 


BOSTON DIVIDEND 
The Boston Insurance Co. has declare! 








the regular quarterly dividend of $4 @ 
share, payable April 1, stock 01 recor 
March 21, Its affiliate, Old Colony, de 
clared $5 a share payable same dates. 





EXPOSITION SPACE TAKEN 
The Camden Fire has reserve! spac 
at the South Jersey Tercentenary EX 
position to be held in Camden ti week 


of April 4. 
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Expect Prompt Decision 
On Reward Plan in N. Y. 


suP’T PINK STUDYING FILINGS 





Mass of Testimony Given at Public 
Hearing; Home Indemnity Latest Co. 
to File; Sentiment for One Plan 





Superintendent of Insurance Louis H. 
Pink of New York has before him for 
study this week a mass of testimony on 
the safe driver reward plan, submitted to 
him at the public hearing on this subject 
last Friday at 80 Centre Street, New 
York. At the conclusion of this hearing 
the Superintendent indicated that his de- 
cision will be made as promptly as pos- 
sible, 

Chief interest of those present centered 
around two factors: what the Superin- 
tendent’s attitude will be on the off bal- 
ance provided for in the plan submitted 
by the National Bureau of Casualty & 
Surety Underwriters, and whether or not 
a system can be worked out for the in- 
terchange of risk experience between 
companies and a certificate of merit to be 
issued to safe drivers which would be 
acceptable to other companies as a rec- 
ord of his no-accident experience in case 
he should change carriers. Mr. Pink felt 
that such a certificate plan could be 
worked out if properly supervised. The 
commission angle, it was decided, was a 
matter for the Casualty Acquisition Cost 
Conference to decide. 

See Demand For a Reward Plan 

The general sentiment of those who 
testified was that a safe driver reward 
plan of some character should be adopt- 
ed in New York State not only in the 
interest of street and highway safety but 
in response to the public demand that 
rate differential be made between care- 
less and safe drivers. Superintendent 
Pink is known to be favorable to the 
principle involved but the biggest prob- 
lem before him seems to be whether to 
approve one plan or to permit experi- 
mentation with a number of plans. The 
latter procedure was urged by several 
including Neal Bassett, United States 
manager of the Accident & Casualty, 
who pointed out that fire as well as cas- 
ualty lines have grown up by experimen- 
tation. But the majority opinion pointed 
to the wisdom of adopting one rather 
than several plans. 

Julian A, Lucas, head of Davis, Dor- 
land & Co., summarized the sentiment 
for a single plan when he urged that 
both bureau and non-bureau company 
executives together with representative 
agents and brokers lock themselves in a 
room, study the merits of the half dozen 
plans already filed and not leave that 
room until they had agreed on one plan. 
Nn contrast to this suggestion A. J. 
Smith, president of the Association of 
Local Agents of New York, Inc, said he 
was opposed to all reward plans at this 
time and he questioned the advisability 
of any further attempts to reduce the 
A.L. and P. D, rates in New York. Mr. 
Pink thought that would be an easy way 
out for the Department but said it would 
hot be quite fair to the car drivers of 
New York State if those in other states 
where the plan is effective receive rate 
tewards and they do not. 

Leslie Argues For Bureau Plan 

The hearing opened with an explana- 
tion of the Bureau filing by William Les- 
, its general manager. As previously 
‘mounced, it provides for a 10% rather 
than . 15% reward without increase in 
rates, but the Bureau also proposed that 
shen che customary annual rate revision 
‘made this coming Fall, it will intro- 
dave the 4.8% factor to provide for a 
% roward. Mr. Leslie reviewed the 
ackeround facts in the Bureau’s decision 
adopt the safe driver reward plan, 








Ins. Buyers’ Attitude 

Speaking for the organized insur- 
ance buyers John G. Goetz, managing 
director, Risk Research Bureau, said 
at the hearing that his group is favor- 
ably inclined toward support of the 
Bureau plan. He urged, however, that 
alternative plans be given the benefit 
of experimentation and said: “Tf 
plans, approved in other states, are 
turned down here it will bring a storm 
of abuse.” 











pointed to the defects in the old merit 
rating plan of 1929, and then explained 
why the reward had been based on a 
retrospective plan for one year’s experi- 
ence. He emphasized: “Our plan, we 
believe, has merit as a merit rating plan. 
It is worth a trial and we hope that if 
it is approved the result will be to en- 
courage safe driving.” 

Mr. Leslie had close attention as he 
enumerated the sources of contribution 
which are required under the Bureau 
plan to provide the 10% credit. Country- 
wide, 88 out of every 100 policyholders 
will earn it. On that basis the average 
reduction, from present rate levels, he 
explained, will be $8.80 on each $100 of 
premium income. To create this sum the 
Bureau took $4 from acquisition cost, 
setting the maximum commission at 21% 
instead of 25%; the companies will save 
26 cents in taxes, and the remaining 
$4.54 will be the companies’ contribution. 
This was referred to as the off balance 
of the plan, which Mr. Leslie felt to be 
large enough to assure a reasonable mar- 
gin of safety. 

G. F. Sullivan Gives Brokers’ Position 

George F. Sullivan, president, General 
Brokers Association, representing several 
brokers’ organizations, said they favored 
the general principle of the reward plan 
but inasmuch as it is experimental and 
has been subject to criticism “we would 
like to see at least three plans approved 
for operation.” He named a few excep- 
tions to the Bureau plan, among them 
being, (1) if the company cancels the 
policy the insured should be entitled to 
the reward for the period of time which 
his policy was in force; (2) definition 
of a claim should be more clearly estab- 
lished, and in case of dispute between 
company and the insured some provision 
should be made for appeal to the Bureau 
by company or insured. The brokers, 
furthermore, do not like the idea of a 
48% rate increase in the Fall hanging 
over their heads but believe that any 
future rate filing should be based on its 
own merits and not contingent upon the 
reward plan. Mr. Sullivan also thought 
the Bureau plan should be interchange- 
able with plans of other companies. 
Summing up he asked that the approved 
plan be put into effect on the first of 
a month, emphasized that in the final 
analysis the insured would be the judge 
of the effectiveness of the various plans 
and said the whole matter sifted down 
to whether an increasing reward has a 
bigger public appeal than a_ stabilized 
reward. 

Jay W. Rose, J. C. Olson, F. L. Greeno 
Views 

The views of three prominent up-state 

local agents were next presented, Jay 





Resignation Accepted 

The National Bureau of Casualty 
& Surety Underwriters has accepted 
the resignation of the Continental 
Casualty and the National Casualty 
effective April 1. The sole point of 
difference between the Bureau and 
these companies was that they were 
not in sympathy with the safe auto- 
mobile driver reward plan as adopted 
by the Bureau. 
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Insurance Experts 

On Safety Program 
LARGE NUMBER APPEARING 
Greater New York Safety Agenda As- 


suming Proportions Like That of 
National Safety Congress 





Many specialists in various classes of 
insurance and kindred activities will take 
part in the ninth annual convention pro- 
gram of the Greater New York Safety 
Council to be held at Hotel Astor April 
19, 20 and 21. The report of the secre- 
tary, aeronautical division, will be made 
by Jerome Lederer, chief engineer, Aero 
Insurance Underwriters, New York. The 
section devoted to loss of time to work- 
ers by reason of preventable accidents 
suffered while away from work will be 
presided over by W. Graham Cole, di- 
rector of safety, Metropolitan Life In- 
surance Co, In the Elevator section K. 
A. Colahan, Philadelphia, engineering 
manager, American Mutual Liability, is 
one of the speakers. In the Small Plant 
section Nelson A. Zeiger, research en- 
gineer, New Jersey Compensation Rating 
& Inspection Bureau, will read a paper. 
E. C. Jacobs, New York, assistant en- 
gineering manager, American Mutual Li- 
ability, also appears on the program for 
that section. 

Dan L. Royer, chief engineer, Ocean 
Accident & Guarantee, is chairman of 
the Slips and Falls section, and A, O. 
Jackson, New York, supervising engineer, 
Aetna Casualty & Surety, will speak be- 





fore that section on physical causes. 
Walter S. Paine, manager engineering 
and inspection department Aetna Life, 
is chairman of the Handling Materials 
section, and A. B. Fleck, safety enginecr, 
American Mutual Liability, will read a 
paper. In the Petroleum section H. EF. 
Newell, assistant chief engineer National 
Board of Fire Underwriters, will discuss 
the viewpoint of regulatory bodies. 

Fire and Marine Programs 

The Fire Prevention section is headed 
by T. Alfred Fleming, supervisor of con- 
servation, National Board of Fire Un- 
derwriters, as chairman. Robert B. 
Shepard, New York, electrical engineer, 
Underwriters Laboratories, will speak on 
electrical hazards in the home. Rear 
Admiral Emory S. Land (C. C.), U. S. 
Navy (retired), is chairman. He is also 
chairman of the United States Marine 
Commission, Washington, Captain Ed- 
ward C. Holden, Jr.. manager safety de- 
partment U. S. P. & I. Agency, Inc., New 
York, is down for an address, 

In the Safety Exchange section the 
following persons will speak: E. W. 
Martin, New Haven, supervising engi- 
neer, Liberty Mutual Insurance Co.; R. J. 
Crosby, chief engineer casualty depart- 
ment, Marsh & McLennan, Inc., New 
York; Daniel L. Hartnett. New York, 
senior engineer, Travelers Insurance Co. 

A. K. Christenberry, New York, vice- 
president and manager Hotel Astor, will 
address the Hotel section on “The Man- 
ager.” Robert S. Elberty, New York, 
supervising engineer, Fireman’s Fund In- 
demnity, will talk on modern insurance 
inspection. 





W. Rose, secretary, New York State As- 
sociation of Local Agents, said his organ- 
ization favored a workable, fundamental- 
ly sound plan that will lessen the cost of 
insurance to the safe driver and increase 
highway safety. Arguing for approval 
of only one plan Mr. Rose thought that 
if several are adopted chaotic conditions 
were likely to be created. He assured 
the Superintendent that whatever plan 
he approved the cooperation of the New 
York association could be counted upon 
As to the commission question, he urged 
that no change in the present set-up be 
made except through the Casualty Ac- 
quisition Cost Conference. 

J. C. Olson, representing the Buffalo 
Association of Fire Underwriters, en- 
dorsed the idea of a reduction in cost 
to the car owner consistent with safe 
driving practice, suggested that a further 
immediate reduction in rates of 10% be 
made, and came out flatly against the 
Bureau’s safe driver reward plan. If this 
plan is approved, he said, “we desire to 
continue to receive the same commission 
as heretofore and return a share of this 
commission when the reward is paid. 

F. L. Greeno, speaking for the Roches- 
ter Board of Underwriters, put on record 
the fact that they had endorsed the Bu- 
reau plan when first offered and _ still 
favored its adoption. He felt that if 
several plans are experimented with “it 
would be tantamount to a rate war.” He 
agreed with Mr. Rose that commission 


changes should go through the acquisi- 
tion cost conference. 

Roe For Interchange of Experience 

J. J. Roe, Jr., of Patchogue, L. I., pres- 
ident of the N. Y. State Association, ar- 
gued for an interchange of experience 
among the companies. His idea would 
permit an agent who changed companies 
to get the last carrying company to 
issue a certificate showing that the in- 
sured was entitled to the reward, which 
would be applied by his new company 
toward reduction of his premium the 
next year. 

Stellwagen Merit Rating Pioneer 

For the past nine years the Indemnity 
Co. of North America has accumulated 
experience under the auto merit rating 
plan on which it pioneered and H. P 
Stellwagen, vice-president of that com- 
pany, presented to the Superintendent a 
strong argument in favor of the plan’s 
adoption in New York. Succinctly ex- 
plained, the Indemnity’s plan provides for 
progressive discounts—10, 15 and 20%. 
If the insured gets into his fourth year 
with an accident-free record he is en- 
titled to the 20% credit as long as he 
has no accidents. No advance rate load- 
ings are provided under the plan, nor 
is there a cut in commissions to pro- 
ducers. The Indemnity’s experience un- 
der this plan has been profitable. 

Mr, Stellwagen urged approval of the 

(Continued on Page 53) 
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Bennett Urges Positive, United 


Action in Auto Death Situation 


Rising Public Clamor for Compulsory Auto Laws Will Not 
Be Stemmed by Negative Resistance, He Says; 
Offers Suggestions 


Walter H. Bennett, general counsel, 
National Association of Insurance Agents, 
approached the subject of compulsory 
automobile liability insurance from a new 
angle in his address last Friday before 
the semi-annual meeting of the New 
Jersey Association of Underwriters held 
in Trenton, N. J. Pointing to the ris- 
ing toll of deaths and injuries annually 
Ft to automobile accidents he estimated 


that in 90% of the cases those causing 
such tragedies are Gnancialés irrespons- 
ib'e. Thus, there has been a rising tide 


of public indignation against a sociologi- 
cal situation “which is rapidly becoming 


imbearable.” Year after year over the 
past decade sporadic efforts have been 
made in state legislatures to reach some 


control of this situation by the introduc- 
tion of compulsory automobile insurance 
bills. But year after year, said Mr. Ben- 
nett, this attempted legislation has gone 
down to defeat due to the united oppo- 
sition of insurance comp: inies and agents. 

Such opposition is all right up to a 
certain point but, in Mr. Bennett’s opin- 
ion, the public clamoring for relief makes 
it imperative that the insurance business 
should now “arise to the necessity of a 
vigorous and affirmative campaign mov- 
ing against the condition now existing, 
and cease and desist from its campaign 
carried on over the years of opposition 
to compulsory insurance laws, without 
a constructive answer.” The speaker 
said he has sensed a growing conviction 
on the part of thinking agents that it 
is no longer possible to temporize with 
the increasing demand for compulsory 
insurance; that negative resistance must 
give way to positive performance. 
Affirmative Move in Right Direction 

As an affirmative step in the right di- 
rection Mr. Bennett referred to a sug- 
gestion made recently by Judge Richard 
Hartshorne of New Jersey in the form 
of a resolution calling for a national 
conference to bring about uniformity of 
state traffic laws. This resolution was 
adopted by representatives of the third 
regional highway safety conference. At 
the same meeting, said Mr. Bennett, 
recommendation was made for a maxi- 
mum speed of fifty miles an hour, com- 
pulsory inspection of motor vehicles, ex- 
tension of the arresting powers of police 
officers on duty outside their normal 
areas, reciprocal notice among the states 
of conviction for traffic violations, and 
the immediate study of wider powers 
of “fresh pursuit” across state lines in 
motor vehicle cases as well as crimes. 
The speaker continued: 

“All of these recommendations are for 
the promotion of the general welfare. 
But in my opinion, the conference’s res- 
olution in favor of wider extension of 
the use of the penalty of revocation and 
suspension of drivers’ licenses for viola- 
tions is by far the most important. If the 
reckless driver knew that his license to 
drive would be revoked or that his rec- 
ord would prevent him from obtaining a 
license, the heart of the problem would 
be reached. If the insurance interests 
would place their resources behind such 
legislation, and its enforcement, there 
would be little public demand for com- 
pulsory Become 1 laws. 

“However, as the situation now stands, 
the public demand for compulsory leg- 
islation grows daily. It is the exception 
when one picks up a daily newspaper or 
business periodical without finding that 
a legislative committee to investigate the 
situation has been appointed, or some- 
body or some organization is recom- 
mending it. Nor is there in evidence 
any reluctance on the part of the news- 
papers to exploit criticism voiced against 


insurance as an institution when so many 
accident claims go unpaid because the 
perpetrator of the accident had no in- 
surance or other means of financial re- 
sponsibility.” 

Two cases at hand were cited, the first 
being the letter of Motor Vehicle Com- 
missioner C, Harnett to Senator 
lulius A. Berg, chairman of the New 
York legislative investigating committee 
on compulsory insurance, which was 
quoted recently in the New York Herald- 
Tribune and in which Mr. Harnett advo- 
cated the writing of compulsory insur- 
ance by private carriers rather than 
through a state fund. Mr. Harnett is 
convinced that the present financial re- 
sponsibility laws are inadequate, and do 
not insure a fair deal for all. The sec- 
ond case is the three-quarters of a col- 
umn story given by the New York Times 
to the views of Chief Magistrate Jacob 
Gould Schurman, Jr., as given before the 
recent luncheon meeting of the Insurance 
Society of New York. In answer to 
charges of unfairness in automobile rate- 
making made by the magistrate William 
Leslie issued a logical statement but the 
Times, observed Mr. Bennett, devoted 
only one small paragraph at the end of 
its story to that response. 


Sees Insurance on Defensive 


The speaker hammered home the fact 
that “the insurance business is on the 
defensive, 


Public and press are looking 


| 
Gough Outspoken In | 
| 
Opposing Reward Plan | 
Deputy Commissioner Chris A. | 
Gough of New Jersey told those pres- | 
ent at the mid-year meeting of the 
|New Jersey Association of Under- | 
|writers at Trenton last Friday that | 
| he would like to disapprove of the | 
|safe driver reward plan of the Na- | 
‘tional Bureau of Casualty & Surety | 
(U nderwriters if he had the power so 
lto act. However, the state law does 
pom permit him to interfere with op- 
ration of the plan in New Jersey. 
“This plan is funds amentally wrone 
land. discriminatory,” he asserted. 
| | “How long it will last I do not know.” 





for a highway accident scapegoat, and 
they inevitably point to insurance as the 
choice. It is no longer enough to adopt 
resolutions opposing compulsory laws. It 
is no longer enough to appear before 
legislative committees with a negative 
platform. That’s what the insurance busi- 
ness did years ago when we first heard 
of workmen’s compensation laws—every- 


one against them just because. But the 
rising tide overwhelmed the objectors 
and compensation to injured workers 


came in spite of the objections. Let’s 
learn from experience that objection 
alone cannot succeed.” 

Turning his attention to financial re- 
sponsibility laws as the possible solution 
Mr. Bennett said: “New Hampshire has 
what is considered the strongest law of 
the kind now in effect. The other day 
two representatives of the New Hamp- 
shire Agents Association explained to 
me that it was a compromise measure— 
that they had realized compulsory in- 
surance was on the way in that state. 
The bill as passed was in a form ap- 
proved by them, except that at the final 

(Continued on Page 53) 
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GEARED for 
PROGRESS 


Agents who join forces with the Massachusetts 
Bonding and Insurance Company are geared for 
progress in supplying many diverse lines of 
coverage backed by a mature organization 
seasoned by thirty years experience. 


Fidelity and Surety Bonds in all their ramifications. 
Liability insurance in its many forms. 


compensation, property damage, bur- 
glary, robbery and plate glass insurance. 


{ full complement of accident and health insurance 


Countrywide Service with Valuable Agency 
Openings available in current Expansion Program. 


PLASSACHUSETTS BONDING INSURANCE COMPANY. 





Home Office: Boston 














or Apu 4. 


March 18, 1938 


of New Jersey Ass ociation at Trenton 


What Led Up to Safe 
Driver Reward Plan 


LESLIE TRACES CONCLUSIONS 





Tells New Jersey Agents That System 
Follows What Is in Minds of Public 
Thought Leaders 





The insuring public is convinced that 
a rate differential between the safe 
driver and the driver who has accidents 
is the right way to underwrite automo- 
bile liability risks, William Leslie, ven- 
eral manager of the National Bureau of 





WILLIAM LESLIE 
Casualty & Surety 


Underwriters de- 
clared in Trenton, March 11, when he 
addressed the mid- -year meeting of the 
New Jersey Association of Underwriters. 

Hundreds of clippings of newspaper 
editorials received by the National Bu- 
reau since the safe driver reward plan 
was announced show that it “is the stuff 
a rating plan must be made of, if auto- 
mobile liability insurance is to be in ac- 
cord with what the public believes is 
right,” Mr. Leslie declared. ; 

“Insurance companies must keep their 
ear to the ground and heed the advice 
of thinking people on the conduct of 
their business,” he said. “Otherwise, their 
voice will not be heard, when the public 
takes its convictions to the legislatures.” 


Bureau Principles Praised 
Principles ‘underlying the safe om 
reward plan have been anticipated 
leaders of public thought, Mr. Lesie 
pointed out. Several years ago, he said, 
Judge Jacob Gitelman of Rochester, 
N. Y., urged a liability insurance system 
which would recognize the safe driver 
by means of a preferred rate. More fe- 
cently, he reported, Chief City sa” 
trate Jacob Gould Schurman, Jr., 
New York, before the Insurance Society 
of New York, not only urged safe driver 
rewards, but suggested the advisability 
of rate penalties against drivers who 
have accidents. In the current issue of 
the American Magazine, Earnest Elmo 
Calkins, advertising executive and pub- 
licist, has published an article entitled 
“Let's Reward Safe Drivers.” The ar- 
ticle praises the principles of the Na- 
tional Bureau’s plan, Mr, Leslie sai 
“These men are leaders of public 
thought,” he emphasized. “They af¢ 
thinking in terms of the social duty © 
insurance companies. Certainly their ad- 
vice must be heeded.” 
Conclusions Reached ; 
Earlier in his address, Mr. Leslie 
traced the history and development , 0 
automobile liability insurance _ rating 
from 1914 to the present. In arriving # 
the safe driver reward plan, Mr. Leslie 
pointed out, the bureau committees 
(Continued on Page 51) 
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Mouse Office Men Come 
To N. Y. to Honor Gossett 


BIG TRAVELERS GATHERING 





55 John St. Manager Gets Many Trib- 
utes; John McGinley, Toastmaster, 
Presents Silver Service 





The dinner given to John E. Gossett 
last week at the Hotel Commodore, New 
York, in observance of his twenty-fifth 
anniversary with the Travelers, was 
unique in many respects. Ably presided 
over by John McGinley, vice-president 
of the company, one of the sentimental 
angles of the occasion was the reading 
of a telegram sent by Mr. Gossett’s 
father, this message being one of the 
dozens received during the day by the 
guest of honor. Another interesting 
angle was the presence of at least ten 
home office officials, including Jesse W. 
Randall, J. H. Coburn, Tracy W. Smith, 
Fred S. Garrison, John J. Hart, Howard 
E. Critchfield, C. Donald Rarey and 
Ralph L. Smith, President L. Edmund 
Zacher, who could not be present. sent 
an appreciative letter in praise of Mr. 
Gossett’s notable service to the company 
More than 100 attended. Mr. Gossett 
is manager of compensation and liability 
lines in the 55 John Street branch of the 
Travelers. 

Six speeches of high oratorical qualitv 
presented John Gossett’s career and 
achievements in kaleidoscopic review 
Tohn McGinley, the keyncter. spoke of 
his willingness to “work with me in 
double harness in trying to do a iob for 
the Travelers in Greater New York”: 
Tracy W. Smith. sunerintendent of 
agents, recalled early days when Mr. 
Gossett was making a renutation as a 
boiler and machinery specialist. and he 
also told of his advarcement from To- 
ronto to Pittsburgh and finally to New 


York “as a reward for demonstrated 
ability.” Harrv B. Johnson, advisory 
manager at 55 John Street. who has 


been fifty-eight years with the companv. 
said John Gossett was “a horse for work 
and a bulldog in hancine on until the 
joh was finished; that he gloried in diffi- 
cult tasks.” 

This quality of tenacitv was also feo- 
tured by Vice-President Randall, and be 
said that the word “No” to Gossett 
meant a challenge, an invitation to a con- 
test. never a turndown. Next. R. W. 
McClaskey, manager, 42nd Street branch, 
firnished some intimate glimpses of the 
Gossett makeup. and. being one of his 
oldest friends, he talked entertaininelv 
at some length. Equally as interestine 
was the witty talk bv Calvin P. Reid. 
head of the liability claim department in 
the 42nd Street branch. Incidentally Mr. 
Reid will observe his own fortieth anni- 
versary with the Travelers next August. 


John McGinley’s Tribute 


The surprise of the evening was the 
jresentation by Assistant Manager Jos- 
ph J. Cassidy of the 55 John Street 
branch of a package containing more 
than 100 new automobiles lines “from 
the boys at 55 John.” This was fol- 
owed by John McGinley’s own impress- 
ve tribute to “my right hand man” and 
ils presentation of a silver service “in 
recognition of your silver anniversary.” 

\ppreciative of the encomiums John 
turned “B 


iossett soswell” for the occa- 
won and recounted significant events in 
us Travelers career and experience as 
‘ Papel box salesman and college days 
at the University of Illinois, his alma 
To this writer the high spot of 
iographical reminiscences came 
then he told why he had participated in 


“ many sports at college. He said: 
‘Iplaved football to prepare me for the 
tard knocks which I knew would come 
iter on. I went out for wrestling to 
velop the art of ‘getting a good hold’ 
a prospect, and I participated in water 


] om . . s . 
“lo and swimming so as to acquire en- 
lance and longe-windedness.” 
ce and long-windedness. 


“Marty” Meehan’s Death 
Mourned by Travelers Men 


Martin J. Meehan, Travelers assistant 
manager, casualty lines, in its Syracuse 
branch office, passed away March 7 
after being stricken with an acute ab- 
dominal condition, and his death is wide- 
ly mourned in agency and home office 
circles. So popular was Mr. Meehan in 
the up-state fraternity that a memorial 
resolution was drawn up by his asso- 
ciates in Syracuse which has been given 
wide circulation. 

A native of Hartford and product of 
the Travelers, “Marty” Meehan, as he 
was familiarly known, worked in a home 
office clerical position before the World 
War. He left for overseas with the 
102nd Infantry, 26th New England Di- 
vision, and his friends say that the stuff 
“Marty” was made of came out on the 
battlefields of France. The A. E. F. ex- 
pedition, in his youthful mind, was pretty 
much of a lark until a fight started, but 
when it did he was found to be in the 
thickest of the fray. Few of his asso- 
ciates in Syracuse knew that he was the 
recipient of the Belgian and French 
Croix-de-Guerre for gallantry in action 
and that “Marty” was one of the few to 
be given a regimental citation—from the 
hands of General Pershing himself. 

He returned to the Travelers after 
the war and served successively at At- 
lanta, Detroit and Syracuse branches, 
He was regarded as an expert in the 
technicalities of casualty lines and a per- 
suasive advocate of life insurance. Sur- 
viving him are his wife, four children of 
his own and three other youngsters, chil- 
dren of a brother, for whom “Marty” 
Meehan found a place in an already 
crowded household. Said the Syracuse 
memorial: “The hand of ‘Marty’ Mec- 
han was extended to everyone, help as it 
could. We who knew him, who worked 
with him, will profit by his having been 
for twelve years a Syracusan.” 


WISCONSIN GETS REWARD PLAN 


Rate Reduction for Those Entitled to 
Reward Will Amount to Approxi- 
mately Eleven Per Cent 
The safe driver reward plan became 
effective in Wisconsin March 14. Appli- 
cation of the plan there had been de- 
layed. In announcing the effective date 
William Leslie, general manager National 

Bureau, says: 

“In order to make the plan operative 
it is necessary to increase the existing 
private passenger rates by 4.8%. Intro- 
duction of the plan on this basis means 
a reduction in the present cost of in- 
surance, amounting in the case of those 
that carn the reward, to approximately 
11%.” 











Agents in Oklahoma City 
Seek Reciprocal Compact 


The Oklahoma City Insurors Exchange 
has passed a motion indicating that mem- 
bers will do well to refer their replace- 
ment of plate and automobile glass to 
concerns who purchase their insurance 
from stock companies. This action, with 
a list of glass replacement companies, 
was sent to all members of the exchange 
with the suggestion that they pass it on 
to the claim departments of casualty 
companies they represent. 


Building An Entirely New City 
On Lines to Guarantee Safety 


While everybody who reads the papers 
knows that New York is preparing for 
a world’s fair in 1939 on an unprecedent- 
ed scale of magnificence and complete- 
ness, few know anything about the care 
being exercised to produce this $150,000,- 
000 exposition in such a way that a new 
record for safety in construction and op- 
eration shall be established. 

In Safety, published by the Greater 
New York Safety Council, some details 
of the fair’s safety program are given. 
Already what amounts to an entirely 
new city is appearing on 1,216% acres of 
former marshland. Sewers, gas and wa- 
ter systems and electric power-sub-sta- 
tions have been installed and yet in two 
vears of work there has been only one 
fatality and one serious accidental in- 
jury. The $2,200,000 job of preparing 
the exposition site was accompanied by 
no more than one moderately severe 
injury. 

Centralization of Work 

It was soon realized that in work of 
this magnitude safety work would tend 
to become unusually decentralized be- 
cause of the many contractors involved, 
so an accident control board was estab- 
lished whose various members refer to 
the fair corporation’s field engineer. Of- 
ficials of the fair say that insurance car- 
riers have been quick to take the initia- 
tive in the safety promotional efforts of 
the fair management. Inspectors, in- 
vestigators and representatives have the 
opportunity to enlist with the exposi- 
tion’s engineers in promulgating and en- 
forcing safety measures. It has been 
made plain to all those employed on the 
work that safety instructions and orders 
shall be given the same attention and 
consideration as work orders. Every ac- 
cident, no matter how trivial, is investi- 
gated to ascertain the cause and prevent 
repetition. : ; 

All plans are scrutinized for infractions 
of the exposition’s building code which 
is based on the strict code of New York 
City. Dangers incident to large crowds 
circulating in cramped spaces are being 
avoided, even to the point of providing 
ample shade to protect one from the sun. 
Sanitation requirements are rigorous and 
many rest and sick rooms will be pro- 
vided. 

Unusual Test Building 

One of the unique features of the fair 
at this early stage is a specially con- 
structed test building which changes col- 
or and shape every few days. This build- 
ing can be made to buckle, twist, sag, 
expand, through the manipulation of ad- 
justable struts, bracings and shim foun- 
dations. The idea is to furnish the en- 
gineers with means for testing building 
materials to be used in the exposition 
buildings. At present this architectural 
freak looks something like a grain cle- 
vator. The fair authorities even go to 
the extent of encouraging recreational 
activities for its employes to assure them 
keeping in good physical condition. 

Although the fair will not open until 
next year its own uniformed police force 
is already on duty. John J. Sullivan, 





EXCESS. COVERS 


REINSURANCE 





EXCESS UNDERWRITERS, INC. 


JOSEPH P. GIBSON, JR. 
PRESIDENT 


90 John Street 


MORTIMER D. PIER 
SECRETARY 


New York, N. Y. 





former second deputy police commis- 
sioner of New York, now serves as di- 
rector of the division of public safety of 
the fair and has charge of both police 
and fire departments. 

Education in Safety 

Safety will also be the subject of ex- 
hibits at the fair, the Actna Casualty & 
Surety and the Metropolitan Life being 
among the exhibitors in this field. A 
suitable area in the medicine and public 
health building will be devoted to indus- 
trial hygiene. Visitors will be shown the 
hazards of practically every walk of life 
and how they may be avoided. 

The fair is marching on to a new rec- 
ord of safety in the field of construction 
and operation. The one fatality so far 
experienced was that of a steel worker 
for a sub-contractor. He fell off a bridge. 
The one serious injury was that of an 
elderly workman who failed to get out 
of the way of a shovel fast enough. 


J. P. RYAN FELICITATED 
Compensation Specialist With Royal In- 
demnity Completes Twenty-five 
Years of Service 
F. J. O'Neill, president Royal Indem- 
nity, gave a party at the executive offices 
of the company in New York March 10 
in honor of James P. Ryan, who is cele- 
brating his twenty-fifth anniversary with 
the organization. Mr. O'Neill spoke feel- 
ingly of Mr. Ryan’s loyalty and ability 
and presented him with a gift in memory 
of the occasion. In acknowledging the 
gift Mr, Ryan expressed the pleasure it 
had been to work with the various mem- 

bers of the company. 

Mr. Ryan, who is in charge of the 
home office compensation claims depart- 
ment, was one of the original organizers 
of the company’s compensation work 
Later, as business increased, Mr. Ryan 
added to and completely organized the 
department now known as the compen- 
sation claims department. Owing to res- 
ignation of one of his associates, Mr. 
Ryan was for a time in charge of the 
metropolitan claims department from 
which position he was recalled to fill 
that of head of the home office compen- 
sation claims department, the position 
he now holds. He came to New York 
from Greenfield, Mass., is a graduate of 
Syracuse University Law School and 
during his high school and college days 
was a baseball player of note. 


AETNA SAFE DRIVING CARTOONS 

The Ted Eshbaugh Studios, an affiliate 
of West Coast Sound Studios, New York, 
has produced the first two of a series 
of short animated cartoons on safe driv- 
ing for the Aetna Casualty & Surety 
which will be shown through its agents 
in local theatres. 


William Leslie 


(Continued from Page 50) 
viewed countless plans and suggestions 
but came to a series of conclusions: 
1. That the only basis of providing a differen- 
tial was to use the record of a risk. 
That abuses must be eliminated. 
That the experience used should be 
that of the company carrying the risk. 
4. That to avoid “frozen experience’ only one 
year of experience should be considered. 
That a reward should be allowed at the end 
of a year by the company carrying the risk. 
Mr. Leslie declared that the safe 
driver reward plan works debit as well 
as merit rating theories because the 
driver who has an accident pays a rate 
slightly above the average. “In making 
the plan available, the bureau companies 
are contributing a large share of the re- 
ward on the theory that the plan will 
produce a_ better experience. It is 
thought that a better than average class 
of business will be attracted.” 
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On the Production “Firing Line” 








Effective Use of Mail and Wire 


How Cipares Insurance Agency of Michigan 
City, Ind., Operates; Insured Comes Into 
Office to Pay All Premiums 


Extremely effective use of the mail anc 
the telephone has made Anthony Cipares 
of Michigan City, Ind., an outstanding 
small town agent in casualty insurance. 
His company for casualty lines is the Con- 
tinental Casualty. His job of merchandis- 
ing himself has resulted in about 50% of 
his business walking in through the front 
door or ’phoning inquiries. In his sales 
letters Mr. Cipares doesn’t go in much 


for fancy work, but his correspondence 
carries all the essential facts with plenty 
of ideas. Incidentally, the name of his 


outfit is Cipares Insurance Agency and at 
the top of his letterhead, on each side, is 
an owl, each cut captioned “Be Wise Now.” 

How He Became Agent of General 

Insurance 

Asked by The Eastern Underwriter to 
tell something about his career and sales 
methods he said: 

“First of all I would like to express 
myself as to the motivation which brouglit 
me into the casualty insurance business. 
Without motivation it is more difficult to 
reach a goal. 

“Tn 1930 I was working for a life insur- 
had the misfortune to 


ance company. I 
have an automobile accident. It was a 
serious one, too, and I did not like the 


way in which the claim was handled. That 
vot me thinking and the idea came to me 
that there were opportunities for a gen- 
eral insurance agent who could take better 
care of the misfortunes of people than I 
had had. 

“My accident was in August, 1930, and 
on October 12 of that year I announced 
to the public that I was entering the gen- 
eral insurance business. Plenty of courage 
was necessary as I had no knowledge of 
the time of the general insurance business ; 
that is, no more than the average person 
would have. I immediately subscribed for 
several insurance newspapers, and made 
two or three trips a week to Chicago in 
order to get instructions as to how to han- 
dle such an agency. 

“My bank capital at the time was $200. 
I rented a main floor office and hired a 
stenographer With that expense con- 
fronting me T simply had to do business. 

“In 1932 [ became representative of the 
disability department of the Continental 
Casualty. 

“T soon saw 


that the larger the number 


of contacts I had the better, and that I 
needed more contacts than just seeing peo 
ple although IT saw as many as_ possible. 


That gave me the idea of a letter advertis 
ing campaign which I have kept continu- 
ously going ever since. At the start I 
sent out 200 letters a month and kept in- 
creasing the number until a peek of 5,000 








\NTHONY CIPARES 


a month was reached. The communica- 
tions were accompanied by a return postal 
card. 

“In the years 1932 and 1933 when the 
depression was pretty bad I put on extra 
steam and found myself busy taking care 
of the return cards received from the let- 
ters. Today we are fortunate in having 
1,800 policyholders and in 1937 closed with 
gross premiums in cash (not premiums 
written) of nearly $44,000. During 1937 
I did not make one cold canvass. In addi- 
tion to other insurance I did a nice volume 
of life insurance. 

“We do practically no collecting. The 
insured public must pay at our office, which 
is centrally located and easily accessible. 
When we write insurance we ask the 
prospective buyer what he prefers me 
to do—to collect his premiums or to take 
care of him in case of a misfortune. Fur- 
thermore, I say that if I am to be a col- 
lector IT cannot take care of his claim so 
promptly as would otherwise be the case, 
and ‘by paying at our office I will have 
more time to handle the service needed.’ 

“We use the advertising suggestions of 
Deward & Rich, New York City. That 
includes their slogans and recommenda- 
tions.” 





N. Y. Safety Council Names 
W. D. Smith Executive V.-P. 


Walter D. Smith, president and man- 
ager of the Delaware Safety Council for 
the past ten years, has been appointed 


executive vice-president of the Greater 
New York Safety Council, Inc., succeed- 
ing Julien H. Harvey, who recently re- 
signed to become managing director of 
the National Conservation Bureau. 
\ctive in civic affairs in Delaware for 


a nuniber of years, Mr, Smith served as 


president of the Wilmington City Coun- 
cil, state director of relief, motor vehicle 
and Secretary of State. 
He is also a member of the executive 
conunittee, National Safety Council, and 
has taken a leading part in advancing 
the principle of community — safety 
throughout the country. A frequent vis- 
itor to New York he is well known to 
many Council members here, including 
insurance men. Before his affiliations 
with the Delaware Safety Council he had 
a varied industrial experience with the 
\Vestinghouse Electric & Manufacturing 
Co. 


commissioner 


Producers Featured At 
A. & H. Club Meeting 


SEVEN STIMULATING MESSAGES 
Fifth itech Kaiten in Series of 
N. Y. Organization; Certificates 
of Merit Offered 





The fifth educational meeting under 
the auspices of the Accident & Health 
Club of New York held Tuesday at the 
Chamber of Commerce, was addressed 
by seven successful producers of A. & H. 
insurance. Regular attendants at these 
meetings have been advised that this is 
the last opportunity to brush up on their 
knowledge of the accident and health 
business with a view to qualifying for 
the certificate of merit which will be 
presented to those students who will 
qualify in the final meeting March 29. 

Wesley T. Hammer, Loyalty Group, 
chairman of the educational committec 
of the club, introduced the following pro- 
ducers: Otto Lehman, veteran A. & H. 
agent, who recounted some of his selling 
experiences; Richard W. Fairbanks, spe- 
cialist in the life and accident field, who, 
despite his youth, has established an en- 
viable production record in both these 
lines. He emphasized the sales appeal 
of reimbursement insurance for the wives 
of life clients and pointed to its value 
as an approach for additional accident 
insurance to the life policyholder. Jo- 
seph Levin of Simon Cohen-Levin Corp, 
recounted some of his A. & H. sales 
experiences which have helped him to 
develop general business. He also ex- 
pressed his gratification with the work 
being done at these meetings. 

F. M. Champagne, a life producer of 
established standing, explained how he 
has used the center of influence plan 
for developing new life clients through 
the sale of accident insurance, “My cli- 
ents are not getting complete protection 
unless they are sold A. & H. insurance 
along with life coverage,” he said. T. W. 
Sweeney of H. Mosenthal & Son, ex- 
plained how his firm kept an up-to-date 
record of every client showing the forms 
of insurance they carry. Wherever there 
was an absence of A. & H. coverage he 
immediately point out this weak spot. 

George F. Hubbard of G. F. Hubbard 
& Co., recommended the sale of A. & 
H. insurance for the long pull protec- 
tion and warned against over-sclling the 
coverage from the standpoint of tem- 
porary claim recovery, The latter is, in 
his opinion, responsible for lapses. C-. 
W. Hale, another progressive accident 
producer, demonstrated a method of vis- 
ual presentation built around an illus- 
trated folder giving pictures of accident 
victims. 


Ray Murphy Honored By 


Insurance Post No. 1081 


Insurance Post No. 1081 of the Ameri- 
can Legion, New York: City, gave a 
luncheon Tuesday at the Drug & Chem- 
ical Club in honor of Col. Ray Murphy, 
past national commander of the Legion, 
who came to New York recently to take 
the post of assistant general manacer of 
the Association of Casualty & Surety 
Executives. <A delightful affair. it was 
in the nature of a formal Legion wel- 
come to Col. Murphy by insurance le- 
gionnaires. Herman G. Treiss. Great 
American, commander of Post 1081, pre- 
sided and also welcomed Commander 
Tohn J. Hall of Ad Men’s Post, New 
York, who is a home town (Ida Grove, 
Iowa) chum of Col. Murphy. 

Graciously acknowledging the hospital- 
ity of Insurance Post 1081 Col. Murphy 
said it was particularly pleasing to meet 
with a group of men identified with the 
insurance world and at the same time 
Legionnaires. “One of the principal 
compensations in the Legion,” he said, 
“is comradeship and that applies with 
even greater force to the national com- 
mander. 

Col. Murphy referred to a statement 
he made in 1936 when national com- 
mander that “the American Legion is 
the best insurance policy that America 
has.” Developing this thought he felt 





Aetna Managers In 
Biloxi, Miss., Session 

MAKE PLANS TO HELP AGENTs 

Home Office Officials Confer With Field 


Representatives on Newest Sales 
and Underwriting Developments 








Following a practice established a num- 
ber of years ago, managers of the casy- 
alty and surety supervising field offices 
of the Aetna Life Affiliated Companies 
are meeting this week and next at the 
Edgewater Gulf Hotel, Biloxi, Miss., for 
a special sales and underwriting confer- 
ence. 

The meetings will cover the full range 
of company activities. There will be dis- 
cussions of the underwriting and sales 
situations in each individual line led by 
the officer in charge. Considerable at- 
tention will be devoted to the newest 
sales and underwriting developments and 
to plans for assisting Aetna agents in 
the production, underwriting and servie- 
ing of their business. 

Home office officials in attendance at 
the meeting include Vice-Presidents C 
B. Morcom, R. W. Myers, Wilmot M. 
Smith, C. G. Hallowell and R. I. Catlin: 
Secretaries W. J. O’Donnell and F. E 
Barber; J. C. Duncan, assistant comp- 
troller, and H. T. Knudsen of the special 
risk department, 

This week Aetna managers in attend- 
ance included H. A. Sawyer, Boston; J. 
R. Holmes, Springfield; E. L. Coman, 
Providence; A, Robertson, Bridge- 
port; A. J. Voorhees, Albany; Mott T. 
Slade, Rochester; . T. Gouert,Buf- 
falo; G. E. Corby, Cleveland; John R. 
Horton, Detroit; G. E. Tramel, Chicago; 
R. C. Griswold, Indianapolis; L. C. Me- 
Gee, Minneapolis; A. L. Wortman, Mil- 
waukee, and K. G. Ellsworth, Des Moines, 

During the week of March 21, the 
second session of the conference will 
convene with the following Aetna man- 
agers in attendance: J. H. Nolan, New- 
ark; C. R. Willis, Harrisburg; T. A. 
Engstrom, Philadelphia; Guy E. Mann, 
Washington, D. C.; W. H. Osborn, Rich- 
mond; A. C. Givens, Wheeling; C. L. 
Lochridge, Atlanta; Edgar N. Taylor, 
Louisville; R. B. Reese, New Orlcans; 
W. B. Gracey, Dallas; F. E. Breisch, 
Denver; C. A. Bonner, San Francisco; 
Leland Mann, Los Angeles; H. A. Bilair, 
St. Louis, and C. A. Bissett, Kansas City. 





J. P. GIBSON, JR., ICE SKATER 





Participant in Rye, N. Y., Ice Carnival 
Last Week-End; Mrs. Wh. Leslie 
on Program Committee 
J. P. Gibson, Jr., president of the Ex- 
cess Underwriters, Inc., New York, had 
considerable to do with the success last 
week-end of the annual ice carnival of 
the Rye, N. Y., Figure Skating Club, Inc, 
of which he is a director, This event, 
held Sunday and Monday evenings, for 
the benefit of the Rock Hill Camp of the 
Westchester County Girl Scouts, brought 
into the skating spotlight some of the 
best figure skaters in this section. Among 
them is Mr. Gibson. He participated i 
three events—In Gay Vienna, Fourtee" 
Step and a novel waltz number. He als 
got into the finals of the waltz compe- 
tition, An actuary, he is said to be 4s 
good at figures on the ice as in “figures 

in the head.” 

Not to be outdone Mrs. Gibson, 4 
former newspaper woman, handled pub- 
licity for the event, contributed an article 
to the program descriptive of the Ry¢ 
Figure Skating Club and was a member 
of that committee. Another member was 
Mrs. William Leslie, wife of the general 
manager of the National Bureau. 


— 





that the Legion could point with pride 
to its record as a potent organization 
advocating such things as the necessity 
of increasing and maintaining our 1 
tional defense. Recent events in the i 
ternational situation have proved, the 
wisdom of this feature of the Lego 
platform. 
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W.C. Schryver, J. B. Geyler Recognized 


On Their U.S. F. 


Walicr C. Schryver and John B. Gey- 
ler, Who are managers in Newark, N. J, 
for the United States F, & G., are round- 
ing ou! twenty-five years of successful 
partne ship and in recognition of this 
milestone agents of that company and 
its mate, the Fidelity & Guaranty Fire, 
in northern New Jersey are conducting 
4 testimonial drive for new business 


WALTER C. SCHRYVER 


which will run through May. Donald 
C. Holmes is general chairman of the 
agents’ committee in charge and county 
chairmen include James A. Van Valen 
and Jack C. Conklin of Bergen; W. R. 
Pruden and George McCormick of Es- 
sex; G. K,. Large of Hunterdon; F. B. 
Merritt of Middlesex; Albert Robbins 
and L. E. Bronson of Monmouth; S. C. 
Grifith of Morris; S. D. Rumsey, Pas- 
saic; W. D. Nolan, Somerset, and N, M. 
Palermo, Union. Several of the county 
committees are staging luncheon meet- 
ings this week and next. 

This observance has a double signifi- 
cance for Walter C. Schryver as April 15 
s his fortieth anniversary day with the 
United States F. & G. A Baltimorean 
by birth, he entered the company’s home 
fice in 1898 and was later transferred 
to its New York office, where he rose 
to the office of assistant treasurer. This 
post he filled until 1912 when he became 
co-manager of the company in Newark, 
N J, with John B. Geyler. 

Mr. Schryver is a veteran in the cas- 
alty managerial ranks of New Jersey, 
commanding the esteem and confidence 
f his associates and contemporaries. A 
charter member of the Casualty Under- 
\riters Association he is a past president 
and for fifteen years a member of its 
tislative committee. At its monthly 


& G. Anniversaries 


luncheon meeting this week Howard D. 
Meyer of the Globe Indemnity, associa- 
tion president, proposed a tribute to Mr. 
Schryver’s long service in the business 
and in his response Mr. Schryver cred- 
ited the improved friendly feeling exist- 
ing today to such organizations as the 
Casualty Managers, Surety Underwriters 
and Essex County Board of Underwrit- 





JOHN B. GEYLER 


ers, “Your friendship has been a happy 
part of my life,” he said, “and I hope to 
stick around for another forty years.” 
Fraternally he is a Free and Accepted 
Mason, and his clubs Rotary and the 
Down Town. In Caldwell, N. J., his 
home town, he is a prominent worker 
in community and civic affairs. 


John B. Ceyler 


John B. Geyler, also well known_ in 
Newark’s business fraternity, is a New 
Yorker whose first job was with the 
Bowden Lithia Spring Co. of Atlanta, 
Ga. In 1903 he came to Newark to join 
the United States F. & G. as a special 
agent. In 1907 he was placed in charge 
of the Newark branch of this company 
and in 1912 became co-manager with Mr. 
Schryver, in which capacity he has con- 
scientiously served. Mr. Geyler celebrat- 
ed this thirty-fifth anniversary with the 
U.S. F. & G. in January. 

Mr. Geyler is a director of the Irving- 
ton Building & Loan Association and in 
his home town of Irvington he was ac- 
tive as a member of the board of educa- 
tion. Fraternally he is affiliated with the 
Scottish Rite bodies of the Masonic Or- 
der including the Ancient Arabic Order 
Nobles of the Mystic Shrine. He is past 
grand in the Independent Order of Odd 
Fellows, 





Safe Driver Hearing 


(Continued from Page 49) 
n “for our own company because we 
hae lived with it, believe it will work 
New York State.” “Furthermor e,” he 
aid “we do not wish to impose it upon 
iy other company.” In response to Mr. 


1 


Pink's question Stellwagen did not think 
that an interchange of experience with 
Mer companies would work. The Su- 
‘rintendent pointed out that selectivity 
indoubtedly enabled the Indemnity Co. 
Operate profitably but wondered about 
he risks that nobody would want to han- 
‘ -F such risks, Mr. Stellwagen 
‘id, the:e would have to be surcharges 
\s t whether the Indemnity Com- 
‘ty’s pian would be acceptable for op- 
ation New York State by all the 
npar it was Mr. Leslie’s opinion 
‘tit \ ould be found to be in violation 


‘the a: ti-diserimination law. 


Questioned about the idea of inter- 


change of experience, Mr. Leslie feared 
that it would not work out. C. F 
Wheeler, chief examiner of casualty com- 
panies in the Department, asked him 
whether the policyholder would have an 
appeal privilege if he did not get a re- 
ward and thought he should have it. Mr. 
Leslie said: “We have made no = 
sion for an appeal from a decision by 
carrier.’ 
Neal Bassett Embarrassed 

Neal Bassett, United States manager, 
Accident & Casualty, has filed a plan 
with the Department which he felt took 
care of all the objections against the 
Bureau and Indemnity Co. plans. He 
told Mr. Pink, in fact, that “we find 
ourselves in an embarrassing position, as 
we are so proud of our plan that we are 
obliged to think it is the best.” Briefly, 
the named insured’s statement that he 
has had no accidents is made a part of 
the policy, thus getting away from eva- 
sion, fraud, etc. The policy also contains 


a clause about claims which will be or 
may be made for an accident occurring 
within the previous year, This clause 
gives the company the right to declare 
the policy void if the named assured had 
knowledge of such a claim. The Acci- 
dent & Casualty uses the progressive 
system of rate discounts. 

Mr. Pink wondered if a man with two 
years of no accidents with some other 
company would be accepted by the A. & 
C. and receive its third vear discount. 
Mr. Bassett said, “No, that would be 
going too far.” 


J. J. Magrath Spokesman For Five Cos. 


Joseph J. Magrath, United States 
Guarantee, took the floor and as a former 
Department rating chief reccived keen 
attention. He submitted what he termed 
the debit rate plan, essentially different 
from the Bureau plan as it proposes a 
surcharge upon the premium to be paid 
by any insured who hz As committed of- 
fenses against the law ingthe operation 
of his vehicle, whereas the Bureau pro- 
poses to reward those who are fortunate 
in avoiding claims. This surcharge would 
be 25%. The United States Guarantee 
plan offers a 10% advance rate credit 
Mr. Magrath was particularly interested 
in the off balance feature of the Burcau 
plan and said: “It must be recognized 
that where alternative or option plans 
are permitted it is not always possible to 
avoid a resultant difference in effective 
rate level; for example, the automobile 
fleet plan produces a different level of 
rates and an off balance when compared 
with the optional plan of specified car 
rating. It may be possible to argue that 
the off balance in the United States 
Guarantce’s plan is either greater or less 
than that under the Bureau’s plan. These 
arguments would all be based upon theo- 
retical premise or supposition.” 

It was significant that the United 
States Guarantee was joined by four 
other companies who filed plans similar 
to it. These companies are the Conti- 
nental Casualty and National Casualty, 
Loyalty Group and American Automo- 
bile. The General Accident and Em- 
ployers’ Liability have not yet been heard 
from. 

Home Indemnity Makes Filing 


The Home Indemnity, silent at the 
hearing, made a filing with the Depart- 
ment Wednesday afternoon which was a 
combination of all plans heretofore filed. 
Under it drivers were put into three 
classes—A, B, C. Those in Class A are 
preferred risks entitled to a 10% credit 
for twenty-one months of no accidents. 
Class B risks will take the manual rate 
and Class C risks will be surcharged 20% 
and will embrace those who have had 
three or more accidents or traffic viola- 
tions, or who use their cars for business 
purposes other than driving to and from 
work. But if business cars show acci- 
dent free records they will take the Class 
B manual rate. 


H. W. Schaefer Reports For Ins. 
Brokers Association 


H. W. Schaefer, reporting for the In- 
surance Brokers Association of New 
York, urged the Superintendent not to 
wed himself to one plan. He did not 
think one year’s experience was a sane 
basis to use as the final differential be- 
tween the careful and careless driver; 
that a longer period of time was ne eded 
to determine driving ability. He argued 
for the 10, 15 and 20% progressive sys- 
tem of credits. Furthermore, he advo- 
cated the idea of interchange of experi- 
ence and certificate of merit to be given 
to insureds instead of a reward check. 

Rollin Clark, comptroller, Continental 
Casualty, a former first deputy of the 
Department, argued that if the Bureau’s 
plan is approved then alternative plans 
should likewise be approved. 

Edward W. Elwell, United States man- 
ager, Car & General, argued for the Brit- 
ish system of estimating the hazards and 
fixing the rate in advance rather than 
waiting for the experience to determine 
what the rate should be. 

A Touch of Humor 

\ touch of humor was given to the 
hearing as it closed. William Leslie said 
that if he were a broker he would ad- 


W.H. Bennett Talk 


(Continued from Page 50) 


session which lasted until two o’clock in 
the morning the finance companies 
slipped in an additional paragraph for 


their self-protection in the form of a 
section which provides that where there 
is a mortgage or lien on the car, proof 
of financial responsibility must be fur- 
nished before the vehicle may be reg- 
istered. That section, however, has just 


been declared unconstitutional by the Su- 
preme Court of the state. 

“Here we have what is considered to 
be the best compromise yet reached be- 
tween financial responsibility and com- 
pulsory laws. Under it, upon conviction 
of a person for violation of a state law, 
the motor vehicle commissioner may sus- 
pend the license of the operator, and 
the registration certificates on the ma- 
chine, until such person gives proof of 
financial responsibility and maintains it 
for a period of three years. In such 
event, the owner is definitely stymied 
the machine is taken off the road, can- 
not be sold and registered in another 
name and the driver cannot obtain a 
new license. Such a law brings its own 
problems.” 

As to the safe driver reward plan as 
a solution Mr. Bennett does not see how 
it will have any appreciable bearing on 
the number of uninsured cars, in view 
of the fact that by far the majority of 
automobile owners are in the low income 
brackets. Nor is the new $1,000 single 
limit combination policy to be consid- 
ered in relation * the whole problem, 
in Mr. Bennett’s opinion, “as such a 
policy does not even qualify its holder 
under the financial responsibility laws.” 
He emphasized that the reward plan is 
not solely a National Bureau problem 
but touches the entire ramification of 
automobile insurance, automobile owner- 
ship, automobile operation, automobile 
laws, and the vast and extensive com- 
plexities thrust upon the present civiliza- 
tion by the present day motor age. In 
connection with the demand for compul- 
sory laws it is furthermore a social and 
humanitarian problem of national scope. 

The big question now, said the speaker, 
is whether or not the casualty companies 
will agree with agents that some form 
of legislation is inevitable and “that it is 
better to take a hand in the beginning 
than to let the tide of public indigna- 
tion swamp us.” If the companies do not 
the producers must proceed alone, Mr. 
Bennett said. 


vocate approval of all plans, as it seemed 
like a “broker’s Paradise.” Quick as a 
flash George F. Sullivan responded: “A 
Paradise would be very welcome as we 
have been so long in the other place!” 
Mutuals Seek New Filing Privilege 


Tail-end speaker was A. V. Gruhn, 
general manager, American Mutual Alli- 
ance, who said in part: “If rates are to 
be reviewed at this time it must be real- 
ized that the approval of any one or 
more safe driver plans proposed will 
affect the rate level. It is therefore pos- 
sible that the Mutual Rating Bureau will 
recast the classification system and/or 
make substantial changes in the level of 


rates which now prevail. We wish to 
reserve the right for a new filing.” It 
is understood that the New York De- 


partment is agreeable to this request. 


WILLIAM L. KICK, JR., EDITOR 
William L. Kick, Jr.. whose father is 
on the New York staff of the Century 





Indemnity, is well on his wav to becom- 
ing a newspaper man. A student at Tea- 
neck, N. J., High School. voung Kick 
writes a column called “Kick-Backs” in 


the Ti-hich News in addition to being 
editor of the vearbook, His Dad _ is 
vice-chairman of the Accident & Health 


Club’s forthcoming A. & 


congress, 


H. Week sales 


D. C. ERWIN SPECIAL AGENT 

Donald C. Erwin has been appointed 
special agent for the Standard Accident 
for northern New Jersey, being located 
with the Newark, N. J., branch office. 
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Casualty-Surety Production In New J ersey 
Rose To $55,665,005 In 1937 


This Volume Written by 131 Companies Whose Net Losses Were 
$21,951,067; Writings Ahead of 1936; More Cos. in Million Dollar Class 


In the state of New Jersey last year 
131 companies writing casualty, surety and 
accident and health lines and reporting 
their results to the state department of 
banking and insurance, produced a total 
of $55,665,005 in net premiums written 
compared with slightly over $50,000,000 
in 1936. This increase is significant as 
New Jersey is one of the great insurance 
producing states of the Union. Total net 
losses amounted to $21,951,067 compared 
to $19,500,000 the year previous. 

According to official figures released this 
week by the Department to The Eastern 
Underwriter fifteen companies exceeded 
the million dollar mark in N. J. volume 
in 1937, the list being topped by the Trav- 
elers and Travelers Indemnity, whose com- 
bined net writings were $4,335,079 and 
combined net losses $1,693,020. The New 
Jersey Manufacturers Casualty, which 
writes more workmen’s compensation than 
any other carrier in the state, was second 
in rank with net writings of $3,848,836 
and losses of $1,759,920. Liberty Mutual 
with premiums of $2,711,416 and losses of 
$1,004,472 stood third, followed closely 
by the Aetna Casualty & Surety and Aetna 
Life, whose combined writings were $2,- 
$67,330 and combined losses $1,059,049. 

The Hartford Accident, in fifth place, 
beat its own 1936 record with a produc- 
tion of $2,185,358 and losses of $783,019. 
Close at its heels came the American Mu- 
tual Liability which, with its running mate, 
the American Policyholders, produced $2,- 
123,363 in net premiums and had $929,769 
in losses. 

The next dozen companies in rank among 
the leaders, including the Metropolitan Life 
with $1,094,992 net premiums in A. & H. 
lines, produced a million or close to it in 
net premiums. They follow: 


Net Net 

Premiums Losses 
Fidelity & Casualty.. $1,637,375 $747,144 
General Accident ........ 1,554,803 505.986 
United States F. & G...... 1,529,742 720,467 
Lumbermans Mut, Cas sualty 1,459,202 600.930 
Globe Indemnity ......... 1,308,498 544,877 
Indemnity Co. of N. A 1,177.466 312,831 


Maryland Casualty ........ 1,164,246 535,912 
Metropolitan Life ........ 1,094,992 502,618 
Employers’ Liability ...... 1,065,557 354,190 
United States Casualty..... 976,485 406.807 
Manufacturers Casualty 913,989 249,764 


The individual production and losses ex- 
perienced by all companies during business 


in the state, both direct writing and _ re- 
insurance, follows: 
Accident & Casualty 
Net Net Losses 
Premiums Paid 
CS 43 yep cb deaesies $372 
Health xneaee 16 peas 
Auto L iability ca ewen 12,408 155 
Other Liability .......... 8,528 50 
Workmen’s Comp. ...... 1,373 7 
Plate Glass 2 1,123 202 
FFE ETE EE 1,348 100 
Auto. Prop. Damage...... 4,233 54 
Auto Collision aia niece 77 
Other Prop. Damage and 
Coll. aadabetnene he ak 57 
rOTALS $29,535 $768 
Aetna Casualty & Surety 
Net Net Tosses 
Preminms Paid 
Accident $77 $25 
Non-Can. A. & H 2,405 
Auto Liability $67,830 170.69 
Other Liability 35,670 18,505 
Workmen's Com) 586,102 136,643 
Fidelity 118.369 19,516 
Surety 76,354 98,778 
Plate Glass 20,254 8,575 
Burglary ; 76,631 13,368 
Steam Boiler ........-.:- 7 534 





Engine and Mach......... 10,482 449 
Auto, Prop. Damage ..... 157,280 53,801 
Auto Collision ........... 2,717 1,464 
Other Prop. Damage and 
ae 10,544 669 
Se 19,535 2,439 
pity ye eee . o oH, 781,852 $527,913 
Actua Life 

Net Net Losses 

Premiums Paid 
PS: sven edneecen wee $194,601 $54,101 
DE ac acbenade ce hetess 133,331 70,736 
Non-Cas. A. &@ H1........ 2.780 7,136 
Auto Liability ........... 56,030 78,179 
Other EAGe oo oc ci wees 51,793 46,360 
Workmen’s Comp. ....... 246,943 274,624 
Pi bids caacnees $685,478 $531,136 

Allstate 

Net Net ! osses 

Premiums Paid 
, $160,862 $36,349 
Auto. Prop. Damage...... $7,093 11,376 
(oe 2 ae $207,955 $47,725 

American Automobile 

Net Net Losses 

Premiums Paid 
Auto Liability $686,525 $198,832 
Auto. Prop. Damage...... 197,332 46,268 
pg | kA ene ~ $883,857 ~ $245, 100 


American Casualty 
Net Net Losses 


Premiums Paid 
PN ee ee ee ree ere *$9 041 $1,771 
ee eer ee 245, 163 39,287 
Other Liability .......... 15,056 2,495 
Workmen's Comp. .....-. 7,213 6,201 
IR a wind wai he ma eee 7,400 2,559 
I Si eared kaa 4 3,825 531 
Auto. Prop. Damage ..... 87,067 21,310 
Amite COMO. 6c ovscccces 1,633 1,211 
Other Prop. Damage and 
ES pate adoinarladas sean TS 3 aaakeves 
(Ur * Serer oer $376,496 $75,365 


* Includes Health. 
American Credit In‘t-mnity__ 
Net Net losses 
Premiums Paid 





CM i¢tancasaaxeneasare $61,447 $21,523 
(342° eee $61,447 $21,523 
American Employers’ 
Net Net Tosses 
Premiums Paid 
PD: Scitupadrneaneks $1,281 $153 
errr ree 195 278 
SS 55,719 35,373 
Other Liability .......... 14,928 4,946 
Workmen's Comp. ....... 48,506 20,410 
WRN ss icc oeesxd 10,262 166 
NE cea acerbic an pare eae 5,271 192 
oS Sere 1,714 615 
nce yan edbaca nue 5,209 654 
DN GE eck occ beenes 1,284 381 
Engine and Mach......... a 8 =—keieae 
Auto. Prop. Damage...... 17,477 6,514 
Auto Collision ........... 585 —49 
Other Prop. Damage and 
CM. Gatesesusccavenwe 432 30 
FOPEALGS, 6 iskcricvke $162,845 $69,279 
American Fidelity & Casualty 
Net Net Losses 
Premiums Paid 
Auto Liability ........... $302,475 171,975 
Auto. Prop. Damage...... 67,962 33,447 
ig f ! See $370,437 $205,422 
American Indemnity 
Net Net Losses 
Premiums Paid 
Reto LAGGY sccccsccven waves 462 
Other Liability .......... eee teen enes 
Pe CN vcwtenesscveas Bo)  Raeenwen 
erry 24 cecesces 
Auto, Prop. Damage. ..... 2,987 334 
Auto Collision ......... : ae ree 
SU pecans arwsawes ; ae. | geeedens 
rOTALS $10,716 $796 
American Motorists 
Net Net Losses 
Premiums Paid 
Accident eer ne eee 
Auto L iability eWeek 215,216 $83,511 
Other Liability ........ 12,007 2,407 
Workmen’s Comp. ....... 43,518 18,640 
SUPSAY  vccccscveedscncens ) aero re er 
a A. rere eee 460 219 


Burglary 62 





SS ae ee ee 

Auto, Prop. Damage...... 68,610 25.900 

Auto Collision ........... 3,360 1,001 
Other Prop. Damage and 

MEL. Sibeu wane cnanaawe 515 —27 

1, 2 | * See $344,641 $1 31,6 51 

American Mutual Lighiity 
Net Net Losses 
Premiums Paid 

Rae LAG on ccccccccs $282,546 $94,842 

Other Liability .......... 79,540 22,169 

Workmen’s Comp. ....... 1,523,062 733,254 

a RR ere 149 17 

RINE Sis acriw da nes saaine« 1,185 59 

Auto, Prop. Damage...... 84,377 27,827 

BN arr 2,119 313 
Other Prop. Damage and 

RRP SE Mires ascot 19,393 2,311 

yi gg |S errr $1,992,371 $880,792 

American Policyholders’ 
Net Net Losses 
Premiums Paid 

Mato LAGWtY 6.0.00 sbs0006 $88,148 $36,303 

Cher LAGNey cb ecccccvs 1,829 88 

Workmen's Comp. ....... 6,826 2,899 

Auto, Prop. Damage ..... 33,721 9,007 


Auto Collision ........... 243 








Other Prop. Damage and 
RAG ceive eink une seen 225 680 
po |} er rere. $130,992 $48, 977 
American Re-Insurance 
Net Net Losses 
Premiums Paid 
EE OCI $534 $238 
PE sree O.. Sveatksn 
Aste Liability ... 226i. 269,840 80,317 
Other Liahility .....00.0 32,747 2,934 
Workmen’s Comp. ....... 33,971 2,097 
Farrer 11,986 6,212 
ON ere 15,620 283 
ON, eS ee rere 4,069 14 
eS ere 293 135 
Engine and Mach......... ? | cy eamicee 
Auto. Prop. Damage..... . 18,144 6,752 
Auto Collision ........... errr re 
Other Prop. Damage and 
CAG. ctu etecnerscavenwes 2,326 3 
pi jy > Seer $389,560 $98,985 
American States 
Net Net Losses 
ie Paid 
De oe RTP ORT TTe ES $5,364 $544 
Auto. Prop, Damage. ..... 1,615 216 
c. ¢ |} re $6,979 $760 
American Surety 
Net Net Losses 
Premiums Paid 
Auto Liability ........... $76,969 $19,991 
Other Liability .......... 60,768 16,406 
Workmen’s Comp. ....... 68,916 16,081 
MN sa Dacworws Gaccaas bis 241,412 79,872 
SE atid its dtr ne oa aa. 106,558 128,751 
TO a ere 9,239 2,074 
NS re errr 25,355 2,609 
Auto. Prop. Damage...... 24,940 6,992 
ee ere 571 31 
Other Prop. Damage and 
Gee 6 2asaheCianens enue 2,801 19 
cf) Ree $617,529 $272,826 
Arex Indemnity 
Net Net Losses 
Premiums Paid 
Auto Liability .....6.. 06 a Sea 
TOPE Beck cede rivce'e Seer” Saeaxeex 
Associated Indemnity 
Net Net Losses 
Premiums Paid 
Mie TAG ociccicaics $80,782 $45,268 
Other Liability .......... 36,497 14.870 
Workmen’s Comp. ...... 35,414 25,034 
E.  saciiecsaceanesebs  866+eseveexe 
Se OS are 3,665 2,686 
er re 67 75 
Auto. Prop. Damage...... 27,370 13,438 
Auto Collision ........... 608 215 
rT gd —=—E eee 103 63 
yo tS} See $184,516 $101,649 


Atlantic Casualty 
Net Net Losses 


Premiums Paid 
Auto Liability ........... $26,460 $54 
Auto. Prop, Damage...... 9,424 46 
(oy | Se $35,884 $100 


Baker’s Mutual 
Net Net Losse 
Premiums Paid 
Other Liability .........- $21,831 $3,26 
Workmen’s Comp, ....... 76,981 25,97 
PONG SEND: a6 .p ka stiswns 97 seine 
cS ee $98,909 $29,244 


Bankers Indemnity 
Net Net Losses 


Premiums Paid 
Pe Riper crane ea 38 $685 
DE bak cw aavneic cure sices 716 634 
Me TABS oe cccccees 324,411 110,154 
oe eS ee 138,393 29,123 
Workmen’s Comp. ....... 323,038 162,386 
EE cir ok wand tars wacale bs 12 —2? 
Dc ciutcweciGebaeas  aacutce —474 
Og SS ere 17,660 6,903 
SS ete 27,217 2,416 
Auto, Prop. Damage...... 112,900 34,119 
Aamo COMMON 2.0 cc.cess 6,558 1,142 
Other Prop. Damage and 
REE: sueansetekees-ce ves 6,030 34 
(ji 2) + See $962,388 $347,412 


Benefit Association of Railway Employes 
Net Net Losses 








: Premiums Paid 
I oui a hi ncbacalaea aie *$55,391 $21,82 
TORRES. oss. $55,391  $21,82 


* Includes Health. 
Car & General 
Net Net Losses 





Premiums Paid 
ee eT $196,571 $70,878 
Other L iability BT rae FY 18,182 6,908 
Workmen's Comp. ....... 71,844 32 
PR NE 6 nies decd Heprereses 1,796 1,023 
INE oc eataeaasewwecsa 3,045 187 
Auto. Prop. Damage..... 61,707 17,427 
Aasto Collision .....0csess- 1,520 6ll 
Other Prop. Damage and 

Ce 19 Cneveweeupnaesas 1,205 314 
pi 9 |} $355,870 $129,908 


Central Surety and Ins. Corp. 
Net Net Losses 








Premiums Paid 
OGRE 6.5 da cannabis ys << $366 $28 
a rere 86 — 
Auto Liability ........... 143,315 63,86 
Cther LisDiey 2 6.60506 00: 13,961 3,482 
Workmen’s Comp. ....... 19,309 1,2 
NE cn ha KeNag dione 954 
OS eee pane ah aon 10,908 
OND acicarevn.s eae nsiee 5,309 
eee ee 1,323 
Auto. Prop. Damage ..... 43,611 
ee COMRBIOE: 2 656.8005 710 
Other Prop. Damage and 
ON) Ble eeie wenn ie ees 199 
POTRES. co esssiccces $240,051 $107,37 
Century Indemnity 
Net Net Losses 
Premiums a 
NR SS 4.2 nebeska $6,555 
NESTE ere 203 ooeeness 
Aste LAsDRY «cc cscccsss 268,832 101,19 
Other LASRG oo cccerces $1,094 10,23 
Workmen’s Comp. ....... 182/456 N11 
DE a civecctcaarceenes 15,227 
EE ho ccwacnanmannes wae 15,491 1,00 
ES oe deeb enka 9,709 MN 
NIN his Fea sacral 20,572 18 
Auto. Prop. Damage..... . 88,143 31,1) 
Amto Collision .....20.-+:. 1,158 ye 
Other Prop. Damage and ’ 
OE cscs tssecaseeacees 2,950 104 
if) oe $692,390  — $264,6" 
Citizens Casualty : : 
Net Net Loss 
Premiums Paid 
Auto Liability ........... $98,630 $38,/0? 
Auto, Prop. Damage...... 20,772 die 
i ae 
WOTAES cineca $119,402 $444” 
lumbia Casualt 
Colu ee Net Losst 
Premiums Paid 
MME sc.aica. 25a ss orm $2,380 Sr, 
ON rer errs 244 3.99 
Pe OS Pee 8,014 18 
Other Liability .......... 7,425 ang 
Workmen’s Comp. 7,956 mT? 
I 6 pcrrage none ni a scd 7,522 _368 
ene adele dca eawe:s 3,595 14 
rere 943 1 
NN PRE 2,670 
Steam Boiler ........+++: 1,235 
Engine and Mach. ...... 251 
Auto. Prop. Damage...... 2,549 
Auto Collision ........-. E 73 
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, 
18, 1938 
Ne { Losse 
1S Paid 
$3,26 
: 25,979 
) $29,244 
Net Losses 
1S Paid 
5 $685 
) 634 
110,154 
} 29,123 
; 162,386 
' —2 
; 47s 
) 6,903 
d 2,416 
) 34,119 
3 1,142 
) Re 
3 $347,41 
Employes 
Net Losse 
ns Paid 
1 $21,8 
1 $21, 
Net Losse 
ns Paid 
1 $70,878 
2 6,908 
4 32,51 
6 1,023 
5 187 
7 17,427 
0 6ll 
5 374 
0 $129,008 
orp. 
Net Losses 
ns Paid 
6 $28 
So cream 
5 63,867 
1 3,48 
9 11,204 
4 sae 
8 10,13 
9 2,600 
3 522 
1 15,385 
0 146 
19 mnie 
1 $107.37 
Net Losses 
ns Paid 
5 $732 
k See 
2 101, 
4 10,23 
6 111,157 
7 2 tol 
| 1,07 
0) 4," 
2 18 
3 31,1! 
8 9 
0 104 
0 $268,68 
Net Loss¢ 
ms Paid | 
10 $38,/0 
a) dle 
Pe _— = 
2 $44,422 
Net Lossés 
ms Paid 
0 $2,53 
4 3 
4 3,80 
5 1,482 
56 5,26 
7 rt) 
3 CR 
13 " 
70) lt 
35 # 
51 
19 
73 
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Other Prop. Damage ¢ 
tice Pate o : - 18 Auto, Prop. Damage... .. 5,667 
7 adidas — Collision ... . 5667 ; 1,618 Surety . ‘aisle 
xia » apeiron ther Pr et Rh glee ae ee ee ieee “, —7 Aute = 
es Sepes _ Sees $14,381 a... ee _ 22 Somer ot oy acta 4,216 1,907 poe C Hiei Damage..... 74,842 23,4 
Columbian National Life Ce ese ’ i eee Sone Wwe Wee 9,523 (see Ons Pa ee 5,661 a 
8 noe 1,110 —§3 Aut ; C tie; Domags lia 21,841 9'268 ther Prop. Damage and 5,66 2,388 
-remi 7 ad TOT : ——e oe : Auto Collision .......... 218 4 Me eee oie 
Pee, ee aa ee I cnieene Paid i | ee $262,311 $32,297 Other Prop. Damage and i a ee ee ee 1,675 114 
ee Sone nee, ia $588 Equitable Life Ass ° en GM vows nivne saceace ae TOTALS. oo - SO i 
hide ea ee 350 794 e Assurance Society : 1,033 158 - tteseeeees $480,684 $183,259 
POR AREG sc. innova $2,970 $1,382 Accid me. — POTALA: oi iascnces $237,509 $67,620 arleysville Mutual Casualty 
Col ; F 52 ACCIGENt «22+... eee ee eee $52,26 rige First Rei — Net N 
olumbus Mutual Life Health .... nye $11,349 einsurance suai —— et Losses 
. sae Lealth «+. soe ee esses 239, 2 . pO ee one h 
ion. Non-Can, A. & H........ 18,549 31060 Net Net Losses ‘Auto, Pron Bamage.27°°° $49,377, $104 
Accident soo 387" Paid 31,066 Monitnas Premiums Paid All Ott p. Damage.... 29919 ret 
‘ CONT seve ceresesccece 2 TOT! CU SACCIGOCMT cece ccceccccccce 4 ht TN Cain Rtn aRains , 652 
anime 337 $9,623 | $310,686 $88,913 Health -...-..,.. esses art oe NE at nan : 
FOTAES 100204000204 $20,337 $9,623 Eureka Casualty Non. Can. AR WIT Zé TOTALS............ $79,509 $17.13 
Commercial Casualty Net Net Losse 0 ee 474 : aces re hee; ’ 7,132 
> : -OSSES th ae | eel ROSETTE artford A ‘ 
Net Net Losses Auto Liability Premiums Paid ae ti Siaciier aca SeGe cone ccident & Indemnity 
Premiums Paid Other Liability . 00101" $63,979 $65,897 Cickee Diam, Timm aed oe Spitence Net Net Losse 
Pe ee ee ee $229,441 $49,089 Workmen’s Comp ‘Sahat ¢ 3,594 225 Coll op Demage ane : Accident Premiums Paid 
oy sbamtasirae tenons 4s 136,274 60,319 piate Glass . derinzcigy te 16,804 i RERe Nae Ha eae RR : eee Boalt Sete ee nee $44,514 $6,464 
Auto Liability ........... 240,058 SRtee WE hatha cecdicasss « 2 150 TOTALS —_——— Auto Liability )27/7/°'"°" _ 2,793 830 
Other Liability sah ate acai 123,889 31.711 Auto. Prop. Damage...... 7. Me ee G Sgn lili ata $5,585 $507. Other Liability ttt teen ees 568,641 173,862 
Workmen’s CINE. cess csc 32'861 46°857 ‘Auto Collision ree 17,969 11,765 eneral Accident, Fire & Life Ass Workmen’s Comp...’ 383,424 84.207 
CRRMEE. 5 rc acioue—neaee 54 spor fat cas os ecerccces 196 a pe ssurance 5 omp. 640,778 ee 
Rosety gon 2,215 oe Prop. Damage and 201 : Net ian eae 361,368 
em sonseerscenevsasss =| See 70,372 Deseret tinsel CERO eee Accident .......0+.4.+44. arte 78,480 4a'Sie 
ona A StS gaia 20,472 1,509 TOTALS....... "9i77.882  eos0as yong ee got 32°683 10,034 
— . Damage...... piciets 852 $95 Ta eee $25,345 y 
Auto Collision. . in ekg 731608 25834 European General Reinsurance sie we Liability ........ ‘ rete 177,045 44°48 
Other, Prop. Damage and ' Net Net Losses Workman s Comp. ...... 306,756 12,614 4/315 
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Casually, Fidelity and Surety Reinanrance 


GENERAL 
REINSURANCE CORPORATION 


90 JOHN STREET, NEW YORK + 200 BUSH STREET, SAN FRANCISCO 


Financial Statement, December 31, 1937 


Assets 
ee AT NT ee ae eS 
Investments: 
aa Catow iene osGndbadeee eed naseaee ee ey .$7,911,586.67 
EE SE Ee EOE TET Le TRC Re 193,800.00 
Commmnne StOGRS . <0 0 ccieciccs iieseesevecsooce aes 
North Star Insurance Co. Stock (96. 20% of cotal)........ 2,165,251.81 
DRONE TORE onc ccccavcrcesesdnccssceessccecenccens SOR,PeaaS 
eee Ee Tere Te oT ee 


Be ee CT Te Ce ST ee Cer er ee ee 13,754,231.23 


Premiums in course of collection (mot over 90 days due)...........0206- 609,126.97 
MGR IN gio ao bu 5 5.0 opto s aese5 des Cescbecasnpeecaveeaaeaduseeeur 52,423.22 
ee I on a wana bun anaerg hGae ae Rls coe melee emkie pulaewls 206,404.30 

"TOE TE POOR se asin nik 80604 8esstscddessissrsassccinssace S12 

Liabilities 

Reserve Sor Claims and Claian Expemeessscocccccsccccvsrssscccseccesvess & $,782,928.73 
Time ae CIEE POMAIIIIR g 6.6 6 is 5:0. 00:0 6 ak o'o.6i0 0. 0:6i60icb cede cieeeeeee 2,363,557.67 
Reserve for Commissions, Taxes and Other Liabilities................04+ 856,253.72 


OO OE errr rere | 
Oy a sn 0.0.6 66040 055680 acenncimieed 1460 0AseChSEwbe Re eee 


Se 0a OIE a oo 05 5b wiki hid ede enccsrewiseceses tananuentanes 6,285,913.04 
Wks accamcatentaangscbtvendanes ev ratcctessabeeseeaakeestees “ee 


Bonds and stocks owned are valued in accordance with the requirements of the New York State Insurance Department, viz.:—Bonds on an amortized basis, | 
North Star stock on the basis prescribed by the New York Insurance Law, other stocks at December 31, 1937 market quotations. If bonds owned were valued on 
the basis of December 31, 1937 market quotations, Total Admitted Assets ‘would be increased to $15,368,476.49 and Surplus to $5,365,736.37. + Securities carried 
at $936,506.03 in the above statement are deposited as required by law. 
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Definition by Woll 
Of Occupation Ils 


INTENSE ATTENTION NEEDED 





Social Security Laws Will Bear Upon 
All Questions Included in Industrial 
Safety Problem 


In an address deli vered at the annual 
Eastern Safety Conference and the New 
Jersey Industrial Safety Conference in 
Newark, March 2, Matthew Woll, vice- 
president A. F. of L. and president Union 
Labor Life Insurance Co., traced the ac- 
tivities of organized labor in bringing 
about better factory safety and health. 
He observed that “happily we are now 
in an era wherein employers generally 
are interested more and more in methods 
of safeguarding their employes and 
wherein the demand for 
garding safety methods and devices is 
constantly increasing. 

“However, it is not to be 
that engineering revision has reached the 
general acceptance that it deserves. While 
industry in our land may be credited 
with having saved the 270,000 
workers during the last years 
and in preventing the injury of about 
27,000,000 others, nevertheless we have 
reduced the permanent and partial disa- 
bilities only 16% since 1926, as compared 
with a 60% reduction in general indus- 
trial injury rates. 


information fe- 


understood 


lives of 
twenty 


Preventing Harmful Acts 


“Today we know that 98% of all acci- 
dents are preventable. We know that 
injuries are caused only by accidents and 
that accidents are caused in turn by un- 
safe acts, unsafe conditions, unsafe tools 
and appliances. Our task today then is 
to find out more specifically the acts 
which cause those accidents which occur 
most so as to simplify accident preven- 
tion work, 

“It is not sufficient, however, that in- 
dustry indicate merely a favorable atti- 
tude toward compensation and accident 
prevention. A passive interest in safety 
will no more get results than would a 
similar passive interest in production, 
selling, advertising, etc. Preventing acci- 
dents must have the same intense atten- 
tion that is given by management to all 
other problems affecting operations. Our 
problem relates not alone to industrial 
accidents and their prevention but in- 
cludes likewise the prevention of indus- 
trial diseases of men and women work- 
ers. It is only where the disease is not 
of ordinary life, but characteristic of and 
peculiar to the occupation that it may 
be deemed industrial or occupational. 


Industrial Disease Status 


“The essence of the idea of compen- 
sation for industrial or occupational dis- 
eases is that disability or death from a 
truly occupational disease is just as much 
the responsibility of industry as is such 
a condition resulting from industrial ac- 
cident. Only by the slow and laborious 
process of picking up discases as they 
occur and are made compensable over a 
period probably of years, will we get 
effective prevention work, unless the sci- 
entific knowledge of diseases and indus- 
trial processes now possessed by public 
authorities in the field of industrial proc- 
esses is made available to industry. 

“Then, too, a new factor has entered 
in the form of our social security laws, 
all of which will bear more or less upon 
all questions embraced in this discussion. 
Indeed we seem to be entering a new 
era in the social responsibility of indus- 
try not only to those directly employed 
but to those seeking employment and as 
well to those unable to work. This is a 
social venture of unequaled proportions 
and is a task that will require the ut- 
most care and attention on the part of 
industry and labor as well as on th 


part of government.” 


DRUNKEN DRIVING IN N. Y. 
Reduction Shown on Percentage Basis; 
Hit-Run and Reckless Operation 
Is on Increase 
Analysis of records made public by 
C. A. Harnett, New York commissioner 
a motor vehicles, reveals that since re- 
peal of the prohibition act revocations 
of driver licenses for intoxication show 
a percentage decrease. From 1925 to 1930 
there were 13,677 such revocations. As 
there were 22,666 penal revocations alto- 
gether the percentage for driving while 
intoxicated was 604. Of 6,656 revoca- 
tions in 1937 the number for intoxication 

was 3,488 or 524% 

Revocations for hit and run driving 
has increased materially during the past 
seven years, Whereas the total number 
of revocations for this cause, from 1925 
to 1930, was only 1,626, in 1937 there 
were 899. 

Reckless driving or speeding also shows 
a material increase in the revocation 
cause. For this offense there were 2,827 
revocations from 1925 to 1930, with 815 
in 1937 alone. 

In 1937 there were 63 revocations for 
using a car for commission of crime 
whereas from 1925 to 1930 there were 
99. From 1925 to January 31, 1938, there 
were 29,971 revocations for intoxication. 





MICHIGAN’S DRUNKEN DRIVERS 





Law Reducing Amount of Unpaid Judg- 
ment Has Not Resulted in Expected 
Number of Suspensions 

Michigan motorists are being brought 
under the financial responsibility law at 
an increasing rate, according to records 
of the Department of State, which ad- 
ministers the law, but the majority 
against whom the law’s provisions are 
invoked are drunken drivers. Despite 
action of the 1937 legislature in reducing 
from $300 to $150 the amount of an un- 
paid judgment which can result in sus- 
pension of driving privileges or use of 
any car owned by such a defaulter, rela- 
tively few instances are being recorded 
in which this feature of the statute is 
being used. 

Intoxicated drivers, hov ever, are being 
brought under the law at a rapid rate. 
The number of license suspensions for 
this cause during the first nine months 
of 1937 was 3,852, compared with 3,156 
for all of 1936 and 2,539 for 1935. 

Effect of this law, plus examination 
requirements for granting drivers’ 
licenses, to be put into effect early in 
1938, makes it appear that the number 
of high hazard drivers will be steadily 
reduced. 


EDITORS HEAR SAFETY TALK 

Automobile insurers were given a tip 
as to trend in safety work in Michigan 
at the convention of the Michigan Press 
Association. The editors were addressed 
by three state officials at a safety clinic 
at which they were urged to back up 
state authorities in a stringent law en- 
forcement drive rather than to devote 
much space to purely educational safety 
material. The speakers were Commis- 
sioner Oscar Olander of the state po- 
lice; his traffic safety chief, Capt. Caesar 
J. Scavarda, and Sceeretary of State 
Leon D. Case, who has charge of licens- 
ing drivers. “There are only two kinds 
of education that apparently have taken 
hold,” Case said, “that which commercial 
drivers get from their superiors, and 
what school children are taught in their 
formative years, largely through encour- 
agement of school safety patrols. The 
average adult looks upon safety educa- 
tion as directed at the other fellow, so 
the officiz ls have about decided that it 
is useless.” 

WILL HANDLE ADJUSTMENTS 

Cain-Farley Adjustment Service has 
been organized at Milwaukee by Ruben 
J. Cain and Stewart E. Farley, to servic: 
casualty claims in Wisconsin. Offices 
are in Suite 307, Brumder Building. For 
the past three years Mr. Farley has 
been a district claim manager of the 
Ohio Casualty. Mr. Cain was formerly 
with the Aetna Affiliated Companies and 
the Ohio Casualty. 


Electric vs. Gasoline 
Truck Accident Ratio 

VALUE OF SPEED GOVERNORS 

R. Duval Dumont Finds That Ratio of 


Street Casualties Is Ten to One in 
Favor of Electrics 








That speed controlling devices on mo- 
tor vehicles prevent accidents is the con- 
clusion reached by R. Duval Dumont in 
a paper read at a recent safety congress 
held in New York. This subject has also 
received the attention of National Safety 
Congress. Mr. Dumont, who is presi- 
dent of Fink-Dumont-Whitce, Inc., a ma- 
terial handling equipment concern in New 
York, compared the operations of elec- 
trically propelled vehicles with that of 
those propelled by gasoline. An electric 
truck is governed automatically by the 
gear ratio between the electric motor 
speed and the vehicle speed. Mr. Du- 
mont said in part: 

“Tt is an extremely rare occasion when 
an electric truck becomes involved in an 
accident. This has always been so. One 
operator of over 900 vehicles, of which 
a large number are electrics, says that 
his records indicate that the ratio of 
accidents is ten to one against the gaso- 
line vehicle. In this particular fleet gov- 
ernors are used on practically every gas- 
oline vehicle although this operator has 
chosen a range of forty to forty-five 
miles as top speed for his gasoline trucks. 
He amplified this with the statement 
that if he did not have governors on 
the gasoline trucks he believed the ratio 
of accidents would be two or three times 
greater and that the mechanical force 
to take care of repairs would be mate- 
rially increased as well. 

“Much of the danger could be over- 
come were legislation enacted making 
it mandatory for every car operator to 
pass a test proving he is competent to 
handle a motor vehicle. From the writ- 
er’s experience, the tests as given in 
New York do not indicate the average 
individual’s reaction to emergency re- 
quirements. Intoxication very definitely 
is a contributing cause in many major 
automobile accidents. 

Governors Operate Easily 

“It might be well to consider the de- 
sirability of using governors as a method 
of self-protection from overspeeding. 
For this purpose there is available a 
governor which may be adjusted on the 
dash and set to any desired speed. It 
is a simple matter, before the car is taken 
out, to set the governor at a determined 
speed. It would be possible to make a 
setting for such operation at 35 m.p.h. 
When the older members of the family 
take the car out it could be adjusted 
immediately to any speed by a simple 
turn of a key in the attachment on the 
dash. All too frequently the younger 
generation is involved in our most hor- 
rible accidents. 

“There is no doubt, and I am con- 
vinced that statistics can be submitted by 
operators of gasoline vehicles (commer- 
cial, bus and taxicab), to prove that 
governors afford a definite advantage in 
their safety experience as compared with 
similar fleets operating without governor 
control. Of course, the governed fleet 
is operating to a much more economical 
advantage. 

Objections to Governors 

“Among those condemning governors 
for general application there have been 
many who advanced the argument that 
with governed trucks it becomes almost 
impossible to pass the vehicle ahead 
which may be traveling at a lower rate 
of speed. The proponents of this idea 
maintain that the governed vehicle can- 
not develop sufficient speed to pass the 
slower moving vehicle rapidly enough. 
This is pure hokum. 

“First of all the driver learns he is 
limited to a maximum speed very soon 
after driving a governed vehicle. Like 
the driver of an electric truck he very 
quickly learns to know when it is safe 
to attempt to pass the vehicle ahead. 
If there are drivers who cannot learn 
this the governor cannot be expected 
to correct the mental deficiencies, but 
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Fake Disability Ring 


(Continued from Page 3) 

then his lawyers promptly brings a suit 
against the company. The fictitious case 
history, the record of hospitalization and 
cardiograms are spread before the jury 
and with such a carefully planned fraud 
on the part of the claimant it is difficult 
for the insurance companies to prevail 
before a jury and the claimant is usually 
successful. There are a number of single 
claims involving $100,000 of disability in- 
surance. In many policies upon the al- 
lowance of such a claim the claimant re- 
ceives 1% of the amount of the policy, 
namely $1,000 per month, or $12,000 per 
year, for the balance of his life, pay- 
ment of premiums on his policy are 
waived during his disability and upon 
his death his beneficiary receives the 
full face value of his policy, to wit, 
$100,000. The return is large, and after 
paying off the claimant for the use of 
his policy and for his services as a 
human guineapig, ample remains for di- 
vision among his trainers, including the 
lawyer, the doctor, the chaser and the 
insurance agent because in many of the 
cases rather than receive a monthly 
benefit, a lump sum settlement is ac- 
cepted from the insurance company and 
then the “swag” is divided among the 
human vultures. 

The very nature of this insidious racket 
provides for its own increase at ai 
alarming rate. When a policyholder has 
once been lured into this fraudulent 
scheme by a chaser and he is successful 
in securing benefits from the insurance 
company, he then becomes a chaser him- 
self. The attorney’s office becomes his 
headquarters and he is afforded an op- 
portunity of selecting new business on 
the commission basis while still collect- 
ing disability benefits himself. In other 
words, when one claimant is successful 
then he becomes a part of an endless 
chain of fraudulent claimants. 





N. J. Casualty Figures 
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Auto. Prop. Damage...... 14,397 4,671 
Auto Collisio®. ....cccere 985 257 
Other Prop. Damage and 
2” SRR aie RRR 480 45 
Fe SE cdvr Kectcceccws 13 3 
pit, 7 | 5 Sree $152,686 $51,197 


Washington National 
Net Net Somme 








Premiums Pai 
pS eens ee *$287,464 $72,554 
pic y? % See $287,464 $72,554 
ad ae Health. 
Western Casualty & pares 
Net Net Losses 
Premiums Paid 
Auto Liability ..cccccccs Giaceus $1,259 
Other Liability ......... neha —223 
PEE ocacbrncdeevass wns A Sr 
We is ns wicinicnsinns $1,140 $1,036 


Yorkshire Indemnity Co. of New York 
Net Net Losses 








Premiums Paid 
rrr $35,783 $18,673 
Other Liability: .....0.6000 3,962 1,440 
ER ae 1,069 : wid 
I 5 aia assere Geen ide 4,446 1,578 
ok Oe eee 2,791 1,305 
Eee 2,469 / 
Auto. Prop. Damage..... 9,589 3,196 
Fe GE Sikcconcacde errr 

sg errr $60,247 $26,2 229 
Zurich General Accident & Liability 
Net Net Losses 

Premiums Paid 
Sn | EL ea $ 9,159 4,711 
__ ees 22,731 18,527 
Auto Liability .......... 235,543 115,255 
Other Liability .......... 114,557 25,259 
Workmen's owe es 371,090 142,940 
Plate Glass ... 3,825 1,211 
Burglary <...0sc0e0. 14,410 6,099 
Auto. Prop. Damage. 70,460 29,800 
Riise COMMON. cccssvcces 1,156 248 
Other Prop. Damage and 

RAE chap aesedenieewena 6,730 225 
TOTAEAS, 65. iccsxenic $849,661 $344,239 





the employers certainly have complete 
control in that men with bad accident 
records may be dropped from the payroll. 
“In conclusion I believe I can safely 
say that the opinions held by most mat- 
ufacturers of governors have been ex 
aggerated considerably by the propom- 
ents of governor use on all types ° 
vasoline vehicles.” 








